3, 1942 


—=—= 


ANGE 


et Per. 


ninetti, 
mits to 
1d the 
| stock 
version 


e Over 
on In- 
to sell 
* value 
share, 
N Con- 
1zation 
> their 
ne and 
yf pre- 
But no 
ney to 
| Com- 
2 rein- 
eement 
he as- 
| com- 
€ paid 
stock 
r than 
1€ per- 


ed the 
nutual, 


sembly 
| serv- 
1 plant 

Ships 
| waste 


Is and 
share 
f new 
lished 
torage 
- piles, 
t rela- 
essary 
‘e and 
result 
indif- 
o high 
during 
ng the 
?’ In- 


urance 
1 for- 
of the 
s and 
rough 
1 Pro- 
> capi- 
s and 
ucting 
turing 
com- 
»s, To 

have 
itional 
; have 
, sub- 

The 
spon- 
2e for 
ustrial 
World 
1 and 


of in- 


orking 
irit of 
ive to 
public, 
inter- 
r ~pro- 
res its 
‘o the 
oper- 
nment 
when 
ice to 


fe 


eas eae 





weary 


qsurance | 


THE EASTERN 


A WEEKLY 


NEWSPAPER 





(SUCCEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899) 
Published by The Eastern Underwriter Co., 41 Maiden Lane, New York, N. Y. 


INTERPRETING THE TRUE SPIRIT OF 








INSURANCE 


Entered as second-class matter April 5, 1907, at the Post Office of New York, N. Y., under act of Congress,March 3, 1879 








Sonsini ine eae one 








Forty-third Year, No. 15 


NEW YORK, FRIDAY, APRIL 10, 1942 








More Cities Adopt 
Model Ordinance of 
The National Board 


Wide Interest Shown in Prevention 
Move as War Activity Increases 


Hazards 
AGENTS PLAY LARGE ROLE 








Through Associations and Individu- 
ally They Get Municipal Author- 
ties to Act 





More than a dozen cities and towns 
have adopted within recent months the 
suggested fire prevention ordinance of 
the National Board of Fire Underwriters 
and numerous other local governments 
are today giving favorable consideration 
to it. At least sixteen additional cities 
in this country have adopted National 
Board building and fire prevention codes 
in recent years, before the current cam- 
paign for more widespread adoption was 
launched. 

New York City and some other large 
cities have fire prevention regulations 
which are viewed as generally complete, 
but there remain hundreds of communi- 
ties which could to advantage use this 
model ordinance, particularly in this war 
period when emphasis nationally is be- 
ing placed upon reduction of fire haz- 


ards. 
Progress Report Issued 


The National Board this week issued 
a progress report upon the suggested 
fire prevention ordinance and with re- 
spect to the need for control of hazards 
said : 

“Not only have factories at work on 
defense orders been destroyed or dam- 
aged, but other industries have suffered 
severely from fires. Whether the fire 
consumes a defense plant or one at 
work on products for civilian consump- 
tion, the materials destroyed are sub- 
tracted from the total resources we 
have and need for the struggle into 
which we were drawn at Pearl Harbor.” 

Following are the communities, which 
have adopted the ordinance during the 
last year: St. Paul, Minn.; Highland 
Park, N. J.; Metuchen, N. J.; Marietta, 
Ga.; Lewistown, Mont.; Huntington, 
Ind.; Salisbury, N C.; Winston-Salem, 
N. C.; Gaffney, S. C.; Greenv'lle, S. C.; 
Bremerton, Wash.; Gainesville, Ga 
Likewise the fire marshal of Florida. 

Work'ng closely with the National 
Board in this drive is the National As- 
sociation of Insurance Agents through 


(Continued on Page 26) 
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What Savings Did 


A buyer in a department store, she insured in 1922 at age ‘? — 
a 20 Year Endowment for $5,000 with the disability inc ime 
feature. The gross annual premium was $284.40. She paid her 
premiu‘as, las dividends, until 1939, when she became totally and 
permanently disabled. 


Before disablement she had paid total net premium of about 
$1,800. The company has paid her about $7,200 in disability 
monthly income payments plus $600 in dividends, and has waived 
about $3,400 in premiums. And now, the endowment having 
matured, disability income payments cease, and the company has 
credited her account with $5,000 from which she will continue to 
draw a monthly income. Her age is 62. 


She says, “At the time I bought this policy I felt that I had 
been persuaded to put too much of my savings into this kind of 
investment. In addition to keeping up my endowment insurance 
I saved some money and bought $2,500 of stock in the store in 
which I worked. Later also I put money into an immediate annuity 
which has paid me $63 a year since the time I bought it and will 
continue to pay that amount as long as I live. 


“The department store went broke and I lost all of my $2,500. 
For 10 years the only income I have had is the $50 a month dis- 
ability income plus the annual dividend and the $63 annually 
from the annuity. I don’t know how it would have been possible 
for me to have kept my self-respect the past decade had it not 
been for life insurance.” 


- 
THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Brooklyn Insurance 
Offices Subscription 
To War Bond Is 100% 


Extraordinary Achievement in 
Which All Divisions of Insurance 
Participate; 5,082 Pledges 


TO TOTAL $750,000 A YEAR 


Noel D. Maxcy, Equitable Society, 
Was Chairman of Executive Com- 
mittee; Other Comm. Chairmen 











MacLeod Maurice, acting deputy ad- 
ministrator, Defense Savings Staff, U.S. 
Treasury Department, said this week 
that the Brooklyn insurance division has 
achieved a 100% record in subscribing 
for Defense bonds, which he declared to 
be remarkable. This was announced 
Monday at a luntheon of the Kings 
County Defense Bond Committee, In- 
surance Division chairman of which is 
Noel D. Maxcy, Equitable Society, 
3rooklyn. 

In Brooklyn there are 261 insurance 
offices. All 5,082 personnel of those 
othces pledged themselves to buy De- 
fense bonds out of current earnings. 
Included among the subscribers are 
home office executives, branch office 
managers, general agents, superintend- 
ents, brokers, clerical staffs; and all 
classes of insurance are represented— 
life, accident and health, fire, casualty, 
surety, hospitalization, title and mort- 
gage. 

Great Example of Unity 

At the luncheon Noel Maxcy, in pre- 
senting Edwin P. Maynard, general 
chairman, Kings County Defense Bond 
Committee, with the bulky package of 
signed pledges, said: 

“Although it is too early as yet to 
forecast the exact amount of bonds 
which will be purchased by insurance 
people in Brooklyn our first estimate 
indicates about $750,000 per annum for 
the duration.” 

Accepting the pledges Mr. Maynard 
said that the results were “an example 
ot unity of purpose and action that all 
communities and all industries should 
strive for in the world crisis which con- 
fronts us.” 

Credit for the idea of having as an 
objective a 100% goal goes to Alfred J. 
Johannsen, Northwestern Mutual gen- 
eral agent in Brooklyn and member of 
the executive committee. Veteran insur- 
ance men present said it was the first 
time in their memories that the entire 

(Continued on Page 15) 
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How persistent should a life insurance agent be? 





| CAN HANDLE MY OWN 
AFFAIRS, THANK You! 
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“T pa PERSISTENT should I be?” is a 
question that plagues every consci- 
entious life insurance agent. 


Years ago, it was much harder to answer 
that question than it is today, for the 
agent’s efforts to sell life insurance met 
with more resistance. Even now, however, 
it remains a problem. 
> Forexample, perhaps an agent is trying to 
sell a policy to a man who hasa wife and two 
children but little or no life insurance. He 
isn’t much interested. The agent visits him 
several times, but each time he says, “No!” 

Should the agent cross this head of a 
family off his list? Should he give up try- 
ing to persuade him that his family needs 
some life insurance? Orshould he call again? 
> If the agent does try again, this man 
whose family really needs protection might 
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say, “Tell that agent I don’t want to see 
him again. I’m not interested... he’s wast- 
ing his time!” On the other hand, the next 
call might be the time when he would 
say, “Yes.” 


> Suppose the agent makes that next call— 
and receives the answer, “Yes.” Then sup- 
pose something happens. The family of this 
new policyholder will not be left without 
funds and the widow will not have to de- 
pend on relief or relatives, or go to work, 
or take the children out of school. 


Many seasoned life insurance agents 
have had such an experience—and it is a 
lesson they never forget. It explains why 
conscientious agents, like crusaders in 
every good cause, are loath.to take “No” 
for an answer. It explains, too, why many 
Americans have the life insurance they now 
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own; some agent, through repeated calls, 
helped them to buy the kind and amount 
of life insurance they should have. 


> Every life insurance agent knows that 
there is one group of people who never 
criticize an agent for being too persistent. 
They are the beneficiaries of the men who 
finally said, “Yes.” 





COPYRIGHT 1942—-METROPOLITAN LIFE INSURANCE COMPANY 


This is Number 48 in a series of advertisements de- 
signed to give the public a clearer understanding of how 
a life insurance company operates. Copies of preceding 
advertisements in this series will be mailed upon request. 


Metropolitan Life 
Insurance Company 
(A MUTUAL COMPANY) 


Frederick H. Ecker, CHAIRMAN OF THE BOARD vé 
Leroy A. Lincoln, PRESIDENT . 


1 MADISON AVENUE, NEW YORK, N. Y. = 











GLAD ‘You DROPPED IAI 
| NEED Some ADvicE! 







Ss 


SAIS SSSA 


CW 


AS 


SSS 


RQ@c 
MQM 














THIS 1S THE FORTY-EIGHTH in Metropolitan’s series of 
advertisements designed to give the public a clearer 
understanding of how a life insurance company oper- 
ates. It appears in: Saturday Evening Post, April 11; 


Business Week, April 4; Time, April 6; American 
Weekly, April 5; Forbes, April 1; United States News, 
April 3; Nation’s Business, April; Newsweek, April 6; 
American Mercury, April. 
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andatory Educational Plan For New Agents 
of New York Life 


One of the most important develop- 
ments in education and training of 
agents was announced this week when 
the New York Life made public the 
fact that since January 1, 1942, every 
new agent, when applying for a contract 
with the company, must sign, as part 
of his application a statement reading in 
part “One of the conditions of my re- 


ceiving said contract will be that I 
must complete the Nylic Educational 
Course and Examinations thereon ...... 


BRC nee and I agree to do so.” 

For all new agents, the educational 
program is mandatory. This is believed 
to be the first time that a life insurance 
company has required a prospective 
agent to sign an agreement, when apply- 
ing for a contract, to complete a pre- 
scribed educational course. 

When an agent has completed tests 
the branch office notifies the home office, 
giving the agent’s name, and the first 
set of examination questions is prepared 
and mailed to the branch office for the 
particular agent. 

There are six examinations. These 
are given in the branch office and the 
agents have three hours to complete 
each of five examinations, and four hours 
to complete the sixth and final examina- 
tion. The examination papers are to 
be graded in the branch office, and a 
record is made of the agent’s grade on 
a special record sheet provided for each 
new agent. The examination papers 
themselves are forwarded to the home 
office where they are reviewed, and the 
results of the examinations are filed with 
the agent’s record. When the home 
office has received all completed exam- 
ination papers, and if the grades are 
satisfactory, and other requirements 
met, a suitable certificate is issued to 
the agent. 

Program Divided into Three Parts 

At present well over 1,000 new and 
old New York Life agents are taking 
the Nylic Educational Course. Over 
200 have already completed all of the 
review tests and are now taking the 
examinations. A number of agents and 
agency men have completed the exam- 
inations, and certificates will be pre- 
sented to them in the near future. In 
some branch offices all of the employes 
are taking the course. The clerks are 
thus obtaining a sound fundamen‘al 
knowledge of life insurance selling and 
should be better equipped to assist the 
agents in the branch office. In addition, 
they are better equipped to serve policy- 
holders and the public. 

The New York Life’s coordinated edu- 
cational and training program is di- 
vided into three parts: 

(a) A copyrighted two-volume loose- 
leaf. textbook, entitled, Nylic Educa- 
tional Course. 

_(b) A system of review and examina- 
tion on the textbook. 

(c) Practical field training under a 
system outlined in a new training man- 
ual, which parallels “Nylic Educational 
Course.” First-hand field experience is 
thereby coordinated with the “educa- 
tional program.” 

Program Developed by Griffin 

Lovelace 

This program has been developed for 
the New York Life by Vice-President 
Griffin, M. Lovelace, one of the nation’s 
Most famous insurance educators. For 
the Past two years the company has been 
organizing the course of instruction and 
training program. A. L. E. Crouter is in 
charge, under Vice-President Lovelace. 


- the administration of all details of 
the course and the examinations at the 
home office. 

The two-volume textbook contains 459 


pages. The covers are simulated red 
grained leather, with the company’s seal 
stamped on the front and the name of 
the course embossed in gold. 

Volume One contains mostly technical 
material relating to life insurance and 
New York Life policies. There is a 
section on the history of the company, 
a brief explanation of the way a life 
insurance premium is calculated, and a 
discussion of the ethics of life under- 
writing. One section is devoted to “why 
people buy life insurance,” and discusses 
needs, reasons and ideas. Another sec- 
tion describes the principal policy con- 
tracts, with detailed explanations of the 
provisions, main features and differences 
of each of the most important policies. 
Still another section contains about 200 
questions and answers based on the 
examinations of many of the states 
which require written examinations for 
licenses. 

The Selling Process 

Volume Two of the course might be 
called “The Selling Process,” and is 
essentially practical. Among the sec- 
tions are: Prospecting, the Interview, 
Work Habits, and Human Interest-Mo- 
tivation. The section on the Interview 
is made up of four parts: “The Lan- 
guage of Selling” with four tested sales 
talks, “The Approach,” “Objections” 
and “How to Close.” Twenty-four 
pages discuss the handling of objections 
and there are forty-four pages on the 
technique of closing. 

In Volume Two one of the most effec- 
tive chapters is on how to close. Spe- 
cial emphasis is given that the close 
should be handled with such skill and 


consideration that, whether the agent 
succeeds or fails, he will retain the 
prospect’s respect for his ability and also 
his good will. Agents should also re- 
member that the buying of most things 
involves only a single outlay of a com- 
paratively small amount of money, but 
every prospect for life insurance must 
decide whether or not he will save, say, 
$50 or $100, or more, fof premiums an- 
nually out of his income, which he 
usually thinks of as inadequate. Natur- 
ally, he is inclined to procrastinate. The 
importance is, therefore, seen of agents 
having their sales talks properly organ- 
ized, of making each idea clear and ap- 
pealing as they go along. A paragraph 
from the “How to Close” chapter reads 


in part: 
“Your success in keeping the case 
‘open’ for a thorough discussion and 


through several attempts to close will 
depend largely on your point of view. 
If it is your thought that merely by 
persisting you may overcome resistance, 
you will be more likely to fail if it is 
your view that your task is to keep 
the prospect thinking of points in favor 
of buying.” 


Commissioners Regard Program as 
Forward Step 

The Two-Volume textbook has been 
sent to the Insurance Commissioners of 
all the states, except Texas, and to the 
Insurance Commissioners in Canada, for 
their information. Many of them hailed 
the company’s educational program as 
an important forward step in the train- 
ing of career life underwriters, and 
several indicated that the “Question and 


$475,000 Insurance on LeBuhn' Family 





LeBuhn Family of Davenport 


Insurance to the amount of $475,000 in the Massachusetts Mutual Life is carried 
on the family shown in the accompanying cut. 
It is the family of Carl LeBuhn, general agent of the company in Davenport, 


Iowa. 


Standing directly behind Mr. LeBuhn in the picture is his son, Dick, who 


is a personal producer in the Davenport agency of the Massachusetts Mutual. 
The girl seated on Carl LeBuhn’s lap and the four boys on the left side of the 


picture are children of Carl. 


Mrs. LeBuhn stands behind these boys. 


The four children at the right of the picture are those of Dick LeBuhn and 


his wife. 





Developer of Plan 








GRIFFIN M. LOVELACE 


Griffin M. Lovelace, vice-president 

New York Life, who developed the 
company’s educational program dis- 
cussed on this page, has been engaged 
in life insurance agency and educa- 
tional work for thirty-three years. 
His first insurance connection with 
the New York Life was in 1903 when 
he became an agent. Shortly there- 
after he was appointed agency organ- 
izer, and later was made agency 
director of one of the company’s 
branch office in Paris, France. 
He helped to organize the life in- 
| surance training course at Carnegie 
Institute of Technology, Pittsburgh, 
and later started a similar course at 
New York University. At both those 
institutions he lectured on life insur- 
ance education; developed, wrote and 
taught the first course in life insur- 
| ance “needs” and was a pioneer in 
| using the case method and life insur- 
| ance program as a basic method in 
| training of agents. He wrote a num- 
| ber of books on life insurance pub- 
| lished by Harper & Brothers, in- 
| cluding “Life Insurance Fundamen- 
| tals,” “Analyzing Life Situations for 
| Insurance Needs” and “House of 
| Protection.” He has also written the 
| “Nylic Educational Course” for train- 
|ing of New York Life agents. With 
| New York Life he is in charge of 
| sales education, sales literature, ad- 
vertising and publicity. 











Answer” section would prove helpful in 
the formulation of state examinations. 

The administration of the educational 
program has been worked out so that 
the course can be given with equal 
effectiveness for agents located in branch 
office cities and for agents who may 
be located in rural areas. 

To help agents absorb the material in 
the textbooks, “review-tests and digests” 
have been prepared for each chapter of 
the course. They are so-called “comple- 
tion tests,” that is, the “review-test” 
recapitulates the most significant mate- 
rial in the textbook almost word for 
word, but key words are left blank 
for the agent to write in. It is immate- 
rial if the agent refers to the original 
text in filling in the key words, for the 
primary purpose of the “review-test” 
is to help him learn the text matter. 
Completion of the “review-tests” also 
shows the agency man that the agent has 
covered the assignment, for it is rela- 


(Continued on Page 12) 
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Spinning Wheel 


What would it cost to 
replace Joe? 


“Joe’s more than just a good ex- 
ecutive. He’s been around a long 
time, he knows all the shortcuts— 
and his memory holds facts and fig- 
ures like flypaper. 


“People just naturally turn to 
Joe in any kind of a jam. Lately, 
they’ve needed him oftener. He’s 
had more questions to answer, more 
quick decisions to make. His load’s 
a lot heavier—but Joe keeps going 
~-somehow. 


“What would happen if Joe 
caved in tomorrow? What would 
it cost your firm—in cash and con- 
fusion ? 


“Tense times like these highlight 
the fact that brains are often more 
important than buildings — and 
harder to replace. Losing.a key 
man can easily disrupt a business.” 


* * * 


“What would it cost to replace 
Joe?” is one of the questions put 
before more than 100,000 readers of 
Business Week by New England 
Mutual’s series of business insur- 
ance messages. These dramatic ad- 
vertisements are helping advanced 
underwriters develop worthwhile 
prospects for the Company’s “Busi- 
ness Stabilization Plan.” 


New England 
Mutual 


Lie Insurance Company 


THE FIRST MUTUAL LIFE INSURANCE 
| COMPANY CHARTERED IN AMERICA « 1835 











Hancock Writing Ford 
Group in Two Contracts 


MAY REACH 200,000 EMPLOYES 








Union and Non-Union Members Have 
Different Contracts; Ford Collects 
Premiums by Payroll Deductions 





The John Hancock made an announce- 
ment this week of some details of the 
Group insurance it is carrying on Ford 
employes. Statement follows: 

“All employes of the Ford Motor Co. 
in the continental United States and 
Canada, including those in the new 
bomber plant at Willow Run, are elig- 
ible for Group insurance now being 
written under two contracts with the 
John Hancock Mutual Life. Members 
of the Union, which has a closed shop 
agreement with Ford, have been in- 
sured under one contract, the Union 
contributing toward the premiums, and 
the non-union members under another 
contributory contract with the Ford Mo- 
tor Co. Premium collections will be 
handled by the Ford Motor Co. through 
payroll deductions. 

“The same coverage, with the same 
employe contribution, is offered to both 
groups. It includes Group life, Group 
accident and sickness, Group surgical 
and Group hospitalization. More than 
100,000 employes are eligible at present, 
but due to the shift from automobile 
production to all out war effort, it is 
estimated the total number eligible will 
be more than 200,000 before the end of 
the year.” 


North Central Round Table 
LAA to Meet April 23-24 


Theme of the North Central Round 
Table of the Life Insurance Advertis- 
ers’ Association to be held April 23-24 
at Excelsior Springs, Mo., is “Placing 
Our Shots For the Duration.” Keynote 
will be sounded by W. T. Grant, presi- 
dent, Business Men’s Assurance. Final 
talk of the Conference will be by Clif- 
ford DePuy, editor Underwriters Re- 
view. Other speakers include D. R. 
Alderman, vice-president, Kansas City 
Life, “Whom Are Our Prospects ?”; 
Russell B. Reynolds, secretary, Ameri- 
can Mutual Life, “What “Will We 
Sell?”; Jack I. Morris, director of sales 
promotion, Business Men’s Assurance, 
“Prospecting”; Martin J. Mullen, direc- 
tor of publicity, General American Life, 
“Contests”; Francis J. O’Brien, direc- 
tor of sales promotion, Franklin Life, 
“Field Publications and Agent’s Pub- 
licity”; George Pease, Equitable of 
Iowa, “Printed Circulars and Sales Ma- 
terial”; O. R. Tripp, treasurer and ad- 
vertising manager, Ministers Life & 
Casualty Union, “Direct Mail Selling”; 
and Fred L. Fisher, advertising mana- 
ger, Lincoln National Life, “Media Ad- 
vertising, National and Local.” 

General chairman of the Round Table 
program is Edgar B. Westcott, adver- 
tising manager, Bankers Life of Ne- 
braska. Committee members are Martin 
J. Mullen, General American Life; O. 
R. Tripp, Ministers Life & Casualty 
Union; J. J. Prather, Guarantee Mutual 
Life, and F. J. O’Brien, Franklin Life. 








L’Estrange Calls Gains Due 
To A. & H. Week Stimulus 


G. A. L’Estrange, manager, accident 
and health department and acting agency 
director, Wisconsin National Life, Osh- 
kosh, had an unprecedented increase in 
A. & H. business in March, which he 
attributes largely to the stimulation of 
Accident & Health Week. 

New A. & H. business increased in 
March 55.7% over March, 1941, and new 
business for the first quarter of this 
year over the same period last year in- 
creased 51.1%. Premium collections in- 
creased 41.6% in March of this year 
over March, 1941, and exactly 30% for 
the first quarter of 1942 over the similar 
quarter of the preceding year. 


CLU Seminar to Be 
Held at Waldorf May 15 


EXPECT A LARGE ATTENDANCE 





W. J. Dunsmore General Chairman and 
A. J. Johannsen in Charge of Pro- 
gram; Many on Committees 





The annual seminar of Current Eco- 
nomic and Social Trends, sponsored by 
the New York Chapter, American 
Society of Chartered Life Underwriters, 
will be held at the Waldorf-Astoria 
May 15. It will consist of morning and 
afternoon sessions. The vital topics now 
interesting the life insurance business 
will be discussed by speakers who are 


,well qualified in the subjects they will 


review. Details of the program will be 
announced later. 

This is the second annual seminar. 
The first of the seminars held last June 
was attended by 500. Among outstand- 
ing speakers then were Dean Madden 
of New York University and Cyril 
James of McGill University. 

Committeemen 

The seminar of May 15 has as its 
general chairman William J. Dunsmore, 
manager Equitable Society, 120 Broad- 
way. Program details are in charge of a 
committee headed by Alfred J. Johann- 
sen, Northwestern Mutual general agent, 
Brooklyn; and ticket distribution will 
be handled by Benjamin D. Salinger, 
Mutual Benefit; J. Fred Speer, Equit- 
able Society; and Thomas Stanton, New 
England Mutual. Treasurer is Raymond 
Maechtel, Union Central. Invitation 
committee is headed by Harry Krueger, 
Northwestern Mutual, and_ reception 
committee by Carl M. Spero, broker. 

Serving on general committee are Sara 
Lewinson, Massachusetts Mutual; John 
H. Brady, Home Life; Earl F. Keller- 
man, New York Life; Robert U. Red- 
path, Northwestern Mutual; and George 
P. Shoemaker, Provident Mutual. 

Publicity is being handled by C. L. 
Post, Post & Kurtz, Inc., brokers; Edwin 
J. Allen, John Hancock; and Murray 
Rudberg, Metropolitan Life. 





Sales Congress at Boston 


Set for April 17 


J. Anton DeHaas, professor of inter- 
national relations, will speak April 17 at 
the luncheon in Boston sponsored by the 
Boston General Agents’ and Managers’ 
Association. His subject will be “The 
World Today—And Tomorrow.” The 
luncheon is part of the program of the 
New England Sales Congress sponsored 
by the Boston Life Underwriters’ As- 
sociation, which is taking for its theme 
this year, “How to Get More Out of 
What You Have,” and which is present- 
ed under the direction of the Life In- 
surance Sales Research Bureau. 


HARRY GARDINER’S QUARTER 


John Hancock Agency Pays for $13,825,- 
000 in First Three Months, of 
Which $3,572,000 Is Ordinary 

The Harry Gardiner agency of the 
John Hancock, 225 Broadway, New York 
City, paid for $13,825,000 for the first 
quarter. This was divided as follows: 
Ordinary, $3,572,000; Annuities, $3,026,- 
000; Group, $7,227,000. 

March production was $7,612,000, 
which included a substantial Group case. 


CONN. SALES CONGRESS APRIL 24 
Speakers for the Connecticut State 
Sales Congress to be held in Hartford 
April 24 are I. S. Kibrick, New York 
Life, Brockton; and from New York City, 
3eatrice Jones, Equitable Society, pres- 
ident, Life Underwriters Association of 
New York City; Lawrence E. Simon, 
general agent, Massachusetts Mutual; 
Edward L. Reiley, general agent, Penn 
Mutual; Willard L. Momsen, North- 
western Mutual, and Edgar Kobak, vice- 
president in charge of the Blue Net- 
work, National Broadcasting Company. 
Theme of the congress is “Life Insur- 
ance—First Line of Defense.” 














N. Y. Life Survey of App 
Is Prospecting Guid 


VARIETY OF BUYERS SHOW 










































































Large Number of Tradesmen, Worker, 
in Mfg. and Mechanical Industrie, 
Students and Children 





The New York Life has made a sy. © 
vey of today’s buyers as a timely pros. © 
pecting guide for agents. Analysis was 


based on four days’ applications for jp. © 


surance received during the latter part | 

of February. 

Company Listed Results by Occupation) 
Groups 

In commenting upon the results o 
the analysis L. Seton Lindsay, vice-pres. 7 
ident, says it indicates that there is , 
substantial volume of business to be had | 
not only among skilled and_semi-skillej | 
workers who are receiving liberal wages | 
and who need life insurance protection — 
but also among many other groups culti- | 
vated in the past. He notes the large i 
share of business from tradesmen—show. 
ing that the money received by highly | 
paid workers is in turn be'ng spent a 
among ordinary trades people. Further. 
more, the survey shows that the profes. | 
sional group is still a good prospecting © 
field and that students and children ac. | 
count for a large percentage of both ap- 
plications and volume. 

In all, the survey covered 3,177 appli- 
cations for $6,951,200, amount applied for 
by women being $1,202,600. 

In the occupational groun classifica § 
tion most number of apps—&866—wefe on | 
students and children and housewives 

Next largest group was trade divided [ 
by apps as follows: 











ba 


Butchers, bakers, grocers, delicatessen deal- ; 
Ole EUR RINE EEO: cde oe coe baa 191 
Clerks, salesmen and saleswomen.......... 143 
Proprietors, managers, officials............ 3 
Commereral travelers: s.uc8.cccccna deen i 


Third largest group was manufactur: | 
ing and mechanical industries, listed by | 
apps as follows: j 


Semi-skuled Workers. dsc ces 65x avs eclcceen 194 
CMBCIGIS; EXECULIVES, icc coie nds aeute Sane a 
OROHMENS Gi oracccy wie pupae \-ncc-wen nes caecat vi 
BIUINTCTAN Es c'5isaie'cn as oo 66 dada one ee 
SUNCEARL “WOTHINOD 55-3) syecnoe nee ve cca eeen 15 
SSDEDDUUGENS; HELCES: 2450.63. cascade weet 14 
EUROS: 6. bio eran We acids cae BE Aina 1 
ROOM aad “ANE “MALEES. «56 oxae css. 5s COM 10 
PN AOUEES,* careig tlecaw aes ho oe overeat 4 


Clerical occupations were listed as fol- 
lows: 


MSHEWIES © oc fe sacave-ess ptateed arn biork Gina tb ble oie ee 254 
Stenographers and typists........0000e0ce0s 80 
Bookkeepers and cashiers. ..........0esc000 63 


Agents and collectors. ....26.:65.060c0s< sooth 13 
All others f 





CLARENCE I. LINNELL, 60, DIES 





Former Associate Mgr., Personnel, Pru- 
dential, Was Prominent in 
Bicycle, Track World 
Clarence Illingworth Linnell, until his 
retirement February 1, associate man- 
ager, personnel, Prudential, died April | 
4 at his home in East Orange, N. J. 
He was 60 years of age. Mr. Linnell 
started with the Prudential mail depart- | 
ment in 1898 and held numerous posts 

in the company. 

He was well known in the bicycle, 
track and golf world, was a former prest- 
dent, Prudential Athletic Association 
and had served on the athletic commtt- 
tee, Newark Athlete Club. He was 4 
member of the Newark Y.M.C.A. for f 
many years. In his youth he was a 
announcer at the old Newark Velodrome 
and at the six-day bicycle races at Mad- 
ison Square Garden. Taking up gol 
in his later years, he played at Forest 
Hills Field Club. 


MAY 21 NEXT ASS’N MEETING 

The next meeting of the Life Under: 
writers’ Association of New York City 
will be held May 21. There will be 
no April meeting. 








William S. Vogel, Columbian National 
general agent, Newark, has been pre 
sented with a gold pin by his company ™ 
recognition of his fifteen years of con 
secutive production. 
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Mf Apps 


' Stedman View of Ad 
> Guide” 


Attacking Committee 


INSURANCE cos’ POSITION 








SHOW, | 
" 4 Why Senior Mortgage Creditors 
Phe q J } el Not Fight, ICC Solution 
en -_ in Mo. Pacific R.R. Reorganization 












On April 6 there appeared in the finan- 
cial pages of the New York Herald- 
Tribune an advertisement in the form of 
an open letter to investors in railroad 
securities and insurance policyholders, 
ccupation,| | signed by Robert R. Young, chairman 
E of Alleghany Corporation, attacking the 


lade a sup. 
Mely pros. 
lalysis was 
ons for in. & 
latter par 2 





results of E position taken by the insurance com- 
 Vice-pres- FE panies in railroad reorganization pro- 
Wes ceedings and attempting to cast doubt 
emi-skile © on their motives and integrity. As this 
eral wage; |) statement was later reprinted in at least 
protection, | one other paper and has obtained some 
ier eal publicity, The Eastern Underwriter has 
cna asked John Ww. Stedman, vice-president 
by highly of the Prudential, and chairman of the 
‘ng spent | Protective Committee for Missouri Pa- 

Further. | cific First and Refunding Bonds, against 
he profes. whom Mr. Young’s attack has been 
Tospecting | principally directed, to give this paper 
ildren ac.) his comment. 


Mr. Stedman replied as follows: 

“You have asked me to comment on 
the statement by Robert R. Young 
which appeared in the New York Her- 
ald-Tribune on April 6. I have read 
Mr. Young’s statement, but find it very 


f both ap- f 


177 appli: ; 
ipplied for fs 


classifica- wp ‘ 
— wee on dificult to give any adequate comment 
ousewives as I am unable to find any meaning or 


purpose in the statement other than the 
obvious fact that it is another move in 
the campaign which Mr. Young has been 
seat conducting in order to secure better 
wee 143 treatment for Alleghany’s investment in 

- 3’ the Missouri Pacific Railroad System. 

“Briefly, the actual situation is some- 
what as follows: 

“Prior to 1930, at the time when it 
was under the control of the Van Swer- 
q ingen brothers, Alleghany Corporation 
eis: had invested something over $100,000,000 

in stock and unsecured debentures of 
the Missouri Pacific Railroad Co. Up 
to the same time the investing public, 
directly and through institutional in- 
vestors acting on behalf of policyholders, 
depositors, etc., had invested approxi- 
mately $400,000,000 in first mortgage 
bonds on the same property. 


le divided 


en deal- 3 





inufactur- 
listed by 


ed as fol- 


"3 Interstate Commerce Commission’s 
Decision 


“During the depression the Missouri 
Pacific went into bankruptcy, and under 
the bankruptcy statute it became the 
duty of the Interstate Commerce Com- 
nel, Pru: mission to approve and certify to the 
rie courts a plan of reorganization for the 
Property. This the Interstate Commerce 
ommission did, after hearing all the 


, DIES 


until his 


‘te man Proposals and arguments which repre- 
ed April sentatives of the various classes of se- 
e, N. J. | curity holders desired to present. The 
"Lineal conclusion of the Commission, after sev- 
i depart | Tal years of exhaustive investigation, 


us posts gt aarp and study, was, generally stat- 
ed, that there was sufficient value in the 


bicycle, | PtOPerty to take care of the senior mort- 
er presi- mee creditors, but that, after so doing, 
sociation ere would be practically nothing left 
comma: Scored creditors, and nothing at 
wae ‘ tor the owners of the property. This 
CA for €cision, while not perfect from the point 


wie a : view of the senior mortgage cred- 


Jodrome (ors, was acceptable, since the Commis- 


at Mad- i found enough value to take care 
up golf : the senior claim. The plan was, 
Forest lerefore, supported during the court 
Proceedings by practically all the first 
mortgage creditors, and when the mat- 
TING ter was submitted to them for a vote, 
Under- accepted by them. 
rk City a, Interstate Commerce Commis- 
will bef Ghvic, igen on the other hand, was 
mi "4 not to the liking of the un- 
rk _ creditors, who were practically 
National ro out, or the owners of the stock, 
on pre pe se x ragane were completely wiped 
pany in es us result was really the recog- 
Tf ee on of hard economic fact, and is 


not peculiar to Missouri Pacific alone, 








as the same considerations which led 
to the Commission’s decision in the case 
of the Missouri Pacific have resulted in 
similar decisions in practically all the 
other railroad reorganizations now pend- 
ing, and with similar reactions upon the 
part of their stockholders. However, in 
other cases the opposition’s arguments 
have been confined, as they should be, 
to the Interstate Commerce Commis- 
sion and the courts. Only in Missouri 
Pacific have the stockholders sought to 
go over the heads of the Interstate 
Commerce Commission and the courts 
and to conduct a public campaign. 


Real Basis of Young’s Complaint 


“This explains Young’s statement, 
which is simply a part of an effort made 
by Alleghany Corporation to obtain fi- 
nancial advantage for itself. In order 
to make the campaign effective it has 
been directed against the insurance com- 
panies as it would not be expedient to 
attack the Government or Congress or 
the Treasury Department or the Inter- 
state Commerce Commission, although 
all of Mr. Young’s complaints in reality 
arise by reason of some action by one 
of the above-listed governmental bodies. 

“In my opinion the real fact is that 
the management and control of railroads 
are now subject to such comprehensive 
regulation by a number of governmental 
bodies that it is probably beyond the 
power either of the institutional invest- 
ors or Mr. Young’s organization to pro- 
vide a real solution. That must come 
from governmental sources, as it has in 
this case. While the Interstate Com- 
merce Commission’s proposed solution 
may not be entirely satisfactory to any- 
one, the representatives of the senior 


Arthur A. Boyle Assistant 
To Henry Verdelin, Mutual 


Arthur A. Boyle has been appointed 
to assist Henry Verdelin, vice-president 
and manager of real estate department 
of Mutual Life of New York. 

Since 1937 Mr. Boyle has been secre- 
tary of the Continental Realty Invest- 
ing Co. Inc., an organized engaged in 
field of mortgage loans, property man- 
agement and real estate appraisals, later 
being made treasurer as well as a di- 
rector. Also, he has been resident attor- 
ney of the Continental and its associated 
companies, and vice-president and sec- 
retary of its subsidiary companies, and 
of Wm. Henry Barnum & Co. He was 
vice-president, too, of the Park & 46th 
Street Corporation. 

Mr. Boyle entered New York real es- 
tate with the Lawyers Title & Trust 
Co. Successively, he was title examiner, 
closing attorney and manager of its 
policy department until 1922 when he 
became secretary of Warde-Landsboro 
Land Co., a construction and finance 
company. In 1924 he joined Wm. Hen- 
ry Barnum & Co. 

Born in Brooklyn, educated in Brook- 
lyn schools and New York Law School, 
he served in the Army during the first 
World War. 





mortgage interests, including the insur- 
ance companies on behalf of their pol- 
icyholders, have concluded that their 
bondholders will get more by accepting 
the plan than by fighting it. It would 
seem, therefore, Mr. Young’s only com- 
plaint is that this leaves him without 
support in his opposition.” 





LIFE INSURANCE 


Organized 1845 





, =" tested, up-to-the-minute 
is the Case Boox, the Mutual Benefit’s procedure for 


training new members of the agency organization. 





Each succeeding case, interesting in itself as an indepen- 
dent study, takes the new agent a step further toward 
complete competence as a life underwriter. Coupled with 
daily assignments of field activity, it makes continuous 


progress an accomplished fact. New men like it! 


The Mutual Benefit 





Newark, N. J. 








Norman W. Rowley to 
Manage Faser Agency 


H. M. FASER, JR., WITH NAVY 





New Head of Penn Mutual’s Boston 
Office Was Unit Manager in Joseph 
H. Reese Agency 





Norman W. Rowley has been made 
manager of the Henry M. Faser, Jr., 
agency, Penn Mutual, Boston. Mr. Faser 
has received a commission as lieutenant 
in the U. S. Naval Reserve, and has been 
called to active duty attached to the 
Boston Navy Yard. 

Norman W. Rowley has been a unit 
manager in the home office agency of 
the company, assisting Joseph H. Reese, 
general agent. He has been with the 
Penn Mutual since 1913, first as a clerk 
in the underwriting department, later in 
the field, after two years in the Army 
during World War I. He has been a 
unit manager since 1931. 





Joseph H. Reese Agency, of 


Penn Mutual, Advances Four 


Several promotions have been an- 
nounced in the Joseph H. Reese home 
office general agency, Penn Mutual Life, 
Philadelphia. Runcie L. Tatnall, unit 
manager, has been appointed executive 
assistant to the general agent. 

Harry R. McCoy, agency supervisor, 
becomes the new unit manager of the 
former Tatnall unit. William F. Lee, 
underwriter, will be unit manager of the 
Rowley unit, Norman W. Rowley having 
been appointed to manage the Boston 
agency of Henry M. Faser, Jr., who 
has been called to active service with 
the United States Navy. Frank Runyon, 
expansion supervisor, is the new super- 
visor of sales personnel. 





Deduction of Premiums From 


Income Tax Asked by Adams 


Deduction of life insurance premiums 
in reasonable amounts from income 
taxes, as is done in England and Can- 
ada, was urged by Claris Adams, presi- 
dent of the Ohio State Life, in an ad- 
dress before the Life Underwriters As- 
sociation of Akron yesterday. 

“Never in its century of service as an 
economic force of increasing power and 
as a stabilizing social factor of incal- 
culable value, both to the American peo- 
ple and the nation itself, has the insti- 
tution of life insurance played such an 
important role in the national economy 
or contributed so much to the strength 
and spirit of America,” Mr. Adams de- 
clared. “As the greatest savings insti- 
tution in the world it inculcates thrift 
at a time when thrift is a vital part of 
patriotism. It is one of the principal 
sources of financing our supreme war 
effort.” 

Mr. Adams, in the course of his ad- 
dress, declared that “every dollar invest- 
ed in life insurance is a counter attack 
upon inflation. It is the American way 
of guarding against dependency and pro- 
tecting the nation against the most in- 
sidious and dangerous of all fifth col- 
umns—that of public poverty.” 

Mr. Adams asserted that in the final 
analysis the ultimate beneficiary of 
American life insurance is America itself, 
and such an institution should be en- 
couraged in every legitimate way by the 
Government of the United States. 





PUBLISH NEW MADURO BOOK 
The Central Hanover Bank & Trust 
Co., New York, has published Volume 
III of The Counselor articles which were 
originally published in the Bulletin of 
the Life Underwriters Association of 
New York, Inc., and were written by 
Denis B. Maduro, its counsel. 





The Milwaukee Association of Life 
Underwriters will hold a sales congress 
April 16. Henry Fuller, Sr., North- 


western Mutual, is president of the or- 
ganization. 
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Thomas Bassett Macaulay, 81, Dies 


Former Head of Sun Life Assurance Co. One of Canada’s Most 
Distinguished Citizens; Joined Company When Boy of 17 
and Saw It Become Great Factor in International World 
of Insurance; Had Wide Interests 


Thomas Bassett Macaulay, former head 
of the Sun Life Assurance Co., with 
which company he fifty-seven 
years of his life and who was as well 
man in the 


spent 
known as any insurance 
world, died at his residence in Hudson 
Heights near Montreal at the age of 81 
on April 3. He had been ill only a short 
time. The funeral, held on Monday of 
this week, was attended by the leading 
citizens of Montreal in which city he 
occupied a position of great distinction, 
not only because of his life insurance 
career with the great company with 
which he had done so much in making 
life insur- 


great 


a world wide synonym of 
ance, but the 


of important positions he held in Can- 


because of variety 


ada at various times. 
Mr. Macaulay was much more than a 
life insurance and financier. 


He was a man of deep religious con- 


executive 


victions and took a prominent part in 


the Brotherhood movement in Canada. 


He was also a leader of Calvary Men’s 
Own Brotherhood for thirty years. He 


was keenly interested in agricultural 
matters, owning a farm at Hudson 
Heights. In 1930 he presented a build- 


ing to Edinburgh University to provide 
for the study of animal genetics after 
an endowment gift of $100,000 the pre- 
vious year. He also gave $150,000 for 
research work. In 1931 he was awarded 
the “Merit Agricole.” He was a direc- 
tor of the Agricultural College of Can- 
ada and of United Theological Colleges 
of Canada. 


Was Company’s Actuary at 20 


Mr. Macaulay was born in Hamilton, 
Ont., son of the late Robertson Macau- 
lay, who was a former president of the 
Sun Life. He was educated in Hamilton 
and Montreal and was only 17 when he 


entered the service of the Sun. That 
was in 1877. Three years later he was 
made actuary of the company. This 


promotion attracted wide attention in 
Dominion insurance circles because a 
boy of 20 had received such an import- 
ant post. Eleven years later he was 
appointed to the position of secretary 
and in 1898 was made a director. He 
became managing director in 1906 and 
in 1915 succeeded his father to the 
presidency. In 1934 he retired as presi- 
dent and became chairman of the board. 
In October, 1927, when he had been 
with the company half a century he 
was honored by officers and employes of 
the Sun Life with a dinner. 

Mr. Macaulay was a charter member 
of the Actuarial Society of America and 
was for two terms president of that 
organization. He was elected vice-presi- 
dent to represent the actuaries of Can- 
ada and the United States in the Inter- 
national Actuaries Congress in Paris 
in 1901 and again in Berlin in 1906. 


Honored by McGill 


In 1930 he was invited to McGill Uni- 


versity to receive the honorary degree 
LL.D. from the then Principal, Sir 
Arthur Currie He was presented by 
Dr Tohn WR. a. ietemeicnes A he 
Ds \V. Ross, a governor, in the 
fol tine “ aie ; 
following terms I have the honor to 
present to you that you may confer on 
him the degree of Doctor of Laws, 
honoris causa, Thomas Bassett Macau- 


lay, financier and philanthropist: con- 


structive builder and steadfast supporter 
of gigantic undertakings which make for 
a country’s strength; vigorous man of 


THOMAS B. MACAULAY 


affairs, whose faith is an ideal and whose 
efforts for its realization have brought 
enterprises 
fancy to significant maturity; generous 
donor to worthy causes; dean of his 
profession in 
among those who wield 
with a sense of responsibility for the 


great 


public good: 





laborer, who in the busy marts of men 
has carried in his heart the memory of 
his native place and has been ever-mind- 
ful of the welfare of its people.” 

He was a director of many important 
financial institutions; was Dominion 
chairman of the National Committee on 
Food Resources during the Great War 
and was honorary president of the Navy 
League of Canada. 

For a considerable time Mr. Macaulay 
was president of the Canadian West 
Indian League. He was a director of 
the National Trust Co., the Dominion 
Glass Co., the Illinois Traction Co., the 
Montreal Light. Heat and Power Co., 
and was president of the Isle Perrot 
Bridges Commission. He was elected to 
the board of the Royal Victoria Hospital 
in 1929. 


Interest in His Ancestral Home 


A man of generous impulses he was 
a great help to many organizations and 
individuals. He displayed particularly 
marked interest in the welfare of the 
Lewis men of Stornoway, Scotland, from 
which his father came to Canada. Learn- 
ing that there was much suffering there 
as a result of the failure of the islanders’ 
chief industry, Mr. Macaulay made up 
a party to visit the island with a view 
to giving a helping hand. He made 
several important contributions in that 
connection and was honored and_ pre- 
sented the town with a new municipal 
hall to replace one destroyed by fire. 
He also financially aided the reclamation 
of waste lands in the Hebrides. In 
1938 he was granted the freedom of 
Stornoway by its grateful residents. He 
gave $40,000 to establish a hospital there. 

Mr. Macaulay’s diversions were largely 
in the line of agriculture. He spent 
much of his spare time on his farm 
at Hudson Heights, Que. He was mar- 
ried three times, first to Miss Henrietta 
M. L. Bagg, of New Orleans, in 188], 
second to Miss Margaret Allan, of Lon- 
eminent don, England, in 1912, and lastly in 1920 

power to Miss Margaret A. Palin, of Glou- 
cester, England. There were two sons 
and three daughters. 


from struggling in- 


and 
large 


Canada, 


far-seeing and_ patriotic 
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MANAGERS MEETING PLANs 








Morgan B. Brainard to Address Dinne. | 
Speakers Include K. A. Luther, J, y’ | 
Holcombe, and L. S. Morrison | 

Plans for the meeting of the Life 
Managers Association of Greater New 
York at the Yale Club, New York, Apri 
30, have been announced by William | 
Dunsmore, chairman planning commit. 
tee: 

The afternoon session beginning at 3 | 
o'clock will be devoted to general dis. 
cussion of present conditions and the 
outlook in the general agency field yp. 
der the leadership of K. A. Luther, 
former vice-president of the Aetna Life va 
and former president of the Life Man. 
agers Association. John Marshall Hol. 
combe, Jr. manager of the Sales Re. | 
search Bureau, and Laurence S. Morr. 
son, director of research of the Bureay 
will be guests of the association and 
will take part in the discussion. Ajj 
members of the association have heen 
asked to contribute questions and par- 
ticipate in the afternoon session, 

At the dinner, which will also be held 
at the Yale Club, the guest speaker will 
be Morgan B. Brainard, president, Aetna 
Life. H. Arthur Schmidt, president of 
the association, will preside. Members 
are requested by Mr. Dunsmore to make 
reservations through T. W. Foley at 
100 East 42nd Street. ‘ 
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NEW MAINE COMMISSIONER 


Alfred W. Perkins, Pan-American Agent 
at New Orleans, Appointed to 
Succeed Late P. J. Francis 


Appointment of Alfred W. Perkins, 





Pan-American Life, New Orleans, as 
Maine’s Insurance Commissioner by 


Governor Sumner Sewall has been un- 
animously confirmed by vote of the 
State Executive Council on April 3. The 
appointment fills a vacancy caused by 
the death of Pearce J. Francis. 

Mr. Perkins, who is scheduled to ar- 
rive in Maine April 23, was born in 
Brooksville, Me. and graduated from the 
University of Maine in 1931. 





DR. W. F. BLACKFORD DIES 

Dr. W. F. Blackford, medical director, 
Commonwealth Life, and — chairman, 
medical section, American Life Conven- 
tion, died April 2 after an illness of a 
few months. Dr. Blackford was a grad- 
uate of the University of Louisville 
Medical School and joined the Common- 
wealth in 1905. He has been medical di- 
rector for the past twenty-five years. 
He was elected chairman of the ALC 
medical section in June 1941 and is 
largely responsible for the program to 
be presented at Colorado Springs 
June 4-6. 





LAWTON’S 20TH ANNIVERSARY 
Richard F. Lawton, manager of the 
New Orleans agency of the Mutual Life, 
has been twenty years with that com- 


pany. He was presented with a com- 
memorative plaque by seventy New 
Orleans agency representatives who 


themselves on April 1 had completed 
more than twenty years of service with 
the Mutual Life. April is Richard Law- 
ton month with the New Orleans agency. 
Mr. Lawton has been active in the 
civic affairs of the community and is 
chairman of the executive board and 
also a member of the board of trustees 
of the Baptist Hospital in New Orleans. 
He has also been prominent in the New 
Orleans Association of Commerce. 





RECORD MONTH FOR PILOT LIFE 
Pilot Life agents produced the largest 


volume in the company’s history 1 
March as a testimonial to President 
Emry C. Green. Volume was more 


than $4,250,000 for a 19% gain over the 
same month 1941. Forty-three men were 
awarded trips to the home office as 4 
result of their production. These men 
averaged more than $75,000 each. Pres- 
ent at the luncheon meeting were Pres!- 
dent Green, vice-President and Agency 


Manager J. M. Waddell and Superin- 


tendent of Agencies L. L. McAlister. 
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Now, in time of emergency, it is most important for protection in The Travelers. 
LIFE 
irgest 
Yient THE TRAVELERS INSURANCE COMPANY 
a HARTFORD, CONNECTICUT 

: 

were 
as a 
men 
Pres- 
resi- 
rency 
erin- 
ig . 


_— 


+ 




















Page ¢ 








THE EASTERN 
J pyprrweirer t 


















April 10, 194 











I. Austin Kelly, III, With 
Former Burr & Thomas 


NEW NAME, KELLY & THOMAS 





M. Rodney Burr Resigned to Take Com- 
mission in U. S. Navy; Both Part- 
ners Long in Business 


I. Austin Kelly, III, CLU, life member 
Million Dollar Round Table, has 
joined with Herbert B. Thomas to man- 
age the former Burr & Thomas agency, 
Fidelity Mutual, 55 Liberty Street, New 
York City, resignation of 
M. Rodney Burr to accept a comm’ssion 
in the United States Navy. The firm is 
to be known as Kelly & Thomas, change 
having become effective April 1. 

4 Kentuckian by birth, Mr. 
tended Peddie School the Massa- 
chusetts Institute of Technology, and fol- 
in 1926 took a year 
each of post-graduate work at Harvard 
and at Oxford. He went into building 
and for four years headed 


of the 


following the 


Kelly at- 
and 


lowing his graduation 


construction, 
his own company, which specialized in 
the building of fine homes. 
Million Dollar Producer 

In October, 1933, he 
staff of the Phoenix Mutual, 
fifth among all the company 
his first Ranking 
in the next four he led the 
Mil- 
then 
this 
four years of 


joined the sales 
and stood 
agents in 
year. third in his 
second year, 
field and became a member of the 
lion Dollar Round Table. Since 
become a life member of 
group, with a record of 
million dollar production. In June, 1940, 
he became associated with the Union 
Central, and in 1941 led that company 
with a total paid production of $1,300,- 
000. He leaves the Union Central to 
take up management of Fidelity’s agency 
with Mr. Thomas. 

Mr. Kelly is married and resides in 
Rye, N. Y., with his wife and three 
daughters. He is a member of Delta 
Kappa Epsilon, Coveleigh Club of Rve, 
and the Yale Club, New York. The 
agency office will be at 55 Liberty Street, 


he has 


New York City, but Mr. Kelly will also 
have an office in the People’s Bank 
Build'ng at White Plains. 

Active in Association Work 


Past director of the New York City 
Life Underwriters’ Association, he now 
serves on its committee for cooperation 
life underwriters and trust officers 





AUSTIN KELLY, III 


and is a 1942 member of this committee 
for the National Association of Life Un- 
derwriters. He is sought as a speaker 
by service clubs and underwriter asso- 
ciations and has addressed the Million 
Dollar Round Table at the national con- 
vention. He specializes in estate plan- 





HERBERT B. THOMAS 











vidual selected. 








250 LIFE POLICYHOLDER 
LEADS AVAILABLE 


250 or more unusually high grade policyholder leads of recently 
deceased agent, will be made available by one of New York's leading 
Agencies, to general broker or independent life man residing in 


New Jersey, 35 to 45 years of age. 


Attractive quarters in downtown Agency will be provided for indi- 


Write Box 1429, 


THE EASTERN UNDERWRITER, 
41 Maiden Lane, New York 


in confidence giving life production record, age and residence. 











ning for individuals and, in close co- 
operation with attorneys and trust offi- 
cers, does a substantial amount of cor- 
poration work. 

Career of Herbert B. Thomas 


Mr. Thomas first entered life insur- 
ance in the home office of the Travelers, 
and except for two years’ overseas serv- 
ice with the 106th Infantry, 27th Di- 
vision, during which he was gassed, was 
with that company from 1913 to 1923 in 
various departments. In 1923 he became 
an agent for the Travelers and a year 
later a brokerage supervisor for the 
Prudential, from where he was advanced 
to associate manager of a New York 
agency of that company. He came to 
Fidelity with Mr. Burr in July, 1940, 
following experience as a general agent 
for the Continental American. 





MANHATTAN LIFE RULING 


The Manhattan Life has issued a rul- 
ing that if Term policies do not now 
contain a military, naval or aviation 
serv ce rider, the new policy issued upon 
conversion shall also be free of such 
restrictions, whether conversion is as 
of date of issue or as of date of con- 


version. If the Term policy does con- 
tain such a clause, the new policy will 
also. 








INSURANCE 





IN FORCE, 


THE 





At the end of 1941 the Company had in force for the 
benefit of United States policyholders $139,069,500 of 


Life Insurance and Defe 





of over forty-six percent in the last five years. 


632 MILLION DOLLARS 


(Including Deferred Annuities) 
ASSETS, 205 MILLION DOLLARS 





INSURANCE COMPANY 


HEAD OFFICE 
TORONTO, CANADA 
Established 1887 











Eichengreen Made Acting 
Manager, McNulty Agency 


E. B. Eichengreen, since 1930 assist- 
ant manager, John A. McNulty agency, 
Prudential, 1501 Broadway, New York, 
has been appointed acting manager for 
the duration of Mr. McNulty’s period 
of service with the United States Army 
where he now holds a commission. as 
captain. Mr, Eichengreen has been as- 
sociated with the McNulty agency since 
early in 1930. He began as an agent 
but was invited to take over the position 
of assistant manager only two months 
later. 

Starting in life insurance in 1925 as 
an Industrial agent with the Prudential, 
Mr. Eichengreen later joined the Aetna, 
then spent a year as a fieldman with 
Penn Mutual until his association with 
the McNulty office. 

He is a member of the Life Under- 
writers Association and the Life Super- 
visors Association. In the latter asso- 
ciation he is chairman of the compen- 
dium committee which made an exhaus- 
tive study of the underwriting practices 
of the principal companies, and published 
charts of its: findings. ; 

Starting with the agency when its 
total production was $5,000,000, he has 
participated in its development and has 
seen it grow to a peak production of 
$13,600,000. : 

Remaining with Mr. Eichengreen in 
the management of the McNulty agency 
are Harold N. Sloane, CLU, in charge 
of the full-time agents’ department; 
Harold J. Cronin, George M. McCamp- 
bell and William B. Barton, assistants 
in the handling of brokerage business. 





N.A.L.U. Taxation Statement 
Before Ways & Means Comm. 


Appearing at the House Ways and 
Means Committee hearing on the Rev- 
enue Bill yesterday at Washington were 
Charles J. Zimmerman, Chicago, chait- 
man of the National Association of Life 
Underwriters’ committee on law and leg- 
islation; Grant Taggart of Wyoming, 
vice- -president of the association; Mever 
M. Goldstein, New York, also a member 
of the law and legislation committee, and 
Mrs. Kirby of Little Rock, Ark., appear- 
ing as a policyholder. 

On behalf of the association, Mr. Zim- 
merman presented a twenty-five page 
statement giving the views of the or 
ganization on several of the more im- 
portant life insurance taxation questions. 





A. F. Muth has been named assistant 
managing director, Industrial Life 0 
Canada. S. FE. Brock becomes actuary. 
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Disability in Government 
War Policies Is Opposed 


BY VETERANS’ ADMINISTRATION 





General Frank T. Hines, Answering the 
Michigan Legislature’s Resolution, 
States It Would Be Gratuity 


In a statement to United States Sena- 
tor Prentis M. Brown, Gen. Frank T. 
Hines, administrator of the Veterans’ 
Administration, has answered the Mich- 
ivan legislature’s recently adopted con- 
current resolution advocating insertion 
of total and permanent disability provi- 
sions in the new war risk policies cov- 
ering members of the armed forces. The 
resolution had been forwarded to Michi- 
gan’s representatives in Congress. 

Unfair and Unsound 


Voicing the opinion that such an ac- 
tion would be unwise, Gen. Hines pointed 
out that “manifestly such benefits would 
constitute an additional gratuity at the 
expense of the government unless an 
adequate extra premium were charged 
for the cost of such disability insur- 
ance.” “I believe,” he stated, “that gratu- 
ities can be distributed much more eco- 
nomically and equitably to all persons 
who served in the active military or 
naval service through application of the 
compensation and pension system than 
by conditioning the payment of such 
benefits upon a voluntary contract of in- 
surance.” Such a procedure, he empha- 
sized, “is unsound and inequitable in that 
it favors those who are economically 
situated to purchase such insurance 
whereas those less fortunate and usually 
in greater need of this bounty must be 
satisfied with a smaller share, assum'ng 
they have the means of carrying a small 
insurance policy over a long period, or 
no bounty at all if, as frequently is the 
case, they are unable to carry any in- 
surance.” 

Gen. Hines stated that “large special 
reserves have been built up and 
are still being built up” to provide for 
the anticipated heavy liability on World 
War I policies growing out of their 
disability provisions when the average 
age of policyholders approaches sixty 
years. With low investment returns in 
prospect, it is noted that there could be 
no hope of ma‘ntaining actuarial sound- 
ness in the new war risk policies if 
disability provisions were added without 
a premium increase. 





Canada Life Ottawa Change 
W. D. Burden, CLU, Ottawa manager 
for Canada Life, has been granted a 
leave of absence to accept a commission 
in the Canadian Ordnance Corps. He 
is being relieved by Murray L. More, 
who has been appointed branch super- 
visor. Mr. Burden has been with the 
company since 1914. After serving in 
the World War he returned to the com- 
pany, was appointed inspector in eastern 
Ontario, later became assistant manager 
at Ottawa and in January, 1940, was 
made manager. Since 1920 he has qual- 
ified for the Quarter Million Dollar Club 
twenty-two consecutive times. 

Murray L. More came with the Can- 
ada Life in 1928 in the head office ac- 
counting department. He served as sec- 
retary, East Quebec branch; was ap- 
pointed district manager at Chicoutimi, 
Quebec, in 1937, and prior to his ap- 
Pointment as supervisor in Ottawa in 
February, 1940, was engaged in special 
educational work in Toronto. 


BERRY ON FRATERNALS IN 1942 

In a talk recently before the Michi- 
gan Fraternal Congress, Michigan Com- 
Mussioner of Insurance Eugene P. Berry 
Stated his opinion that the coming year 
would be an exceptionally bright one for 
the sale of fraternal insurance due to the 
Increased income of workers. 


H. O. Underwriters 
' To Meet October 15-16 


TO GATHER IN~ CINCINNATI 
Speakers: Dr. H. C. McAlister, Lincoln 
National; J. M. Laird, Connecticut Gen- 
eral; Pearce Shepherd, Prudential 





W. E. Jones, Provident Life & Acci- 
dent, and president, Institute of Home 
Office Underwriters, has announced that 
the sixth annual meeting of the Institute 
will be held October 15-16 at the Hotel 
Gibson, Cincinnati. President Jones is 
asking all members to provide informa- 
tion underwriting changes 
during the past year, to be collated and 
future 


concerning 


made a basis for discussion at 
meetings. 

Scheduled to address the Cincinnati 
gathering are John M. Laird, vice-presi- 
dent, Connecticut General; Dr. H. C. 
McAlister, reinsurance medical direc- 
tor, Lincoln National; and Pearce Shep- 
herd, associate actuary, Prudential. 
There will also be a special survey of 
hazards in three important defense in- 
dustries, as well as the usual case clinic 
session. 

Don B. Semans, Lincoln National, was 


Wm. La Von Robison Made 


Minneapolis Mgr., Mutual 


William La Von 
made manager of 
agency of the Mutual Life of N. Y. 
Ralph K. Smith will succeed him as 
agency manager at Billings, Mont. 

Son of William Robison, Mutual Life 
district manager in Boise, Idaho, who 
has been forty years with the company, 
the new Minneapolis manager entered 
life insurance in Boise for the Salt 
Lake City agency in 1924. He became 
district manager in Boise in 1929; agency 
organizer in Billings in 1936 and man- 
ager of the Montana agency in 1938. 
In personal production he has been a 
consistent weekly writer for more than 
624 weeks. His Billings agency has 
shown constant progress. 

Ralph H. Smith, who succeeds him, 
was in the banking business when he 
joined the Montana agency in 1931 in 


Robison has been 
the Minneapolis 





recently elected by the executive com- 
mittee to fill the unexpired term on the 
committee of J. F. Wallock, Knights 
Life, who resigned to enter active mili- 
tary service. 

Complete program of the annual meet- 
ing will shortly be announced. 





WM. LA VON ROBISON 


Cody, Wyo. He moved to Biilings as 
agency organizer in February, 1937. He 
received his education at College High 
School and Colorado State Teachers 
College in Greeley, Colo. 











State Mutual business stays on the books. 
Last year, voluntary terminations were but 
2.98% of the insurance in force at the begin- 
ning of the year . . . an impressive record 
and the highest persistency rate in State 
Mutual's history. 
It's quality business by a quality company. 


State Mutual Life Assurance Company 
of Worcester, Massachusetts 


Incorporated 1844 
Americas 5th Oldest Life Jusurance Company 
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Pension Trust Talk to 
Bar Ass’n Tax Section 


DONALD MARKS’ COMMENTS 





Qualified Trust Not Necessary to Have 
Pension Contributions Deductible by 
Employer for Tax Purposes 





aspects of pension trusts 
Donald Marks, law- 
Place, New York City, 
forum of the Bar 
Association of this city. During his talk 
he brought up the question of defini- 
165 of the Internal 
“trust form- 


Some tax 
were discussed by 
yer, 20 Exchange 


at the recent tax 


tions Section 
Revenue code speaks of a 
ing a part of a stock bonus, pension 
or profit-sharing plans.” Section 23(p) 
speaks of “pension trusts.” Nowhere 
in the Internal Revenue Code are these 
terms defined. 

Section 165 outlines certain conditions 
under which a trust forming part of 
a stock bonus, pension or profit-sharing 
plan shall be exempt from tax under 
Section 161, and further provides that 
the amount actually distributed or made 
available to any distributee shall be 
taxable to him in the year in which 
so distributed or made available to the 
extent that it exceeds the amounts paid 
in by him. It is noted that trusts which 
meet the terms and conditions of Sec- 
tion 165 maye be part of ether a stock 
bonus, pension or profit-sharing plan. 
For the purpose of this discussion, he 
called such trusts “qualified trusts.” Con- 
tinuing he said: 


“Tt is not necessary to have a quali- 
fied trust in order to have contributions 
to a stock bonus, pension or profit- 


sharing plan deductible by the employer 
for tax purposes. 

“The deductibility of such contribu- 
tions to a non-qualified trust rests upon 
Section 23 (a) of the Internal Revenue 
Code which in subdivision (1) provides 
that ‘all the ordinary and necessary ex- 
penses paid or incurred during the tax- 
able year in carrying on any trade or 
business, including a reasonable allow- 
ance for salaries or other compensation 
for personal services actually rendered’ 
shall be deductible. Payments made 
by an employer to an ordinary trust for 
the benefit of his employes will there- 
fore be deductible expenses if they con- 
stitute a reasonable allowance for sal- 
aries or other compensation for per- 
sonal services actually rendered.” 

In I. T. 3346 it was held that though 
the trust in question was not qualified 
under Section 165, the contributions 
made by the company were deductible 
to the extent that such contributions, 
when added to the stipulated salaries 
of the employes, constituted reasonable 
compensation for the services rendered. 

Kingsbury and Zukor Decision 

Similar decisions are found in Kings- 
bury v. Commissioner, 31 B.T.A. 1126 
(1935) and Zukor v. Commissioner, 33 
B.T.A. 324 (1935), in which cases it was 
held that deferred compensation trusts 
created for the benefit of one or more 
corporate officers were sufficient to give 


rise to deductible items of compensa- 
tion without regard to the qualifica- 
tions of Section 165. In each of these 
cases, the immediate point before the 


Board was whether taxable income was 
realized by the employe in the year 
when the contribution to the trust was 
made by the employer; but it is apparent 
that in each instance the corporation 
took full deduction for payments made 
to the trust. 

The deductibility of contributions to 
stock investment and profit-sharing or 
bonus plans, Mr. Marks said, “has been 
confirmed in two decisions.” In Texas 
Pipe Line Co. v. Commissioner, 87 Fed. 
2d., the plan provided for contributions 
by the employer to a trustee to be in- 
vested in stock of the company for 
allotment to employes thereafter. These 
contributions were held necessary and 
ordinary expenses under Section 23(a), 
even though no specific employe had a 
vested right to the stock purchased by 


the trustee until some subsequent time. 
In Oxford Institute v. Commissioner, 
33 B.T.A. 1136 (1936), it was held that 
contributions to a profit-sharing trust 
by the employer were deductible under 
Section 23 (a) of the 1932 Act, even 
though the employe would receive the 
benefit of the bonus and its accumula- 
tions, only if he remained with the 
employer for a period of ten years. 

In neither of these cases was deduct- 
ibility conditioned upon the trust quali- 
fying under Section 165. 

“What then would be the purpose of 
meeting the conditions of Section 165 
in the preparation of a trust instru- 
ment if deductibility to the employer 
can be secured otherwise?” he asked. _ 

One object is to secure immunity of 
the trust itself from taxation. This is 
relatively unimportant because in most 
cases today the trust is funded with 
annuity and/or insurance contracts, and 
there is no income to the trustees; and, 
in any event, if the income is taxed 
to the trust, to that extent the distribu- 
tions when made to the beneficiaries are 
tax free. 

Principal Purposes for Qualifying 

a Trust 

The principal purpose for qualifying 
a trust under Section 165 is found in 
Section 23 (p) which provides that in 
respect to pension trusts (profit-sharing 
plans and stock bonus plans are not 
mentioned in 23 (p)), if the trust quali- 
fies under Section 165, and certain other 
conditions are met, the employer may 
secure deductibility for a “reasonable 
amount” transferred to or put into a 
pension trust during the taxable year in 
excess of the contributions made to 
cover the pension liability accrued dur- 
ing the year. In other words, pension 
reserves or lump sum payments to cover 
past services are not deductible unless 
all of the conditions of Section 165 are 
met. Section 23 (p) makes such con- 
tributions deductible, but apportions the 
amount over ten consecutive years, be- 
ginning with that in which the contribu- 
tion is made. 

If, therefore, a pension trust is to be 
set up and the employer wishes to trans- 
fer to it reserves which have been set 
up on his books for retirement benefits, 
or wishes to make a lump sum payment 
in respect to his past services, it is 
necessary to comply with the conditions 
of Section 165 in order to secure deduct- 
ibility for those contributions. 





ON PROVIDENT MUTUAL BOARD 
W. Logan MacCoy, president and di- 
rector, Provident Trust Company, has 
been elected a director of the Provident 
Mutual Life. Mr. MacCoy is also a di- 
rector of the Commonwealth and Provi- 
dent Title Companies; a member, Penn- 
sylvania and Philadelphia Bar Associa- 
tions; life trustee, Rutgers University 
and a manager, Bryn Mawr Hospital. 





SECURITY MUTUAL GAINS 22% 
Security Mutual reports paid business 
gain of 22% for the first quarter 1942. 
The Accident & Health department 
shows more than 100% gain in premium 
income for the first quarter. 





Charles Ramme has been appointed 
brokerage manager for the Johnstone & 
Miller agency, Columbian National Life, 
Kansas City, Mo 





FOR SALE: Journal of the In- 


stitute of Actuaries, London, Volumes 
40 to 69, suitably bound. Price rea- 
sonable. Box 1430, The Eastern Un- 
derwriter, 41 Maiden Lane, New York. 











Loans 
LIFE RENEWALS 


SELF-LIQUIDATING 
UP TO THREE YEAR MATURITY 


$400 
PER HUNDRED PER YEAR 
WRITE TO DEPT. D 


Life Underwriters Credit Corporation 
NORTHWESTERN BANK BLDG., MINNEAPOLIS, MINNESOTA 








FLORIDA ASSOCIATION ELECTS 





Speakers at Convention Included Com- 
missioner J. Edwin Larson, L. Seton 
Lindsay and Dr. W. B. Bailey 
New officers of the Florida Associa- 
tion of Life Underwriters elected at the 
tenth annual convention at Orlando last 
Friday and Saturday follow: President, 
H. Laurence Cooper, Gulf Life, Jackson- 
ville; first, second, third and fourth vice- 
presidents, in the order named, J. ' D. 
Commander, Metropolitan, Miami; Tom 
E. Gray, Penn Mutual, Tampa; Cecil 
3eck, Equitable, U. S: A... Orlando: 
George Morrison, Pacific Mutual, St. 
Petersburg; secretary-treasurer, Charles 

Mann, Jacksonville. 

They take over July 1. Mr. Cooper 
succeeds Arch R. Cassidy of Miami, and 
is promoted from first vice-president for 
1941-42. 

Friday was given over to meetings of 
managers and general agents, with the 
following speakers during the period, in 
addition to National President John A. 
Witherspoon: W. J. Hamrick, Gulf Life; 
William H. Andrews, Jr., Jefferson 
Standard; Cecil Woods, president Vol- 
unteer State Life; Walter Schutt, Penn 
Mutual; Walter Pierce, Mass. Mutual; 
Cecil Beck, Equitable, U. S. A., Charles 
Campbell, Prudential, Jacksonville. 

Welcojne was extended at the second 
day —< by Vice-President Kendrick 
Guernsey, Guif Life, and responded to 
by LeRoy Johnson, Sun Life of Canada. 
Speakers and subjects were these: 

W. V. W alker, vice-president Life and 
Casualty Go:, “Freedom and Life Insur- 
ance”; Frazier Wilson, John Hancock, 
Miami, “Winning Essay”; Dr. William 
B. Bailey, economist, Travelers Life, 
“Life Insurance in War Time”; J. Ed- 
win Larson, State Commissioner of In- 
surance, “Departmental Data and Greet- 
ings”; L. Sexton Lindsay, vice-presi- 
dent, New York Life, “War Clauses and 
Outlook for Business Under War Con- 
ditions.” 





Southern Maine Life Underwriters’ 
Association headed by Harold C. Hatha- 
way, president, discussed “Meeting Pres- 
ent Day Problems in Insurance” at 
a luncheon meeting last week. 





Room 2418 





LIFE INSURANCE 


RENEWALS 


RENEWAL PURCHASE COMPANY 


Telephone: BOwling Green 9-0109 


PURCHASED ON 
EQUITABLE BASIS 


70 Pine St., New York 





ACCIDENT INSURANCE | 
IN ITS 
ASCENDENCY 


SPECIAL INDEMNITY 








Write for this booklet 
The PREFERRED ACCIDENT 
Insurance Company of New York 
ACCIDENT & HEALTH DEPT. 
John T. Haviland, Manager 
80 Maiden Lane New York, N. Y. 


EDWIN B. ACKERMAN 
President 














Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BArclay 7-4443 








HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 

















Union Labor Life Had 
Successful Year in 1941 


The Union Labor Life’s financial re- 
port for 1941 shows assets of $4,033,017 
compared with $3,634,355 for December 
31, 1940 and surplus of $693,688 compared 
with $658,630 last year. The company's 
income for the year was $1,490,361 while 
payments to policyholders totaled $856,- 
368. 

Insurance in force amounted to $12, 
118,872 against a total for 1940 of $10; 
586,420. Matthew Woll, president of 
the company, states that combined 
capital, surplus and contingency reserves 
amounted to $1,542,688, or 38.3% of ad- 
mitted assets. Income for the year was 
sufficient to meet all obligations and 
permit additional investments in high 
grade securities. 





JEFFERSON STANDARD GAINS 

With paid business of $14,111,236 for 
the first quarter, the Jefferson Standard 
shows a gain of more than $1,000,000 
over the same period 1941. Lapses are 
reported very low and increase in in- 
surance in-force for this period amounts 
to $8,585,871. Total in-force is now 










~ 





$460,000,000. 
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California Rules on 
Program Fee Charge 


NEED A LICENSE AS ANALYST 








Commissions Are Used to Off- 
: — Fee Charged It Is Rebate, 
Says Department 


bi ee 


There has been a growing practice 


among life insurance producers in Cali- 


fornia to charge a fee for analysis of 
life insurance programs and policies. If 
recommendations result in additional life 
insurance being written the new com- 
q missions are used to offset the fee which 
is returned to the policyholder. 

This practice has been brought to the 
attention of the California Insurance 
Department which has ruled that anyone 
accepting a tee for giving advice on 
life insurance must first secure a l'cense 
I as an “analyst” under the provistons 
of the 1941 amendment to the insurance 
code to regulate the life _insurance 
“counselor” and “analyst” business. 

The Insurance Department has s( 
ruled that the use of commissions to off- 
set such a fee, even if the agent were 

a licensed analyst, constitutes a viola- 
tion of the section of the insurance law 
prohibiting rebates. we 

Up to the present time it Is under- 
stood that not one license as an 
“analyst” has been issued by the Cali- 
fornia _ Insurance Department as the ap- 
plicants who have taken the examination 
have all failed to pass the test. 

This whole matter was brought into 
the open, it is understood, because a 
former New York Life insurance man 
not long ago opened offices in Los An- 
veles as a general brokerage agency and 
advertised as an “analyst.” 


also 





HOLLANDER LED MUTUAL HERE 


With Kassoff Agency; Newark Honors 
Go to Welsh and Riley; Waggoner in 
Tenn.; Staubes Utica Agency Leader 
Victor D. Hollander, Kassoff Agency, 

Mutual Life, was the company’s leader 

in New York City in volume last vear. 

Sidney L. Levy, Kee agency, Brooklyn, 

was second. Mr. Hollander joined the 

Kassoff agency in 1933. He is district 

manager in Flushing. 

Hugh H. Staubes of Utica last year 
led the Mutual’s entire Syracuse agency 
in volume. With the company since 
1925, he has been district manager in 
Utica since 1937. 

Top honors for the company in New- 
ark were won by James T. Welsh and 
Edward J. Riley of the Fett agency. 
Mr. Welsh led in amount of paid-for 
business. Before joining the Newark 
agency in 1924 Mr. Welsh was in the 
banking business. 

A. B. Waggoner led the entire Nash- 
ville agency in amount of paid bus‘ness. 
Leland T. Waggoner, formerly of Chat- 
tanooga, now with the Mutual Life’s 
home office, also wrote a large number 
of lives. An outstanding agent A. B. 
} Waggoner has been with the Nashville 
agency since 1929. Before joining the 





i Mutual he was a teacher and also was in 
: the retail trade. He is district manager 
for the agency at Maryville. Thomas 

T. Martin, district manager at Mur- 


freesboro, who won second place in the 
: Nashville agency in 1941, was former 
manager of a chain grocery store. 

In Chicago J. Dudley Miller of the 
Vermillion agency led all agents in pro- 
duction. Carl M. Heifetz of the Heifetz 
agency was in second place. Mr. Miller 
Is a graduate of Yale and Mr. Heifetz 
was educated at the University of 
Illinois. 


CAPITOL LIFE INCREASE 39.4% 
Capitol Life of Denver shows a gain 
of 39.4% in paid-for business in the first 
three months of 1942 over the same 
period 1941, with a March increase of 
29.6%. Written business was 23.3% 
ahead for three months and 24.3% for 
March alone. 





U.S. Gov’t. Bonds 42% 
Of Life Investments 


FOR FIRST TWO MONTHS OF 1942 





Five Times 1941 Figure; In- 
crease of $250,000,000 in 


Total Purchases 


Nearly 





Life insurance funds invested in 


United States Government bonds in the 
two months of 1942 totaled 42% 
of all life company investments in that 
the 
This is nearly five times 
the amount of the similar period 1941. 
of Canadian 
bonds also increased sharply, aggregat- 
ing $37,700,000, compared with only 
$2,000,000 in the same period last year. 

Overall, the purchases of securities of 
government, business and industry and 
mortgage loans to home owners 
amounted to $689,000,000, an increase of 
10% over the corresponding period of 
last year. 

Mortgage purchases showed an_ in- 
crease of 5%, $150,000,000 of insurance 
funds going to property owners. Busi- 
ness and industrial security purchases 
amounted to $197,000,000 compared with 


first 


period, according to Institute of 


Life Insurance. 


Purchases government 


Canadian In-Force, Number 
Of Policies, Premiums Gain 


Canadian insurance in-force at the 
end of 1941 totaled $7,348,553,667 repre- 


‘senting 6,659,876 policies, according to 


report of Superintendent of Insurance 
G. D. Finlayson. This compares with 
$6,975,322,460 among 6,460,878 policies in 
1940. Total net premium income in 1941 
was $203,462,600 as against $200,201,095 


the previous year. 


WIESE AGENCY 21% AHEAD 

Raymond J. Wiese agency, North- 
western National, Chicago, had a 21% 
increase for the first three months of 
1942. Leaders in number of applications 
were Roy P. Roberts, P. F. Navin, H. 
J. Camps and F. H. Collins Volume 
leaders were F J. Sullivan, P. F. Navin 
and R. P. Roberts. 





$392,000,000 in the same period of last 
year. Purchases of state, county and 
municipal bonds totaled $12,900,000 com- 
pared with $26,100,000 a year ago. 

In the aggregate there was a net in- 
crease of approximately $250,000,000 in 
securities and mortgages owned by the 
life insurance companies for their policy- 
holders during January and February. 














DECEMBER 31,1941 





BONDS wvsvcccsecsnce- PaO Sem. Wert .$28,973,570.54 
$11,321,932.60 in Government, 
State, County, Province and 
Municipal Bonds; $12,810,260.- 
57 in Public Utility and Indus- 
trial Bonds; $3,982,923.17 in 
Railroad Bonds; $589,851.00 
Stocks. Interest accrued $268,- 
603.20. Valued as provided by 
the National Convention of In- 
surance Commissioners, 
MORTGAGE LOANG...... 
Including $12,235,129.4 
Mortgages on Real Estate and 
$4,903,334.29 F.H.A. Insured 
Mortgages. Interest Due and 
Accrued $95,903.07. 
LOANS on POLICIEG................ 
Including Interest Due and Ac- 
crued $62,179.17. 


REAL ESTATE 
Including Home Office Build- 
ing $647,850.48, Property sold 
under Land Contract $427,- 
383.66 and all other properties 
$8,574,077.89. Rents Due and 
Accrued $1,164.52. 


17,234,366.83 





8,365,302.41 


9,650,476.55 


lection—NET. 
CASH 
In Office and on Deposit in 
Banks. 
MISCELLANEOUS ASSETS 


Totat ApMITTED ASSETS 


3,419,907.79 


18,217.12 
$68,988,371.10 








LIABILITIES 
POLICYHOLDERS’ 
BREN WI ecsvarcencocociccscesasersessis 
Present value of outstanding 
policies and annuity contracts 
including disability and double 
indemnity benefits. 
POLICYHOLDERS’ FUNDS 
Present value of proceeds of 
policies, dividends, etc., left on 
deposit with the Company. 


$58,038,015.00 


8,150,961.09 


MISCELLANEOUS 

pA 9 |} Sree 
Including Taxes, Expenses, In- 
terest and Rents paid in ad- 
vance, etc. 

DIVIDENDS ie aes 
Apportioned for the year 1942, 
deferred dividends payable after 
December 31, 1942, and $19,- 
354.69 dividends accrued. 

SPECIAL 

RESERVES ..-$ 560,801.38 
For Real Estate 
and Mortgage 
Account 

UNASSIGNED 

1233.) Ten 1,025,317.76 


RESERVES AND 
UNASSIGNED FUNDS 


Tora 


614,354.69 


1,586,119.14 


LIABILITIES $68,988,371.10 


Het [shite LIFE INSURANCE COMPANY 


Frederic H. Rhodes, President 


PITTSFIELD, MASS. 


INCORPORATED 1851 

















Insurance Men to Hear 
Famed Correspondents 


MANY ACTIVE ON COMMITTEE 





Event Sponsored by Emergency Rescue 
Committee; Dr. Frank Kingdon 
Chairman of Dinner 





A large turnout of insurance men is 
expected at the foreign correspondents 
dinner forum of the Emergency Rescue 
Committee to be held at Hotel Biltmore, 
April 22. Subject of the addresses at 
the dinner will be, “Which Road to a 
Democratic Victory?” Dr. Frank King- 
don, former head of the University of 
Newark, will be chairman. The famous 
newspaper writers who will address the 
dinner are Ralph Ingersoll, Hallett 
Abend, Louis Fischer and Jay Allen. 

Ralph Ingersoll is editor of PM. In 
October, 1941, he returned from a tour 
of the world, visiting all the then battle 
fronts. Mr. Abend was Far Eastern 
correspondent of the New York Times. 
In the autumn of 1941 he visited the 
countries now actively engaged in the 
war in the Orient. Jay Allen was rep- 
resenting a number of American news- 
papers and news services when he was 
arrested by the German authorities. 
Louis Fischer was European correspond- 
ent of The Nation. 

Rescue Many from Hitler Terror 

The Emergency Rescue committee 
was founded in July, 1940, to rescue 
those European leaders in the struggle 
against Hitler who were placed in im- 
mediate danger by the Fall of France. 
Through its efforts in the past nineteen 
months nearly 900 men and women, 
among them some of the most distin- 
guished figures in the artistic, intellec- 


tual and political world have been 
brought to safety. They include the 
novelists Heinrich Mann, Hans Habe 
and Franz Werfel, the historian Kon- 


rad Heiden, the artists Mare Chagail 
and Andrew Masson, as well as many 
humble, anonymous men and women who 
carried on at the risk of their lives an 
incessant underground warfare against 
Nazi-fascism. 

William B. Joyce Co-chairman 

Associated with Dinner Chairman 
Kingdon is William B. Joyce as co- 
chairman. Honorary chairman is Mit- 
chell May, and general chairman is Fred 
Flatow. Among the vice - chairmen are 
Thomas J. Hogan, Jack Marqusee, John 
F. Curry, Jr., William C. Reynolds and 
Charles S. Rosensweig. 

Chairman of the insurance division is 
Fred Flatow of 111 John Street. Chair- 
man of the committee of sponsors for 
the dinner—a long list of insurance men 
is Superintendent Louis H. Pink. 
Chairman of the advisory committee is 
Deputy Superintendent Whelehan. 


— 





ACACIA CONTINUES FILMS 

The Acacia Mutual Life is continuing 
its series of, film showings on occupa- 
tional hazards and civilian defense train- 
ing at its home office. On April 1 two 
films were shown, “Fighting the Fire 
Bombs” and “Bridging San Francisco 
Bay.” 





AMERICAN MUTUAL REPORTS 

The American Mutual Life of Des 
Moines closed last year with total insur- 
ance in-force of $90,182,000 and had total 
admitted assets of $30,994,799. The com- 
pany has twenty-one general agencies 
operating in eight states, which in 1941 
returned a paid-for volume of $5,500,000. 





TWO-MONTH LIFE PAYMENTS 
Life insurance payments for death 
claims during February totaled $74,057,- 
000, according to the Institute of Life 
Insurance, while payments to living 
policyholders amounted to $112,448,000. 
Total payments for year to date are 
$402,454,000. 





Roy W. Mestemacher has been ap- 
pointed general agent for the Pan- 
American Life at St. Louis. 
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Penn Mutual Issues 
Policyholders’ Report 


GRAPHS AND PICTURES USED 

President John A. Stevenson in Mes- 

sage to Policyholders Makes Financial 
Statement Interesting Reading 





The annual report to policyholders of 
the Penn Mutual Life just issued is an 
attractive pamphlet in colors with charts 
and illustrations that make the finan- 
cial statement both interesting and easily 
understood. The text is a message from 
President John A. Stevenson discussing 
the company’s operations during 1941. 

New business written last year 
amounted to $138,704,763 bringing insur- 
ance in force to the total of $2,026,- 
094,917 an increase of close to $30,000,- 
000. During the latter half of 1941 the 


new business was 16% greater than 
during the first six months. Comment- 


ing on the Penn Mutual’s investments 
President Stevenson said: 

“At the close of 1941, the Penn Mu- 
tual’s securities, as set forth on page 
12, amounted to $555,695,596—an increase 
of $50,890,548 as compared with the cor- 
responding figure for 1940. 

“The difficulty experienced in recent 
years, of obtaining an adequate yield 
from securities while at the same time 
insisting upon high quality, continued 
during the past year. A number of 
United States Treasury bond issues 
reached all-time high prices and cor- 
respondingly low yields, and many other 
top-quality public utility and railroad 
issues also touched new peaks. 

“For the first time, this company in- 
vested in obligations of the Dominion 
of Canada. Approximately $20,000,000 
was so invested, the principal and in- 
terest being payable in United States 
dollars in New York. In addition, the 
company invested in excess of $25,000, - 
000 in new issues of Railroad Equipment 
Trust Certificates. Although the yield 
at which these certificates were pur- 
chased was low, they have the great 
advantage of maturing annually or semi- 
annually and, should interest rates in- 
crease, they will provide funds for rein- 
vestments as more advantageous op- 
portunities occur. It is needless to add 
that this manner of investment aided 
the defense program since additional 
equipment was vital to the railroads.” 


Mortgages and Real Estate 


Discussing mortgages and real estate, 
President Stevenson commented as fol- 


lows: 
“While intensive competition during 
1941 made it increasingly difficult to 


secure a Satisfactory volume of mort- 
gages, the Penn Mutual made new loans 
in the amount of $24,947,648, of which 
$5,372,429 represented mortgages in- 
sured by the Federal Housing Admin- 
istration. The company continued its 
policy of taking only well-margined loans 
on satisfactory types of real estate, and 
of providing for periodical reductions 
of principal. Mortgage investments now 
total $101,581,558, and collections there- 
under have shown a favorable trend. 

“Real estate owned outright (aside 
from home office buildings) totaled $38,- 
244,593 at the end of 1941. In addition, 
the company holds title to $4,127,081 
of real estate under contract of sale to 
others. The Penn Mutual has continued 
to maintain its real estate in good con- 
dition, as a result of which rental re- 
turns and the volume of sales have been 
satisfactory. 

“During 1941, the company set up a 
reserve to cover the normal depreciation 
of the buildings held in its real estate 
account. This reserve has been used 
in the reduction of the values at which 
such properties have been carried in the 
company’s account. 

“In addition to write-downs in value 
of certain mortgages and owned prop- 
erties during 1941 and previous years, 
and aside from the general surplus re- 
serve to cover investment fluctuations, 
a special reserve of $2,000,000 has been 
established to cover possible future 


losses in mortgage and real estate ac- 
counts. 
Low Mortality 

“In 1941, the Penn Mutual’s mortality 
rate was the lowest for any year on 
record, being 49.9% of the rate covered 
by the table on which premiums are 
based. This rate reflects both the gen- 
erally good health conditions which have 
prevailed throughout the country dur- 
ing recent years and the company ’s pro- 
gram of careful risk selection.” 

The company’s net income for 1941 
was $11,788,602. Of this total, $9,700,- 
000 was set aside to provide for the pay- 
ment of dividends to policyholders on 
policy anniversaries occurring during 
1942, the balance of the net income be- 
ing added to the surplus reserve set 
up for the protection of policyholders 
in case of fluctuations in our mortality 
rate or in the value of our investments. 

President Stevenson stated that during 
1941 “we will maintain the dividend 
scale which became effective on July 1 
1941. In the case of policy proceeds 
left with the company under settlement 
options, the total interest rate will con- 
tinue at 3%.” 


N. Y. Life Plan 


(Continued from Page 3) 
tively easy to check the filled-in ‘“re- 
view-tests.” 

The routine of administering the pro- 
gram has been worked out so that the 
course can be given to an agent either 
in classes, or by individual personal in- 
struction, or by correspondence. 

The mechanics of giving the course 
have been simplified so that the agency 
man devotes a minimum of time and 
effort to the strictly “educational” 
aspects of the course and is able to con- 
centrate on “training” the new agent 
in the practical aspects of applying 
what he has learned. 

In this connection the company has 
prepared a new Field Training Manual 





to coordinate the “educational course” 
with the agent’s practical experience in 


the field. The agent thereby “earns 
while he learns.” 
It usually takes about three months 


for the new agent to complete the edu- 
cational and training course. At the 
end of an agent’s first two months with 
the company a reminder is sent to the 
agency director of his branch asking 
whether the new agent is prepared to 
take the examinations. 

To assist the agency men in the edu- 

cation and training of new agents, a few 
instructors will be located in the various 
sections of the country. These young 
men are brought to the home office for 
an extended period of six months inten- 
sive training under the direct suervision 
of Vice-President Lovelace, and then re- 
turned to the field. 

The Nvylic Educational Course has 
been well received bv the agency men 
in the field. No difficulty has been 
experienced as yet about the comoul- 
sory feature of the program. Many 
agency men report that the course is 
easy to give and that it simplifies their 
educational and training procedures. 
Older agents who have taken the course 
report that it has been distinctly helpful 
and valuable from the viewpoint of per- 
sonal production. 





DR. EUGENE AGGER AT ASBURY 
Dr. Eugene Agger, Insurance Com- 
missioner of New Jersey, will address 
the New Jersey State Association of 
Life Underwriters at its annual sales 
congress, Asbury Park, June 5. 


NEW HEAD OF UNIVERSAL LIFE 


John T. Haig, formerly vice-president, 
has been elected president of the Uni- 
versal Life, Winnipeg, succeeding the 
late S. C. Tweed. 








S. A. Geise, formerly at Eau Claire, 
has been made agency director of the 
New York Life’s St. Paul branch. 





PARK AVENUE ° 








ASSURANCE 


It is a matter of policy with The Waldorf to 
give more than is expected. You can count on 
spacious rooms. You are sure of fine food. 
You know Waldorf service will live up to its 
reputation. But apart from these things, The 
Waldorf is a hotel with a heart, welcoming 
you with gracious hospitality, entertaining 
you with friendly warmth. And Waldorf rates 
represent greater value now than ever before. 


THE 


WALDORF-ASTORIA 


49TH TO 50TH - 


NEW YORK 








Phila. Trustee Candidate 





CLIFFORD H. ORR 


The name of Clifford H. Orr, general 
agent, National Life of Vermont, Phila- 
delphia, has been submitted as a candi- 
date for national trustee of the National 
Association of Life Underwriters by 
the Philadelphia Association of Life Un- 
derwriters acting at its board meeting 
last week. At the same time, Aaron 
C. F. Finkbiner, general agent, North- 
western Mutual, was appointed chairman 
of the association’s “C. Orr for 
Trustee Committee.” 

Commenting on the decision to run 
Mr. Orr, Mr. Finkbiner recalled the role 
of the association in 1940 as host to the 
National Association convention when 
it presented “The Trial of John Q. 
Agent” and “John Q. Agent, Esquire,” 
both plays written by Mr. Orr. Con- 
tinuing he said, “Mr. Orr has served 
through all the important committee 
chairmanships and official posts in his 
own association, including the presi- 
dency, and is at present its national com- 
mitteeman. He has likewise served in 
important committee capacities in the 
Pennsylvania State Association and is 
currently its eastern vice-president. 

“In this work he has gained a thorough 
understanding of life association work 
in its broader aspects and at the same 
time has developed unusual qualities for 
leadership. He is current president of 
the General Agents Association of the 
National Life of Vermont, is chairman 
of the N.A.L.U. Defense Bond Sales 
Campaign in the Middle Atlantic states 
district, and is president of his home 
town Civic Association at Wynnewood. 
He is also a past president, Philadel- 
phia Chapter, CLU. 

“The many life insurance and other 
organizations which have called on Mr. 
Orr for leadership attest to his ability 
to fulfill the duties of a National Trus- 
tee if so elected,” Mr. Finkbiner con- 
cluded. 

It is reported that many influential 
life insurance men throughout Pennsyl- 
vania have endorsed Mr. Orr’s candidacy. 





ROYAL CHAPIN TAFT DIES 
Royal Chapin Taft, Carr R. Purser 
agency, Penn Mutual, Providence, long 
prominent in industrial and financial cit- 
cles in Rhode Island, died in Providence 
April 3 at age 69. 





John L. Allen, former editor, Harvard 
Crimson, and former manager, Harvard's 
baseball team, has been advanced to 
supervisor in the Bobst, Johnson & 
Wyatt agency, John Hancock, Boston. 





R. N. Bray has been made assistant 
manager, British Columbia division, Con- 
federation Life. H. W. Merrick is now 
assistant manager of Toronto City and 
suburban division. 
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Features of Estate 
And Trust Planning 


TOLD BY GILBERT STEPHENSON 





Women’s Forum_on “Financial Black- 
" outs” Hears Trust Research Di- 
rector Discuss Procedures 





Estate planning is more necessary now 
than ever before in the opinion of Gil- 
bert Stephenson, director of the trust 
research department of the Graduate 
School of Banking, American Bankers 
Associaton, who addressed the women’s 
forum on “How to Prevent Financial 
Blackouts” at the Mutual Benefit Life 
auditorium in Newark recently. He said 
that such planning should be a coopera- 
tive effort with all parties to the plan- 
ning at the conference table including 
the chief beneficiary, financial advisor, 
lawyer, tax specialist and representative 
of the trustee. 

The first question to settle will be 
whether the estate is to be left out- 
right to the beneficiaries, or in trust 
or partly both. Continuing Mr. Stephen- 


son said: “There are four types of 
beneficiaries whose properties ought to 
be trusteed. First, there are children, 
minors, boys and girls under age 21; 
any share of the estate going to them 
should be left in trust. If it is not, 
the court will appoint a guardian—and 
the same person or corporation ordin- 
arily can do a better job of administra- 
tion serving as a trustee under a will 
or trust agreement than he can serving 
in the capacity of guardian under the 
jurisdiction of court. So if you are 
dealing with children, their part of the 
estate should be left in trust. 


What Should Be Trusteed 


“The second class of _ beneficiaries 
whose property should be trusteed is 
neople inexperienced in investment man- 
agement or property management. It 
is no disparagement to say a man ora 
woman is inexperienced in investment 
management or property management. 
It is certainly no disparagement of my 
own wife to speak of her being inex- 
perienced in investment management or 
property management. It is no dispar- 
agement to any one of you ladies to 
speak the same way. You have probably 
spent all your adult life since being 
married, running a home, rearing chil- 
dren and keeping your husband straight. 
Probably you do not know the difference 
between stocks and bonds, and _ their 
desirable and undesirable features. You 
have probably had no experience in 
handling properties or mortgages, no 
more than your husband has had ex- 
perience in household problems. 

_ “The third group is those who are 
incapable of property management or 
investment management. Now by those 
incapable I mean a great many more 
than those mentally incompetent. I mean 
more than those physically incapable. 
I mean to include those who live in the 
twilight zone between the ability and 
inability to handle property management 
and investment management—those who 
do not know the value of a dollar— 
those who do not know the difference 
between cash payments and_ things 
charged—those people who should be 
protected from their own improvidences. 

‘The fourth group, of those whose 
Property should be left in trust, not 
because of poor mentality, irresponsi- 
bility or incapacity, but simply because 
they are indifferent to investment man- 
agement and property management is 
the people who constitute our profes- 
sional life: teachers, doctors, ministers, 
social workers, lawyers, artists. These 
People are indifferent to property man- 
agement because they are so much more 
interested in other more worthwhile 
things, Wilmington is often thought of 
as the home of the du Pont Company. 
Wilmington is really a rather distin- 
Under the impulse 


guished art center. 











Four of the principal club women who attended the recent forum of the Mutual 


Benefit, which had as its theme “How to Prevent Financial Blackouts,” 


are shown in 


accompanying picture. They are Mrs. Carl Bannwart, president of Contemporary 
Club, Newark; Mrs. Stephen J. Francisco, Northern vice-president of New Jersey 
Federation of Women’s Clubs; Mrs. Oswald R. Carlander, New Jersey state presi- 
dent of American Association of University Women; and Mrs. Henry C. Barkhorn, 
New Jersey state past president of the American Association of University Women. 





given to art by Howard Pyle a gener- 
ation ago there has grown up a school 
of artists, some known to all of you. 
I know a number of these artists, their 
abilities and lack of abilities. One of 
them labored with problems of making 
his own investments for years and made 
a grand mess of it. Then in middle life, 
he turned it over to someone in trust 
to handle it for him, while he devoted 
himself to art. That was better all 
around. If any of you have read the 
recent biography of the Mayo Brothers, 
one of the outstanding biographies of 
the year, you will understand what I 
am talking about. You will remember 
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that the author tells of the financial 
experience of the Doctors Mayo, After 
laboring for years and years, trying to 
handle their own investments, they 
turned them over to someone else. When 
the trustees took over, it took them a 
year to straighten out the tangle the 
doctors had made of their own invest- 
ments. That is the sort of people who 
are thoroughly capable in their own 
lines, who are the very cream of our 
social and cultural life, and leaders in 
their professional life, but whose prop- 
erties ought to be trusteed because they 
are more interested in other things.” 
Taking up the handling of life insur- 
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CONNECTION WANTED 


Man widely and favorably known 
among agents and brokers in New 
York, desires a connection. He is ac- 
tive, aggressive, resourceful. Excellent 
reputation. Will start a new agency 
or assist in one already established. 
Box 1428, The Eastern Underwriter, 
41 Maiden Lane, New York. 











ance proceeds, Mr. Stephenson said: 
“When should the proceeds of life in- 
surance be left in trust and when under 
company settlement options? There are 
two situations where, if experienced 
trustees are available a trust may be 
advisable. Life underwriters and trust 
men have agreed that there are two 
states of affairs where trusteeing of life 
insurance funds may be preferable. 

“The first is where, on account of the 
unpredictability of the needs of the 
beneficiaries it may be advisable to have 
a trustee who is authorized under the 
law to exercise discretion in the handl- 
ing of funds to an extent not permissible 
under the legal contract of the life insur- 
ance policy. 

“The second is where, on account of 
the immaturity and inexperience of the 
beneficiary, it may be advisable to have 
a legal advisor in the person of a trus- 
tee, clothed with discretion, be on the 
ground so the beneficiary may call on 
that advisor for help. It may be a friend 
of the family of the policyholders, who 
may know the background and char- 
acteristics and idiosyncrasies of the 
beneficiary, and be able to give the 
beneficiary the benefit of much needed 
personal advice. These are the only two 
situations where trusts should be used 
in connection with personal life insur- 
ance: if there is need for the exercise 
of discretion, then a trust is advisable; 
if there is need for local advice, then a 
trust may be needed. 


Broad Investment Powers 


“If you are going to advise your 
husband to make a trust, two things 
are very important, particularly under 
today’s conditions. Give the trustee 
broad investment powers. We don’t 
know what the future will have in store 
for us. I do not think the legislatures 
will be wise enough in the years which 
lie ahead to make laws that will pro- 
vide adequate investment opportunity 
for trustees closely bound to them. So 
advise your lawyer to authorize broad 
powers for the trustee. This would en- 
able him to use principal if there was 
not enough interest income, to advance 
principal, to supplement interest income 
by principal. We do not know what the 
purchasing power of a dollar may be a 
few years from now. A $100,000 <state 
may be netting $3,000 a year now, but 
we do not know what $250 per month 
will be worth in 1945 or 195@—it may 
not be half as much, it may be more, 
in purchasing power. So I think it is 
of utmost importance now to give a 
trustee power to use princinal to sup- 
plement income so as to make the pay- 
ments to benefiaiaries in step with the 
requirements of the beneficiary in pro- 
viding the necessities of life. 

“Another matter is of importance par- 
ticularly because of increasing taxes and 
changing property values under war con- 
ditions. When your husband is making 
a will or trusteeing property, advise that 
shares be defined in percentages, not in 
dollars. Out of a $1,500,000 estate today 
$250,000 may not seem too much to leave 
to a favorite charity, but if the estate 
should shrink drastically by the time of 
transfer the family should still have 
their right to at least five-sixths of the 
whole.” 


NEW TENNESSEE OFFICERS 

New officers of the Tennessee Asso- 
ciation of Life Underwriters elected last 
week are: President, James E. Fly, Re- 
liance Life, Nashville; vice-president for 
eastern Tennessee, Herbert Dement, 
Jackson; vice-president for western Ten- 
nessee, Cameron Brackney, Knoxville. 
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Humanized Annual Statement of 


Equitable Life Assurance Society 


The annual report for 1941 of Presi- 
dent Parkinson of the Equitable, to 
policyholders is a humanized document 
which will attract wide attention through- 
out the nation not only among insured 
but also in the ranks of insurance, ad- 
vertising and public relations men _ be- 
cause of its originality and effectiveness. 
The report is in the format of a twenty- 
four page magazine, with pictures on 


give greater service to the country than 
ever before. In war, the unceasing flow 
of life insurance benefit payments to 
America’s families plays an even more 
important role than in peace time in 
strengthening the social and economic 
fabric of the nation. In 1941 the Equit- 
able paid out $209,526,000 in benefit pay- 
ments to Equitable families. 

On pages 6, 7 and 8 the subject dis- 





How Equitable Agents Helped These People 


Plan for Greater Value 





From Their Policies 





Clarence E. Allen, Jr., of oakland, Cal., 
is a West Coast Sales Representative for a Chi- 
cago concern. Through an Equitable Extended 
Income Plan, combining life insurance and Social 
Security benefits, he protected his wife and two 
young children by the following program: 


$1,000 in cash to meet final expenses. 


Monthly Income for Family: 
SUBB.946 for Arst Yours. ...cccccecescsccrcces then 


a7i- * © Siiescnnnesarvarene then 
60.61 for the lifetime of Mrs. Allen. 
The amount of insurance involved is $15,600, but 
due to the addition of interest over the extended 
period of rf 1ents the total dollar settlement 
under the insurance policies would be $21,480.78, 
an increase of $5,880.78, or 38%. 

If Mr. and Mrs. Allen both survive until he is 
65 and they wish to convert the insurance, a total 
life income of $133.44 monthly would be available 
for them. 


@ Programmed in 1941 on the basis of Equitable 
policies, insurance in other companies, ond cur- 
rent provisions under the Social Security Act. 
16 
nearly every page, and not too much 
reading matter but that which is printed 
is striking and informative. 
The cover design shows a statue of 
a woman with the Equitable shield 
standing in a protective attitude behind 
a mother and two small children. 
President Parkinson’s Message 
$f and 5 a message 
nt Parkinson 
every Amer- 


1 
( rst 10b of 


ican is to achieve victory in the present 
crisis and it is also the paramount obli- 
gation of every Amer'‘can institution to 
help in winning that victory. Vital 


America’s war effort is stressed 
and attention is called to the great con- 
tributions which have been made to the 


role of 


nation’s welfare in the past and_ that 
today life i 


insurance is in a position to 








Leo Ollinger, Vice President & Treasurer of 
the Turner Supply Company, Mobile, Ala., 
through an Equitable Assured Estate Plan, com- 
bining life insurance and Social Security benefits, 
provided protection for his wife and seven chil- 
dren as follows: 








Cash items - Purpose 
$ 5,450 For administration exp 
$18,715 To provide 4 yrs. college course for seven 


children at the rate of $40 a month plus 
$200 a year for tuition fees. 


Monthly Income for Family: 
$376.05 for 3 yeors........cecesecesececees then 
307.87 “ the next 5 years «+ then 
"ee ...then 
ee ee . then 
2 indie aii then 
158.75 for the lifetime of Mrs. Olinger. 
The amount of insurance involved is $77,457.20 
but due to the addition of interest over the ex- 
tended period of payments the total dollar settle- 
ment under the insurance would be $104,370.12, 
an increase of $26,912.92, or more than 34%. 
Monthly Life Income for Mr. Ollinger: 
By converting insurance at age 65, $321.24. 
@ Programmed in 1941 on the basis of Equitable 
policies, insurance in other companies, ond cur- 
rent provisions under the Social Security Act. 








cussed is “Your Society’s Dollars Aid 
America’s War Effort While They Pro- 
tect Your Family.” Scenes are shown 
which have to do with railroads, ship- 
building, utility plant and anti-aircraft 
gun tripod factory. 
Investments 
In telling how the Equitable has aided 


(America’s war effort some interesting 
figures are given. The total assets at 
end of 1941 of $2,740,635,000 were an 


increase of $176,169,000. The Society 
had $407,120,000 invested in U. S. Gov- 
ernment securiti'es at end of the year, 
a net increase for the year of $184,501,- 
OW. Between the attack on Pearl 
Harbor and year-end it acquired $88,- 
500,000 of U. S. Treasury Bonds. 

The Society last year invested $242,- 
658,000 in obligations of American man- 





ufacturing enterprises and business, sup- 
porting “the battle of production.” Total 
holdings of such obligations at end of 
year were $415,362,000. The Society has 
invested in public utilities $549,391,000. 
It made new investments of $56,687,000 in 
underlying obligations of American rail- 


roads. Its railroad securities yielded 
in 1941 an average interest income of 
4.13%; utility securities, 3.69%: indus- 
trial and business securities 3.11%. 

The Society made 2,302 new first mort- 
gage loans on homes and business prop- 
erties last year for $54,095,000, and now 
has invested in first mortgage loans on 
real estate $369,979,000, yielding an in- 
terest return in 1941 of 4.73%. Interest 
collected on mortgages during the year 
was 99.5% of the amount falling due. 
These first-mortgage loans include loans 
of $73,716,000 which assist small business. 
The Society sold 1,160 farms and 2,224 
city properties, its holdings of foreclosed 
real estate declin‘ng from $141,372,000 to 
$115,643,000. The Society earned an 
average net return of 3.26% on its assets 
in 1941, 

Among cuts used in annual statement 
is one of Clinton Hill, a moderate cost 
housing development of the Society in 
a Brooklyn residential district. 


Pictures of Famed Policyholders 


Two pages in the booklet are devoted 
to the 64,000 new policyholders of 1941. 
Pictures of some insureds are printed: 
Donald M. Nelson, chairman of War 
Production Board; Wendell L. Willkie, 
John F. Kieran, Edward L. Ricken- 
backer, Coach Jim Crowley of Fordham 
and “Red” Barber, radio commentator. 

Another interesting section of report 
has to do with the personality stories of 
benefit payments. Pictures are shown 
of persons who have had family income 
guaranteed, college educational expenses 
provided for and also retirement income. 

One page in report going to this state’s 
insured calls attention to fact that New 
York state families in 1941 received 
$50,093,191 in Equitable benefits, and that 
pictures of two of these families are 
published. 

One page is given to mortality which 
improved during the year on which ap- 
pears a short message from Robert M. 
Daley, medical director, calling good 
health a national asset. 

Two novel pages tell how Equitable 
agents help people plan for greater value 
from their policies, and on those pages 
are printed pictures of four families 
with a description of their insurance. 
One of these pages is reproduced in this 
article. 

Group Coverage 


Two pages are devoted to Group in- 
surance with pictures showing workmen 
in plants. Group insurance in force is 
$2,741 ,000,000—1,520,000 employes being 
protected. 3eneficiaries under Group 
got $17,649,000 during vear. 

A picture of the board of directors 
in session with President Parkinson in 
the chair is printed, together with the 
affiliations as well as names of the di- 
rectors. 

In 1941 the new insurance protection 
established was $306,000,000. The Society 
now has 1,718,000 individual life insur- 
ance policies and 1,698,000 Group insur- 
ance certificates in force, providing an 
aggregate of $7,607,000,000 of life insur- 
ance protection. 

The income of the Society in 1941 was 
$438,414,121. Assets are $2,740,635,508, an 
increase of $176,169,000. 

The Society in 1941 experienced its 
lowest reported rate of lapse from dis- 
continuance or surrender. 





TALK BY VANCE L. BUSHNELL 
Second Vice-President Vance L. Bush- 
nell, Equitable Society, talked to mem- 
bers of the advance course in life under- 
writing in New York City April 9 on 
“Analysis of Types of Estate Property 
—Common Stocks, Bonds and Real Es- 
tate.” The talk was the conclusion of one 
on the same subject given the same 
group before the course ended three 
weeks ago, but which Mr. Bushnell could 
not then complete in the time allotted. 
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Max Hancel, Murray April 
Win New York Contest 


Max J. Hancel, general agent, New 
York City, Continental American, and 
Murray April, his associate, are winners 
of an inter-group competition among 
the company’s greater New York gen- 
eral agents, managers and_ supervisors 
who were divided into two teams at a 
meeting March 12 in the Hotel Roose- 
velt. It was then decided that two tro- 
phies would be presented, one to the 
general agent, manager or supervisor 
paying for the largest volume during the 
given period, and the other to the gen- 
eral agent, manager or supervisor pay- 
ing for the largest number of lives. 

Mr. Hancel led his team in both vol- 
ume and lives and Mr. April led the sec- 
ond team, also in both volume and lives. 





KNIGHT AGENCY PROGRESS 

The Charles B. Knight Agency, Inc. 
general agents, New York City, Union 
Central Life, reports paid business for 
March of $3,344,571. For the first quat- 
ter the total is $10,104,512 compared with 
$6,706,530 for the same period 1941. 





L. I. AGENTS HEAR P. A. PEYSER 

The Long Island Association of Life 
Underwriters held a luncheon meetns 
April 9. Speaker was Percy A. Peyset 
general agent, Manhattan Life. Mr. 
Peyser’s subject was “Package Sales and 
Simple Programs.” 
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“HEARD on the WAY 


D. Roger Kenney of the United States 
Investor who thinks that life insurance 
should have an over-all ambassador—of 
the “Jim” Farley type and keeps harp- 
ing on it in his paper—said in his last 
edition : ; ; : 

“What the life insurance industry 
needs is a few converts among the new 
upper crust i the New Deal fraternity. 
And the best way we know of to get 
those converts is to send out a mission- 
ary who talks their language. That’s 
what we meant when we said some 
weeks ago that the life insurance in- 
dustry needs an ambassador acceptable 
to Washington.” 

Acceptable to whom in Washington 
where the personalities are continuously 
changing? And why should the great 
institution of life insurance think it 
necessary to go outside of its ranks to 
find some one to present its viewpoint. 
It has its own ambassadors who are 
daily presenting its story where the 
presentation is most effective—in homes, 
business offices and factories. 











William J. Sieger, vice-president and 
superintendent of agents, Bankers Na- 
tional Life of Montclair, N. J., is an 
example for fellow officers and_ staff 
workers using a bicycle instead of his 
car to get to and from the office daily. 
On Monday of this week Mr. Sieger 


Mutual’s N. Y. Managers 
Conference April 14 


Mutual Life’s New York City man- 
agers and agents will have an all day 
conference at Waldorf-Astoria April 14. 
Managers are Leroy Bowers, Philip D. 
Cunningham, Richard FE. Myer, Harold 
L. Taylor, John L. Kassoff, William 
H. Kee and Albert H. Jones. 

Leroy Bowers, chairman of the con- 
ference, will open the proceedings after 
which the groups will break up and hold 
round table discussions in Waldorf 
suites. 

At one round table the general topic, 
“What’s Ahead for the Mutual Life 
Field Underwriters,” will be discussed 
from an angle of the agencies depart- 





Chas. T. Craven Expects 1942 
Life Sales to Be Equal to 1941 


In a talk before the Lansing Life Un- 
derwriters Association last week Charles 
lr. Craven, CLU, director of education, 
Continental Assurance, said that 1942 
volume of life insurance is likely to 
equal 1941 total despite the war. Citing 
Canada’s 18% increase in volume during 
1941 despite her war effort, Mr. Craven 
estimated that the 8% of the population 
comprising the higher income bracket 
should show a 40% increase in income 
and a 150% increase in their optional 
spending power (excess of income over 
expenditures for necessities) during the 
year. The remaining 92% of the popu- 
lation, he estimated, will have an 80% 
Increase in income and an increase of 
800 to 900% in optional spending power. 
Such a situation, he maintained, should 
‘ugur well for sale of life insurance 
along with sales of government savings 
honds and other securities. 

Commissioner Eugene P. Berry of the 
Michigan department also spoke briefly 
at the meeting, voicing belief that life 
surance has helped materially in in- 
creasing the present American standard 
of living 
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completed his first round trip “on his 
own power” from his home in East Or- 
ange, N. J., to Montclair. Keen was the 
interest of Bankers National people as 
to Mr. Sieger’s ideas on bicycling as a 
regular habit. Interviewed, he told re- 
porters: “It’s not only good exercise, 
but has less nerve strain connected with 
it than car driving. I’m a regular bi- 
cycle commuter from now on, weather 
permitting of course.” 





The annual report of 1941 operations 
of the Equitable Life Assurance Society, 
discussed in the news columns of this 
paner, had first runs from the press of 
1,500,000 copies, of which 1,450,000 go 
to policyholders. 

One interesting feature is that there 
are twenty-five different editions be- 
cause of a page in the report which 
tells of the amounts of benefits paid out 
in the state where the policyholder re- 
sides and also because of the publication 
of pictures of policyholders with facts 
about some individual families. Thus, 
the page for New York State policy- 
holders contains total amounts of ben- 
efits and individual pictures applicable 
to that state alone. For each of twenty- 
four other states there are different facts 
and pictures applicable to the state 
where the policyholder resides. ' 


Unele Francis. 





ment by J. Roger Hull, vice-president 
and manager of agencies, and from pub- 
lic relations aspect by Clifford B. Reeves, 
assistant to the president. At another 
round table Leigh Cruess, vice-president 
and manager of selection, and Andrew 
C. Webster, assistant manager of selec- 
tion, will discuss “The Numerical Rating 
System, Substandard Insurance and the 
New Application Blank.” Leland Wag- 
goner, agency assistant, will sneak on 
“The Profit Values in the Quality Rat- 
ing Chart.” At another round table 
Joseph Maclean, vice-president and ac- 
tuary, will discuss the Mutual Life’s new 
policies, and Roger Bourland, director 
of sales Promotion, will have as h‘s topic 
‘The Place of Those Policies in Todav’s 
Market.” ‘ 

Julian S. Myrick, vice-president, will 
preside at the luncheon to be held in 
the Jade Suite and will introduce Alex- 
ander E. Patterson, executive vice-pres- 
ident. Conference will close with a talk, 
“Staying on the Beam,” by A. F. Haas, 
assistant to Vice-President Hull, and 
closing remarks by Mr. Hull, 


U. S. Life Report Bound 
As Attractive Booklet 


The United States Life has issued its 
condensed financial report to policyhold- 
ers in particularly attractive form this 
year. Built around the theme, “Plow- 
shares Into Swords,” the booklet, bound 
in blue with front cover in black and 
white, shows a picture of a farmer with 
a plow casting the shadow of a sword 
over his land. 

In commenting on the treatment of 
the booklet this year, Mansfield Free- 
man, president, said that the United 
States Life has endeavored to point out 
to policyowners the fundamental issues 
for which this country is fighting and 
also that life insurance is an essential 
part of American idealism. Mr. Free- 
man says in part, “As we turn our plow- 
shares into swords and gird ourselves 
for a long struggle in the World War, 
one supreme conviction steels our cour- 
age, strengthens our resolve. . We 
fight above all else, to preserve for our- 
selves and for all men everywhere, an 
ideal of life—human liberty under con- 
stitutional law.” And, summing up, 
“America must not, shall not, fail hu- 
manity.” The four freedoms, freedom 
of speech and religion, freedom from 
want and fear, taken from President 








The Executive Committee of the Insurance Division of the Kings County, 
Defense Bond Committee, delivering signed pledges of 100% of all employes in 


Brooklyn’s 261 insurance offices. 


Left to right: Noel D. Maxcy, general agent, Equitable Society ; Alfred J. 
Johannsen, general agent, Northwestern Mutual; Gilbert V. Austin, general agent, 
Aetna Life; Edwin P. Maynard, chairman, Kings County Defense Bond Committee; 
William F. Ittner of Valentine, Ittner & Poggenburg. Lloyd F. Bowne of Benedict 


& Benedict was absent. 





Too Many Programs in 
Small Cases—O’Connell 


IT MAKES FOR COMPLICATIONS 





New York Life Field Secretary Also 
Advises Low Pressure in Higher 
Bracket Selling 





There is too much programming of 
small cases, Charles J. O'Connell, field 
secretary, New York Life, told the 
League of Life Insurance Women of 
New York at its meeting Tuesday. It 
makes for complicated instead of simple 
insurance coverage, and in case of death 
of the insured may tie up the benefi- 
ciaries with unnecessary restrictions. He 
thought, too, that more confidence should 
be placed in ability of wives to handle 
proceeds of moderate sized policies. 

In cases of the larger brackets Mr. 
O'Connell pleaded for more low pres- 
sure salesmanship. “Discuss the prob- 
lem, present the answer and leave time 
for it to sink in,” he said. “Don’t think 
you are obliged to close on first inter- 
view. Often, high pressure in such in- 
stances loses the case. Above all, in 
your presentation be sure of your facts. 
If you don’t understand the situation 
don’t expect the prospect to understand 
it.” 

In discussing insurance to supplement 
Social Security he stressed the impor- 
tance of the agent being able to figure 
income, interest, benefit returns and set- 
tlement options, especially when the 
agent comments upon age differentials 
between husband and wife with respect 
to the situation facing the couple when 
the worker reaches the age of 65 and 
the Social Security benefits begin. 





Roosevelt’s address before Congress on 
January 6, 1941, are reprinted opposite 
Mr. Freeman’s statement to accent fur- 
ther the general theme. 

The condensed financial statement ap- 
pears on the last page of the booklet 
and highlights of the company’s progress 
during 1941 are shown on back inside 
cover facing the statement. The inside 
pages are printed in black and red. 


100% for Brooklyn 


(Continued from Page 1) 


insurance industry in any metropolitan 
area got behind a project and put it 
over 100%. ; 

Perhaps of even greater importance 
for the future is that out of this lunch- 
eon meeting has developed the nucleus 
of an organization for the selling job 
yet to be done—industrial payroll allot- 
ment sales throughout the county and, 
eventually, house-to-house canvass. Sev- 
eral suggestions were made by commit- 
tee members present which appealed so 
strongly to Treasury Department repre- 
sentatives attending that two of the 
committee, Louis J. Dimitroff, Metro- 
politan manager, and Milton A. Schiff, 
general agent, Paul Revere Life, were 
asked by the Treasury officials to meet 
with members of the Manhattan com- 
mittee to expand on their ideas. Mr. 
Maynard appointed all those committee- 
men present as members of the Defense 
Bond Committee for Kings County. 


Executive Committee and Chairmen 


Members of the executive committee 
of the Insurance Division which super- 
vised the gigantic sales campaign were: 
Mr. Maxcy, chairman; Gilbert V. Aus- 
tin, general agent, Aetna Life; Lloyd F. 
Bowne, Benedict & Benedict; William 
F. Ittner, Valentine, Ittner & Poggen- 
burg; and Mr. Johannsen. 

Divisional chairmen were: George V. 
Catuna, manager, Travelers; Alfred G. 
Correll, general agent, New England Mu- 
tual; Henry J. Davenport, president, 
home Title Guaranty Co.; Louis J. Dimi- 
troff, manager, Metropolitan; Alex Gold- 
berger, Goldberger & Sons, Inc.; Peter 
Locke, P. A. Locke & Co.; Harold M. 
Parker, manager, Phoenix Mutual Life; 
Milton A. Schiff, general agent, Paul 
Revere Life; John F. Short, Short & 
McCourt, Inc., and David K. Tuttle, 
president, David K. Tuttle Co. 





MISSOURI SALES CONGRESS 

The annual meeting and sales congress 
of the Missouri Association of Life Un- 
derwriters will be held in Kansas City 
May 19-20, President Prewitt B. Turner, 
Home Life of New York, announced this 
week, 
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THOMAS BASSETT MACAULAY 
e death « Thomas Bassett Macaulay, 
er president of the Sun Life, ends a 
of outstanding service and achieve- 
ment in the annals of life insurance. It 


is rare indeed that a youth can enter the 
service of a business and see it progress 
through th« years from small beginnings 
to the lofty position which the Sun Life 
has attained. Many years ago he had seen 
the company reach a position of outstand- 
ing eminence among institutions of | the 
British Empire. He was only 17 when 
he entered the service of the company, 
where he displayed such aptitude for the 


that he was made 





y when he was 20. 
As Mr. Macaulay 


tion with the 


reached the te pP posi- 


company it was inevitable 
that he should become closely associated 


with all forms of business in the Do- 


minion of Canada and that his services 


and experience should play an important 


part in the development of many of Can- 


ada’s outstanding financial and commer- 


cial institutions. 


\s a citizen he was active, too, in pro- 


motion of many social and welfare activ- 


ities and did sterling service for the re- 


ligious community, especially being inter- 


ested in development of the Brotherhood 


movement. His interest and activities in 
ht him many honors and 
Que- 


farmers and 


agriculture broug 
his famous farm a Hudson Heights, 
bec, became the mecca for 
agriculturalists from all parts of the 
world. 

Mr. Macaulay’s personality reflected up- 


standing character, sincerity, friendliness, 
and his delight in good works brightened 
the lives of many. His death in retire- 
takes from the 


figure 


lasting record of 


ment at age of 81 scene 


a revered and notable who has left 
behind a worthy and 
task well done. 
UTHOR C. T. HUBBARD 
Hubbard, 
Insurance Co., is an 
articles for 


Auto- 
insurance 


Clarence T. secretary 
mobile 
executive who writes more 
magazines of national circulation and for 


financial and other specialized periodicals 


ve in the insurance busi- 

re informative articles 

about erage itself, and not philosophi- 
cal or academic outpourings, they have 


public 


real 


played an important role in rela- 


insurance in the meaning 


That 


tion is to make 


tions of 


of the term. meaning or defini- 


insurance better under- 


tood and appreciated by the public. 


Mr. Hubbard’s articles cover a wide 


range of topics because insurance itself 


expansive in its coverage. His 


latest written article is on the subject of 


the Personal Floater and ap- 


York financial 


Property 
New 


pears in Barron’s, 
weekly 


In Mr 
Property Floater 


paper. 

Hubbard’s opinion the Personal 
policy is the most radi- 
cal improvement in the continued evolu- 
tion of streamlining insurance contracts. 
In every aspect it is an attractive form 
While there are still some 
written, the 


of insurance. 
states in which it is not 


number of jurisdictions permitting the 


use of the contract is multiplying rap- 

idly. 
After 

Personal Property 


telling of the broad scope of 
Floater coverage Mr. 
Hubbard says: 

The policy has another outstanding 
advantage. If you purchased separately 
every form of Property Damage insur- 
ance, you would. still not have the 
breadth of protection to be obtained in 
the groupings of coverage found in the 
Personal Property Floater policy; be- 
yond that, it includes a number of per- 
ils for which no separate insurance is 
available. Moreover, the cost is less as 
there is a “package” rate rather than 
individual charges for each coverage. 


Wendell F. Grant, Concord, president 
New Hampshire State Life Underwrit- 
ers’ Association, has been appointed a 
trustee of New Hampshire Savings 
Bank. 


* * * 


R. B. Coolidge, Aetna superintendent 
of agencies, has been named a director 


of the Hartford Y. M. C. A. 
* * x 
Lloyd St. Lawrence has been made 


Accident & Guar- 
Scotland. At one 
manager for 


manager of the Ocean 

antee in Edinburgh, 

time he was_ assistant 
Jelgium. 

* k * 

Effie V. Poole, of the auditing and ac- 

counts department of the Aetna Insur- 


ance Co. has been with the organiza- 
tion twenty-five years. She began in 
the reinsurance department. She has 


been honored twice by the election to 
the presidency of the Aetna Fire Girls 
Club. 
eee 

Paul R. Danner, Philippine manager 
of Asia Life, has beén interned by the 
Japanese. A Harvard man he went to 
the Orient and after experience with 
the Y. M. C. A. in India became a life 
agent in Calcutta, traveling widely in 


India, China and Dutch East Indies 
selling insurance. He came back to 
America, joined American International 


Underwriters Corp. and later was made 
an officer of the United States Life. 
Karly in 1939 he returned to the Orient 


as manager in Philippines for Asia Life. 








Left to right: S. C. H. Taylor, L. V. Drury, Arthur B. Wood, W. S. Penny 


In the above cut L. V. Drury, manager of the Sun Life 


Assurance Co.’s Phila- 


delphia branch, is receiving from President Arthur B. Wood of the Sun the Presi- 


dent’s 


among all United States managers of the company, 
Drury are W. S. Penny, director of Sun Life agencies, and S. C. H. Taylor, 
Eastern United States division. 


and Mr. 
superintendent, 


Miss Kathleen Corroon, daughter of 
James Francis Corroon, vice-president 
of the companies of the Corroon & 
Reynolds Group, and Mrs. Corroon, and 
Ensign James Cornelius O’Shea, U.S.N.R., 
were married at St. Joseph’s Catholic 
Church, Garden City, L. IL, April 4. The 
bride was escorted by her father, and 
Mr. and Mrs. Corroon entertained at a 
reception at their home following the 
ceremony. 

x * x 


Joshua N. Warfield, president, Eureka- 
Maryland Assurance, has been named 
state senator from Howard County. He 
is a former chairman, democratic state 
central committee. His uncle, the late 
Edwin Warfield was governor of Mary- 
land and an organizer of the Fidelity 
& Deposit. 

x * * 

Frank L. Barnes, vice-president and 

agency director, Ohio State Life, has 


been elected vice-president, Civic Asso- 
ciation of Upper Arlington, Ohio. 
* * x 
A. N. Kemp, president, Pacific Mutual 


Life, has been nominated for the board 
: directors of the Standard Oil Co. of 

California, election to be held May 7. 
This is the first time that Standard Oil 
has gone outside its own official family 
to fill its board of directors and in this 
case nomination is equivalent to election. 


* ¢ & 
Hermann Stern, Joseph Bookstaver 
agency, Travelers, New York City, and 


Grand Master, Order of Free Sons of 
Israel, is one of the sponsors of the 
Loyalty Committee of Victims of Nazi 
and Fascist Aggression. This committee 
is engaged in a campaign to raise con- 
tributions with which to purchase a 
fighter plane to be presented to Presi- 
dent Roosevelt. 
k * x 

George F. Avery, assistant manager, 
Pittsburgh branch office, United States 
*, & G., was honored at a party on the 
occasion of his twentieth anniversary 
with the company March 28. A. K. Haw- 


thorne was general chairman. George 
Davidson presented Mr. Avery with a 
radio for the office agents, and A. C. 


Supplee, manager of the Pittsburgh of- 
fice, presented’ him with a traveling bag 
for the home office and management. 





Trophy for high general efficiency, a new annual award, open to competition 


In the picture with Mr. Wood 


Robert R. Brown, Jr., Aetna Casualty 
& Surety, and president of the Insur- 
ance Advertising Conference, led a dis- 
cussion at the Hartford Advertising 
Club’s luncheon meeting Tuesday on the 
subject of direct advertising. Topics 
covered included effect of paper shortage 
on direct advertising, mail lists, self 
mailers versus envelopes, magazine and 
radio advertising, value of color and 
measuring results. 

* 





* 


Claris Adams, president, Ohio State 
Life, spoke April 8 before the Commun- 
ity Fund, Toledo. On April 9 he ad- 
dressed the Akron Association of Life 


Underwriters. 
* * 





JOHN BARKER, JR. 


John Barker, Jr., of the legal division 
of New England Mutual Life, has fe 


ceived his commission as lieutenant, 
senior grade, U.S.N.R., and has been in- 
ducted at headquarters of the First 
Naval District. It is expected that he 
will be assigned to the Bureau of O Ord- 
nance in Washington. He is one of the 
best known of the younger insurance 
company counsel, 
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Joy Lichtenstein’s Brochure on 
Walking 

Joy Lichtenstein, vice - president of 
Hartford Fire and Hartford Accident & 
Indemnity, and Pacific Coast manager 
of those companies, has written a broch- 
ure with the title, “In Praise of Walk- 
ing.” He addresses it particularly to 
those of sedentary habits whose daily 
routine is from home to office and re- 
turn. Even week-ends in the open air 
—at sport or in the garden—even Sum- 
mer holidays—all beneficial as they may 
be for the promotion of health and hap- 
piness—are not in his opinion an ade- 
quate substitute for brisk daily walking. 
Mr. Lichtenstein has done his pedes- 
trianism over a long period of years, en- 
tirely in the morning, and within an hour 
or even half an hour after a light break- 
fast. It is his opinion that unless one 
is so fortunate as to find a walking 
companion whose objectives are quite 
similar to his own (and to these should 
be added punctuality of appointment and 
equality of gait), Mr. Lichtenstein’s ad- 
vice is to go it alone. There is just 
one drawback to solitary walking. While 
it does not induce it certainly does not 
retard thinking. i 
“To be thinking about this, that or 
the other thing, especially about prob- 
lems, or about things which are giving 
one care, certainly detracts from the 
benefit of walking,” he observes. | “How- 
ever, with a proper amount of effort, 
one can overcome this and even enhance 
the benefit of walking, by looking about 
him, while he walks—that is, become 
interested in things which will bring 

about pleasurable mental reactions. 

* oe x 


Alliance New Chairman 
Richard Durant Trotter, new  chair- 
man of the Assurance of London, suc- 
ceeded the late Lionel de Rothschild. 
Mr. Trotter was a rifleman during the 
1914-18 war and has military rank of 
captain. He belongs to the King’s Body- 
guard for Scotland, probably the oldest 
armed force North of the Tweed, and 
dating to bow and arrow days. The 
lrotter surname derives from the troop- 
ers or trotters of bygone border war- 
are. 

_Mr. Trotter has devoted much of his 
time in recent years to banking and in- 
surance. He is a devotee of gardening. 
* ok x 
Franklin Fire’s Policy on Independ- 
ence Hall Ran For Sixty Years 
One of the earliest policies of the Frank- 
lin Fire Insurance Co. covered Independ- 
ence Hall, Philadelphia, where the Decla- 
ration of Independence was signed, where 
the second Continental Congress met, and 
where George Washington accepted the 
post of Commander-in-Chief of the Amer- 
ican Army. 
_The Independence Hall policy of the 
Franklin remained in force for more than 


An interesting endorsement 


Sixty 
attached to the policy extended the cover- 
age to include the belfry in which the 
Liberty Bell was hung. 

Among other important historical build- 


years. 


ings which were on the books of the 
Franklin were Congress Hall, first meet- 
ing place of the first Senate and of the 


first House of Representatives; Carpen- 
ter’s Hall and such historic edifices as 
Old Swedes’ Church and Christ Church. 


* * 2% 
Plant Pictures in Magazine Fortune 


In view of the warnings constantly be- 
ing given about communication of facts 
relative to factory equipment so that en- 
emies of the country shall not be tipped off 
as to details of manufacturing, many peo- 
ple are surprised that the magazine Fortune 
is printing so many inside views of plant 
operations. The daily papers are experi- 
encing some heat because Fortune and a 
number of other magazines, mostly tech- 
nical, have such a free hand in making 
public details of construction, 

* * * 


_ Moody of Texas Concerns 


The Moody interests of Texas own two 
insurance companies—American National 
and Security National Fire—and also the 
following: Galveston News and Tribune, 
American Printing Co., W. L. Moody & 
Co., bankers; W. L. Moody Cotton Co., 
Rex Laundry Co., Moody Ranches, City 
National Bank and a long string of 
hotels, Twenty-two of these hotels are 
in Texas and thirteen are located outside 
of that state. Of the Texas hotels seven 
of them are in Galveston. Outside of the 
state the hotels are at Birmingham, Mo- 


bile, Washington, ID. C., Rockford, TIL, 
New Orleans, Omaha, Meridian, Miss. ; 


Oklahoma City, Columbia, S. C., Mountain 
Lake, Va., and Clovis, N. M. 
* * x 

U. S. Office of Civilian Defense 

Discussing the United States Office of 
Civilian Defense the National Fire Pro- 
tection Association says in its News Let- 
ter: 

“The pattern of civilian defense organ- 
ization in nearly all the states is a de- 
fense council or committee appointed by 
the governor. States have either a chair- 
man of a fire defense committee or an 
executive attached to the state defense 
council as state fire coordinator. Prac- 
tically all of these are N.F.P.A. mem- 
bers prominent in their respective states. 

“The U. S. Office of Civilian Defense 
is the agency charged with responsibil- 
ity for the national aspects of civilian 
defense. It maintains contact with the 
respective states through nine regions 
coterminous with the Army corps areas 
with offices in Boston, New York, Balti- 
more, Atlanta, Columbus, Chicago, Oma- 
ha, San Antonio and San Francisco. 

“OCD is less than a year old, having 
been created in May, 1941, by executive 
order of the President. It has three 
sections whose work is of principal in- 
terest to persons in the fire protection 
field, devoted respectively to plant pro- 
tection, fire defense and training. Mem- 
bers of the N.F.P.A. staff and a consid- 


erable number of members serving in an 
individual capacity have been assisting 
OCD with some of the problems before 
it, particularly through two advisory 
committees. OCD has satisfactory ma- 
chinery for the orderly consideration of 
civilian defense fire matters. 

“In December, OCD got a new execu- 
tive, James M. Landis. In January, Con- 
gress passed enabling legislation so that 
money can be appropriate, before long, 
presumably, to OCD so that it may be- 
gin to carry out plans to provide civilians 
with air raid protection equipment. Con- 
gress has also been asked to provide 
compensation for civilian defense work- 
ers who may be injured or killed, and 
specific programs are being developed 
for the protection of civilians who at 
the time of an air raid may be in places 
of public assembly such as stores, thea- 
tres and hotels. In cooperation with the 
Chemical Warfare Service, U. S. Army, 
a series of two-week short courses have 
been held at Edgewood Arsenal, Mary- 
land, for the training of fire and police 
department officers in the special tech- 
niques of defense against war gases, ex- 
plosives and incendiaries. 

“Rear Admiral Clark H. Woodward, 
assistant director in charge of plant pro- 
tection for the U. S. Office of Civilian De- 
fense, has appointed an industrial advisory 
committee and named General Manager 
Bugbee as chairman. Other N.F-.P.A. 
members serving on this committee are M. 
S. Blake of the Bethlehem Steel Co.; 
Felix Hargrett, secretary of the Home 
Insurance Co.; W, D. Milne, assistant di- 
rector of the Eastern Underwriters In- 
spection Bureau; 'H. L. Miner, director 
of safetv and fire protection, duPont Com- 
pany; Robert S. Moulton, technical sec- 
retarv, N.F.P.A.; Walter S. Paine, vice- 
president of the Aetna Companies; C. W. 
Pierce, manager of the National Bureau 
for Industrial Protection, and R. FE, Wil- 
son, associate manager of the National 
Bureau for Industrial Protection. 

“In September a Fire Defense Section 
of OCD was established and an advisory 
committee on civilian fire defense was set 
up. This committee has been meeting 
regularly and has kept its plans well ahead 
of the necessary congressional action to 
implement them. Some activities: 

“(a) Completion of a survey of exist- 
ing fire apparatus in all cities 5,000 pop- 
ulation and over. 

“(b) Development of a formula for es- 
timating apparatus for fire department use 
needed for fighting air raid fires. 

“(c) A tentative plan of allocation of 
such apparatus when and if available: ter- 
ritorial areas immediately threatened first; 
next for communities in a 300-mile coastal 
strip and certain other target industrial 
areas throughout the country; then the 
rest of the country, rural areas being taken 
care of under a program still to be worked 
out, 

“(d) Arrangement that the Fire Pro 
tection Section, Office of Chief of Engi- 
neers, U. S. Army, handle all matters of 
procurement of apparatus obtained under 
this program. 

“(Ce) Approval of specifications for aux- 
iliary pumpers. 

“(f) Decision to limit hose to single- 
jacketed cotton rubber-lined type. 

“(g) Approval of specifications for a 
four-gallon pump tank unit for use in 
fighting incendiary bomb fires which will 
be the American prototype of the. British 
stirrup pump, Also approval of a list of 
other recommended equipment for fire 
watchers. 

“ch) A survey of thread sizes of hose 
couplings and hydrant outlets. This data 
is being tabulated for use in allocating 
and delivering hose for auxiliary fire com 
panies. 

“(i) Preparation of the bulletin “Fire 
Defense Organization,” and approval of 
certain publications of the OCD Training 
Section. 

“(j) Outlining of certain model legis- 
lation needed, drafts of which are cur- 
rently being prepared in cooperation with 
the legal department of the Office for 
Emergency Management, covering such 
phases of the fire defense program as 
fire defense organization at the state level, 
mutual aid operations, compensation of 








firemen for injuries, and defining liabili- 
ties of communities for damage caused by 
auxiliary firemen. 

“The fire defense advisory committee 
appointed by Director La Guardia was 
asked to choose its own officers, and named 
as chairman N.F.P.A. Honorary Member 
George W. Booth, chief engineer of the 
National Board of Fire Underwriters. 
William T. French, OCD Fire Defense 
Section, was elected executive secretary. 
Other N.F.P.A. members on the commit- 
tee include Vice-President D. J. Price, 
U. S. Department of Agriculture ; Horatio 
Bond, chief engineer, N.F.P.A.; Chief 
W. Hendrix Palmer of Charlotte, N. C., 
official representative, International Asso 
ciation of Fire Chiefs; George J. Rich 
ardson, secretary, International Associa 
tion of Fire Fighters; R. FE. Wilson, as 
sociate manager, National Bureau for In 
dustrial Protection; W. W. Dean, Office 
of Chief Engineers, U. S. Army, and Lieu 
tenant Commander Harold K. Hughes, 
Bureau of Yards and Docks, U. S.-Navy. 
Battalion Chief Daniel A. Deasy, New 
York Fire Department officer attached to 
the Office of Civilian Defense, and George 
W. Angell, chief, fire equipment section, 
War Production Board, are the committee. 

The fire defense program so far devel- 
oped was approved by a representative 
group of fire chiefs invited to Washing- 
ton by OCD to study and criticize the 
program. 


Kecently, Mayor LaGuardia of New 
York appointed Major General Robert 
Danford commandant of the New York 


City Patrol Corps and Col. Francis Stod- 
dard as his military aide and liaison be- 
tween him and the City Patrol Corps. 

Time of Car Ownership Change 

Decided by Court 

A fire policy was issued on a Plym- 
outh car and the car, after being 
wrecked, was traded in for a Chrysler, 
one of the conditions of the trade being 
that a finance company would agree to 
handle the deferred payment contract 
on the Chrysler. The papers were pre- 
pared on September 27, 1938, and sent 


to the finance company at Nashville, 
enn. The finance company on Octo- 
ber 4, 1938, notified the parties that it 


would accept the conditional sale con- 
tract, and on that date the trade was 
closed, bill of sale passed, license trans- 
ferred and the small difference in cash 
patd. On September 29, 1938, the Plym- 
outh car upon which the fire policy was 
issued was destroyed by fire. 

The insured under the policy then 
sued the insurance company for the use 
and benefit of the seller of the Chrysler 
car to him. The principal defense was 
that there was a change of ownership 
on September 27, 1938, so that the plain- 
tiff could not recover. The jury found, 
however, that the change of ownership 
did not occur until October 4, 1938. 

The Tennessee Court of Appeals, Wil- 
liams v. Home Fire & Marine of Cali- 
fornia, 157 N.W. 2d 845, held the finding 
of the jury was correct. The court con- 
sidered the intention of the parties was 
that the trade was not to be completed 
until approved or accepted by the finance 
company, so that the title to the Plym- 
outh car was in the insured at the date 
of the fire. The intention of the parties 
controlled. Judgment for plaintiff was 
therefore affirmed. 

* * * 


Food Poisoning Risks Abroad 

Because of the deterioration in food 
served in public eating places abroad there 
has been an increase in claims from what 
is known on the other side as “Food Pois- 
oning Risks.” As in this country, actions 
have been brought by insured as a result 
of illness experienced after leaving res 
taurants and hotels. 

The menu cards in many places abroad, 
especially in Paris, are becoming much 
smaller. The New York Times on Tues- 
day printed a number of pictures taken 
in a Paris restaurant, including one show- 
ing a sample meal placed before a diner. 
It consisted of a thin slice of meat and 
some fruit. On several days a week no 
meat at all can be served, cheese being 
the substitute, and that is carefully weighed 
as the meat is. 
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New York to Act on 
Renewal Certificate 


PINK FINDS THEY ARE LEGAL 





Will Hold Public Hearing Soon on Pro- 
posed Form; Official Regulation 
Will Follow 





Superintendent of Insurance Louis H. 
Pink of New York stated yesterday that 
there has been a considerable demand 
for the use of renewal certificates in 
connection with fire insurance policies 
and that he has been advised by his 
counsel that he had the power to author- 
ize their use in this state. The proced- 
ure for such authorization, he is in- 
formed, is contained in Section 169 of 
the Insurance Law. 

Following counsel’s opinion the De- 
partment is preparing a proposed stand- 
ard renewal certificate more impressive 
in form and giving more important de- 
tails of the contract than those previ- 
ously in use in New York. A copy of 
the proposed form will be forwarded to 
all fire insurers authorized to do busi- 
ness in this state, to all rating organi- 
ations and to all brokers’ and agents’ 
associations. A public hearing will then 
be held before the Superintendent and 
it is expected that after giving due con- 
sideration to the suggestions and pro- 
posals made at the hearing he will issue 
an official regulation prescribing the 
form of the renewal certificate. 

How Certificates Originated 

The use of renewal certificates is not 
new. As stated in these columns last 
week they were in rather general use at 
the turn of the century. Years ago fire 
insurance policies were written in long- 
hand by skilled penmen. When the pol- 
icy expired, instead of writing an entire- 
ly new policy, a brief form of renewal 
certificate was written in order to save 
time, money and effort. The original 
renewal certificates were in the nature 
of receipts. They merely contained the 
name of the company, a statement that 
in consideration of the premium Policy 
No. X was renewed and thereby con- 
tinued for a certain period of years, and 
the signatures of the officers of the com- 
pany and the agent. 

The practice of issuing a new policy 
instead of a certificate on the renewal 
date originated in the United States. 
Among the reasons that may have 
brought about the change were the gen- 
eral use of typewriters and the cheap- 
ness of paper. The Superintendent said: 
“Tt is true that the types of certificates 
formerly used in this state were too 
short and looked too much like a receipt. 
It is desirable that a certificate be as 
impressive in form as a policy. The form 
proposed gives the essential facts, is 
readable, and looks like an important 
document—not a mere receipt. 

“It is estimated that many thousand 
tons of paper will be conserved in New 
York State alone in one year if the use 
of certificates is generally adopted. Many 
states throughout the country have al- 
ready authorized renewal certificates and 
they are becoming more prevalent each 
day. Certificates save not only paper 
but time and effort.” 

TO MEET IN ST. PETERSBURG 

Phe \ssociation of Insurance 
\ ld its annual meeting at 
the Princess Martha Hotel, St. Peters- 
burg, April 24-25. The meeting was 
originally scheduled for Bellair, but army 
occupation of the Bellair Biltmore Ho- 
tel forced the change in plans. Speakers 
will include Tom Collins, humorist; Rep- 
resentative Walter C. Ploeser of Mis- 
souri, and Jerome van Wiseman of the 
National Association of Insurance 
Agents. 


War Problems on 
N.F.P.A. Program 





FIRE MARSHALS TO MEET IN N. J. 





Marine Section Will Also Be in Session 
During Atlantic City Convention 
in May 





The National Fire Protection Associa- 
tion has issued a preliminary program 
for the annual meeting at Haddon Hall 
Hotel in Atlantic City May 11-14 The 
fire marshals’ section will meet Monday 
morning and afternoon, May 11. There 
will be reports of officers and committees 
and talks by Insurance Commissioner 
John Gontrum of Maryland, Fire Mar- 
shal Thomas P. Brophy of New York 
and others. The fire marshals will hold 
a closed session on arson and sabotage 
on Tuesday morning. 

The first general session of the N. F. 
P. A. convention will be held Monday 
evening. President Alvah Small will de- 
liver his address and Director James M. 
Landis of the OCD will speak on “Fire 
Protection in Civilian Defense.” Vice- 
Admiral R. R. Waesche, Commandant, 
U. S. Coast Guard, will speak on “Port 
Fire Safety.” 


Fire Department Forum 


Tuesday afternoon will be devoted to 
a fire defense forum, which will con- 
sider fire department problems in the 
war emergency, air raid precautions on 
the Pacific Coast, lessons from British 
air raid experiences and what English 
factories do during an air raid. At the 
evening session priorities for fire pro- 
tection equipment will be discussed by 


Companies to Handle 
Canadian War Damage 


ILSLEY ISSUES MORE DATA 





Actual Passage Awaits Reassembly of 
Parliament; Rates Are to 


Be Uniform 





That insurance companies will play an 
important part in the handling of Can- 
ada’s war risk insurance is revealed in 
further data which has been issued on 
Canada’s war risk insurance plan by 
Finance Minister Ilsley. 

The war risk insurance bill proposes 
a free blanket coverage up to $3,000 on 
dwellings and a scale of free insurance 
on domestic chattels. If a householder 
wishes greater coverage, he must take 
out additional insurance in a fund to 
which the government will contribute 





George Angell of the priorities division 
of the War Production Board. Other 
defense subjects will include emergency 
substitutes in fire protection, plastic fire 
hose, public water systems and fire 
safety in defense housing. 

Committee reports will be presented at 
the general sessions on Wednesday 
morning and Thursday afternoon. There 
will be a volunteer firemen’s forum 
Wednesday morning and a session on 
city and county fire protection Wednes- 
day afternoon. The marine section will 
meet Wednesday afternoon under the 
chairmanship of A. J. Smith of the Ma- 
rine Office of America, New York. 

The Thursday morning closed session 
will be devoted to war industry fire pro- 
tection. Speakers will discuss the Army 
and Navy programs, fire safety in mer- 
chant ship construction, fire protection 
of the airplane industry and insurance 
cooperation. 

A. J. Smith of the marine section will 
speak on “The Prevention and Control 
of Marine Fires” at the closing session 
Thursday afternoon, at which time of- 
ficers of the N.F.P.A. will be elected. 





Minding other people's business! 





insurance. 


1600 Arch Street 


Alliance Agents, during the month of April, are getting a new 
sales-slant that’s going to bring them bigger profits. 
special course in minding other people’s business . . . and 
doing it in a way that earns thanks as well as commissions. 


Mercantile and Financial Institutions are of particular interest 
to every Alliance Man... and the Alliance Sales Kit for 
March and April is brimfull of the right information to 
increase business in these mighty important classes of 


If you want to take advantage of the great Alliance Plan 
for year round selling ... get in touch with us today! Every 
two months you'll get a new and useful Sales Kit—every 
Sales Kit is planned to help you build a better business. 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Complete nation-wide Insurance Facilities 
for Agents and Brokers 


Service Offices located in principal cities 


It’s a 


Philadelphia 














$5,000,000. Business goods and Property 
will also be insurable under the pro- 
posed legislation. Although enactment 
of this legislation must await reassembly 
of Parliament it will be operative from 
the present time. 

When Parliament reassembles, the 
banking and commerce committee will 
study the bill and determine the pre- 
mium rates which ought to be charged 
for war risks. It is Mr. Ilsley’s desire 
that these rates be uniform across the 
country rather than that higher prenj. 
ums be charged on property in the areas 
in eastern and western Canada mog 
exposed to attack. 

Insurance will be on a voluntary rather 
than compulsory basis and payment oj 
indemnity and compensation for losses 
except in cases of undue hardship or 
national importance, will not be made 
until after the war. 

To hold the administrative machinery 
to a minimum it is proposed that the 
selling of the policies and their actual 
issue be left in the hands of the estab. 
lished insurance companies and agents. 
The companies have expressed a willing- 
ness to render this service at cost, 

The bill provides for the appointment 
of a supervisor of war damage insurance 
who will be assisted by an _ advisory 
committee of insurance men. War dam- 
age is described in the bill as damage 
occurring, accidentally or otherwise, as 
a direct result of enemy action and in- 
cludes destruction resulting from efforts 
made by defending forces. 

A householder may claim damage to 
chattels up to $800 and his wife may 
make an additional claim of $400. Dam- 
age to the amount of $100 will be pay- 
able on the chattels of each child ina 
household. Any damage which may be 
caused by enemy action from now for- 
ward will be recoverable up to a maxi- 


mum of $50,000. 


Debate War Clause in 
N. Y. Fire Policy Bill 


A conference was held by the New 
York Insurance Department Tuesday in 
New York City on the revised fire in- 
surance policy bill, the session being at- 
tended by invited representatives of 
companies, agents and brokers. Appar- 
ently, except for the war risk clause, 
amendments to the bill now in Albany 
will be minor and_non-controversial. 
Many producers are strongly in favor of 
a broadening of the war clause and the 
Department is now giving consideration 
to the suggested change. 

As contained in the bill introduced in 
the legislature the clause states that a 
company is not liable for loss by fire 
or any other insured perils caused by 
“operations of military, naval or air 
forces.” Originally the revised form read 
that no liability existed if caused by 
“friendly or hostile operations of mili- 
tary, naval or air forces, in training or 
otherwise, whether during peace or war.” 
The producers agree with the deletions 
except that they wish the word “hostile” 
restored so that assureds will be covered 
against losses caused by friendly planes 
on routine flights. Today, under the 
present standard form, such losses are 
rather widely considered as covered. 
_Those who favor the liability exclu- 
sion confined to “hostile operations” 
contend that without such a change pro- 
tection would not exist against the haz- 
ards of United States or United Nations 
planes when on maneuvers, etc. The 
protection might not- be picked up, they 
say, by the Federal Government as the 
War Damage Corporation coverage reads 
“loss or damage to property, real and 
personal, which may result from enemy 
attack (including any action taken by the 
military, naval or air forces of the 
United States in resisting enemy attack), 
with such general exceptions as_ the 
WDC, with the approval of the Secre- 
tary of Commerce, may deem advisa- 
ble.” 

Those who favor leaving the word 
“hostile” out argue that until the Gov- 
ernment has issued details of its plan 
of operation it cannot be said _ that 





WDC will not insure against all military 


damage or loss. 
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Insurance and the World War 


Arthur E. Morgan’s Address as President of Insurance 
Institute of London 


Arthur E. Morgan, president of the In- 
surance Institute of London and general 
manager of the London Assurance, dis- 
cussed a wide range of important subjects 
in his address before the annual meeting 
of the institute, Because of the general 
interest in the problems considered The 
Eastern Underwriter is publishing the ad- 
dress in full Part I of which appears m 
this issue as follows: 


No. 1 


First, I would like to say something 
of what insurance is doing. There is an 
impression—happily, I believe, held by a 
limited number of people—helped by 
questions one sees asked in Parliament 
from time to time, that insurance is in 
some position of fortune consequent 
upon the war. What are the facts? To 
obtain a proper perspective. it 1s essen- 
tial that it should be realized that British 
Insurance is an international business. 

Consider that sort of development in 
times of war related to economic war- 
fare. There has not been a territory 
which has not come under review by the 
Ministry of Economic Warfare and the 
Insurance Industry, and to good purpose, 
so far as the prosecution of the war in 
the economic sphere is concerned. The 
business of British Insurance has always 
been the conduct of insurance business, 
and neither our officials nor agents over- 
seas were ever asked, nor was it ever 
expected of them, that they should do 
other than pursue their commercial voca- 
tions. Not so with our enemies, and 
although the period between the last war 
and this did not see much in the way of 
German overseas insurance development 
—German development being concerned 
mainly with the Continent of Europe— 
that was not the case with Italy. Italian 
development was intensive, both in 
Europe and overseas, and was never 
without political significance. Italian In- 
surance interests were used quite freely 
for political purposes, even though not 
always successfully. British Insurance 
overseas has always been conducted on 
the basis that it becomes part of, and 
complementary to, local commercial en- 
deavor, fitting itself in and catering for 
local, national, and commercial necessity, 
and the high standing it occupies over- 
seas by virtue of those facts is the meas- 
ure of the assistance it has been able to 
accord, and is continuing to accord, in 
the sphere of denial of comfort to the 
King’s enemies, and seeing that the de- 
nial is absolute, and not a means of re- 
orientation of the source through which 
the comfort has been derived. That has 
meant a great deal of cooperation with 
Overseas interests and Government de- 
partments. 

The Ship Warrant System 

Dealing with these matters there is a 
committee embracive of the interests of 
the whole market, Lloyd’s and the com- 
panies, marine and non-marine, known 
as the Trading with the Enemy Joint 
Insurance Committee, and speaking as a 

member of that Committee I can truth- 
fully say what I believe all its members 
would subscribe to, that no more ardu- 
ous responsibility has ever been placed 
on the shoulders of any body of people 
in the history of this business. I am not 
going to attempt to say what this com- 
mittee has done, or is doing—volumes 
could be written of it—but there are 
two matters which I would like to touch 
upon quite lightly. The one is the Ship 

arrant system, and the other, the 
recent Mission to the United States of 
America. 

The Ship Warrant system and its vir- 


tues are known to you, and briefly the 
system has permitted a control of ship- 
ping which, without it, would have been 
impossible, and, with it, has made easier 
the sea transport of what we need, and 
more difficult the sea transport of what 
the enemy wants. It has operated, and 
is operating, as an important factor in 
the stultification of enemy economy. The 
Trading with the Enemy Joint Insurance 
Committee were closely concerned in 
this, and realized from the outset that 
its effectiveness would be seriously im- 
paired if in its Insurance section—which 
is vital—only insurance through British 
sources was denied. It was essential, if 
the Warrant was to achieve all it set 
out to do, that the United States market 
should also withhold insurance facilities. 
What a problem that was when it was 
first posed, and how readily the Trading 
with the Enemy Joint Insurance Com- 
mittee grappled with it and solved it. 
The United States was not a belligerent 
at that time; there were isolationists, and 
there were nationals connected with 
shipping and insurance rightly concerned 
with U. S. sovereignty, and equally 
rightly concerned with jealousy of it. 
The acceptance of the British Ship War- 
rant system meant a subscription to a 
war effort that Great Britain was mak- 
ing, and one that was vital to our sur- 
vival, but not necessarily of immediate 
interest to the United States. Forever 
shall it be said to the credit of United 
States Shipping and Insurance interests 
that the system once explained to them 
with its full implications from the stand- 
point of our security, they embraced it, 
and loyally carried it out. Today the 
position is intensified, and we now have 
a joint United States and British War- 
rant, of which the British Warrant was 
the foundation. 

Preventing Trading with the Enemy 

You will remember that the condition 
of benevolent neutrality which was oc- 
cupied by the United States produced 
various Presidential decrees, such as 
financial breezing orders, and what are 
known as Proclaimed Lists. Non-belliger- 
ency was coming as near to belligerency 
in the economic sphere as the conditions 
would permit without a state of war 
being proclaimed. Having regard to our 
insistent and persistent efforts in the 
economic sphere, it was necessary to 
have as much co-ordination as possible 
between the United States Administra- 
tion and ourselves. 

With that as its purpose, in October 
last Arthur S. Rogers, one of the past 
presidents of this Institute, and I, were 
asked by H.M. Treasury and the Minis- 
try of Economic Warfare, to accompany 
F. W. McCombe, of the Trading with 
the Enemy Department of the Board of 
Trade, to visit Washington. This visit, 
needless to say, could not have taken 
place without its necessity and desira- 
bility being approved by the U. S. State 
Department. The United States was still 
a non-belligerent, although at times it 
was difficult to realize this in our discus- 
sions, as the only essential difference, if 
one could call it so, was that on our side 
we used the expression “enemies”, and 
our United States friends used the ex- 
pression “Axis powers.” Here again is 
a long story, but let me shorten it by 
saying co-ordination was achieved, and 
adding that both at Washington and 
among our United States Insurance con- 
temporaries, we were received with every 
courtesy and a frank acknowledgment 
that what was our purpose was theirs 
also. 

Since the return of the Mission from 


ARTHUR E. MORGAN 


President of the Insurance Institute of 
London and General Manager of the 
London Assurance. 


the United States, by virtue of the un- 
provoked attack made by Japan America 
is now a full partner of the British 
Commonwealth of Nations and its Allies, 
and | think we are entitled to look back 
with pleasure, and some small measure 
of gratification, to the fact that the work 
of the Mission whilst it was in Washing- 
ton helped to produce a foundation upon 
which both the separated structure of 
the United States and the co-ordinated 
structure of the United States with our- 
selves in economic warfare, has been 
built, and is being continuously added to. 


Other Principal Companies 


In what other directions is British In- 
surance concerned with the war effort? 
They are so many and so varied that I 
am going to touch but very lightly on 
them, giving you the titles of commit- 
tees, which titles carry their own im- 
plications as to the work that is being 
performed, and which committees are 
composed of individuals associated with 
the tariff companies, the independent 
companies, and Lloyd’s. The principal of 
these committees are: “War Damage 
Advisory Committee, Compensation De- 
fense Act Committee, Ministry of In- 
formation Committee, Food Salvage 
Committee; and there are very many 
others. These committees exist and op- 
erate quite apart from contacts in the 
market which are directly made either 
with Lloyd’s or the companies by virtu- 
ally twenty Government Departments or 
sections of Government Departments, 
which at one time or another, and most 
of them continuously, seek our advice 
and assistance. 

I venture to doubt very much whether 
any industry, either directly or indirect- 
ly, has given of itself so freely and will- 
ingly to the Government. No part of the 
industry has ever through this period of 
war sought any profit for its services, 
and throughout, the whole industry has 
been concerned—as it is still vitally con- 
cerned—with what it can do, and not 
with what it can receive. 

Man Power 

So far as man-power is concerned, the 

insurance industry has given freely, and 





in two directions, and not without con- 
siderable difficulty to itself. Insurance 
is a highly technical business, involving 
long and specialized training, and once 
it lost the younger members in its serv- 
ice, every further loss meant an im- 
pingement on its technical efficiency, un- 
less adjustments could be made which 
in large part meant the doing without in 
war time of what has been, and will 
again be, considered to be absolutely 
essential for the proper conduct of the 
business in peace time. That is not the 
whole story. Such staff as we have left 
has imposed upon it—and we have ac- 


cepted the imposition willingly and 
cheerfully — the administration of 
schemes initiated by the government, 


and concerned with War Risks Compen- 
sation. There is no organization in the 
business that is not concerned day by 
day with a large volume of work which 
is purely governmental, and which is 
being handled on a basis that procludes 
any profit accruing to the insurance in- 
dustry, companies, Lloyd’s underwriters, 
brokers, and agents. Continuously, we 
are asked to do more and more, and 
equally continuously we accept the obli- 
gation. 


I feel that probably one of the most 
serious complaints that can be made of 
British insurance just now is that it is 
too modest. It accepts without ques- 
tion the responsibilities that are govern- 
mentally imposed upon it, discharges 
them—and we know with satisfaction— 
and then goes on to the next job. The 
public is not aware, and probably it is 
our fault—of one-tenth of 1% of what 
we do to assist in the war effort, but 
we, in times like these and for a 
cause like we have, are content, and all 
that we ask is that when there is criti- 
cism, it should be both instructed and 
intelligent, and not be concerned in any 
minor advantage it may be conceived 
that we have, and ignore the major ad- 
vantages which accrue to the state by 
virtue of the work we do. 


We gratefully remember that the pres- 
ent President of the Board of Trade, the 
Rt. Hon. Hugh Dalton, who at the time 
was the Minister of Economic Warfare, 
in an address which he delivered at this 
Institute on the 25th April last, ex- 
pressed his gratitude both to the Insur- 
ance companies and Lloyd’s for the 
active cooperation which we had given 
him as Minister of Economic Warfare 
in the various economic measures which 
his ministry had found necessary to 
undertake. He referred particularly to 
the trading with the enemy joint in- 
surance committee, and the work which 
that committee was doing, in addition to 
the work which was being done by the 
various companies and underwriters in 
their individual capacities, and the suc- 
cess which they achieved. Mr. Dalton 
has, since that time, been transferred 
to the position of president of the board 
of trade, where he has no doubt already 
discovered that the same active coopera- 
tion which the insurance industry ac- 
cords the ministry of economic warfare 
is being given in full measure, pressed 
down and brimming over, to the board 
of trade. 


Underwriting Arrangements Between 
Government Companies and Lloyd’s 


The story of insurance and its connec- 
tion with government in this period of 
war would not be complete were I not 
to savy something of two underwriting 
arrangements which were come to as 





Page 20 


ee 22S ae 
~<a THE EASTERN 


WRITER 





——— 





April 10, 194) 








between the government and the com- 
panies and Lloyd’s. They are what are 
known as the Associated Fire Insurers 
(Government Commodities) Scheme, and 
the Food and Supply Marine Insurance 
Scheme. The first deals with fire and 
allied risks in connection with com- 
modities which the government owns or 
has responsibility for, and the second 
deals with marine insurances in respect 
of pretty well the same commodities, or 
more precisely, that part of them which 
is sea borne. The underwriting liabili- 
ties in connection with these schemes 
are at the risk of companies and Lloyd’s, 
and are spread proportionately over the 
whole of the market. The schemes are 
administered separately. The position 
at present so far as profit and loss is 
concerned is that the government was 
well advised to engage in these insur- 
ances. So much for the trading situa- 
tion, if that be accounted the basis on 
which judgment is to be given, or criti- 
cism raised. But here again, profit and 
loss would be the wrong basis of judg- 
ment. The insurance industry in request- 
ing that the government placed this 
business with the market was concerned 
with certain factors. Briefly stated they 
were the adjustment of trading relation- 
ships by virtue of the government right- 


ly engaging as the prime purchasers 
of essential supplies, which unless in- 
sured deprived the companies and 


Lloyd’s of a substantial volume of busi- 
ness which they had hitherto enjoyed, 
and would mean that the compan'es 
particularly, by virtue of their annually 
published accounts, would quite promptly 
be exhibiting to the world a _ serious 
diminuiion of income which would pre- 
judice not only British insurance inter- 
ests abroad, but would be a peg on which 
propaganda detrimental to this country 
could be successfully hung. It is a 
short memory that forgets the attack 
on British credit which was made by 
our enemies, and in which Briitsh in- 
surance‘ was considered an important 
target. The enemy paid the compli- 
ment, rightly deserved, that British in- 
surance was a responsible part of British 
economy, and did all it could directly 
and indirectly to undermine confidence 
in it. This phase has passed, and the 
event has proved in my opinion that 
from whatever angle it may be viewed, 
the government was right in concluding 
the arrangements, as the market was 
right in seeking them. 


Took Action in Government Interest 


I do not want to be misunderstood, 
and give the impression that we are 
happy with losses whether they accrue 
through government insurances or other- 
wise. It is the hope of the market that 
these schemes taken jointly—and they 
must be considered jointly, the liabilities 
in both fall virtually on the same 
shoulders—will show us a profit, despite 
the vicissitudes under which we now 
labor, but whether they do or not is 
secondary, in my view, to the fact that 
it was no less a government obligation 
than it was our duty to do all that we 
could—and not from a_ sectionalized 
standpoint, but rather the one of na- 
tional interest—to exhibit the strongest 
possible measure of virility in what 
repeat again is one of our vital national 
industries. Need I add the cost of ad- 
ministration of both these schemes is 
negligible, and the staff employment in- 
volved insignificant. The whole of the 
arrangements are based on minimum 
cost of operations, eliminating broker- 
ages, commissions, and the like, so that 
they are just a premium and loss ac- 
countancy. 


(To be continued) 


PLUMMER DIES IN MISSOURI 


Edward S. Plummer, 57, Missouri state 
agent for the New York Underwriters, 
died March 30 at his home in Clayton, 
St. Louis County. He was former presi- 
dent of the Missouri State Fire Preven- 
tion Association and was active in 


Catholic charity activities, being secre- 
tary of Our Lady of Lourdes Conference 
of the St. Vincent de Paul Society. 


Mexico Held Now to Present Good 
Opportunities for U. S. Companies 


com- 
oppor- 


United States fire insurance 
panies now have an excellent 
tunity to return to Mexico in the opin- 
ion of a prominent American insurance 
man residing in that country. He writes 
that the United States and Mexico have 
settled outstanding difficulties between 
the two governments, except for the oil 
question, and that is in a fair way to 
settlement. 

Under these circumstances American 
capital is coming into Mexico in large 
quantities and more will come as soon 
as the formalities have been complied 
with. Such capital is naturally looking 
to American insurance for its needs, he 
continues, and even Mexican capital pre- 
fers a large American company to a 
local one. In these conditions he argues 
that there appears to be nothing to pre- 
vent American insurance companies from 
entering Mexico and doing good busi- 
ness. 

“The American companies left Mexico 
in 1936 believing that the terms of the 


new insurance law were so onerous that 
they could not operate,” writes this in- 
surance man. “However, the Mexican 
companies have continued to operate 
with good results, and there is nothing 
in the law that penalizes a non-Mexican 
company. Further, two life companies 
stayed in Mexico and have done good 
business. It appears on the surface that 
the American, and in fact all foreign 
companies, quit in a huff. 

“There are, therefore, two roads for 
the companies, either to stay out and 
let someone else get the cream of the 
business, or come into the largest mar- 
ket between the Rio Grande and Pan- 
ama, and with the exception of pos- 
sibly Argentina and Brazil, the largest 
market all the way to Cape Horn. 

“Fire insurance premiums have more 
than doubled in the last five years and 
the market is still open to all comers, 
as the country is not yet insurance- 
conscious. 

“The same companies that left Mex- 
ico six years ago have spent large sums 
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Increased interest in inland marine as 

well as ocean marine coverages has pro- 

vided additional premium income to the 

energetic agent. The wide range of float- 

er policies presents apportunities that 
, 


The marine i 
@ today was developed early in the 17th Century 
and has endured for 300 years without change! 
This is not only due to the meticulousness of 
17th Century British shipowners in their phras- 
ing of the contract, but to the official and 
specific interpretation by the Admiralty Courts. 


Regarded as international in 
scope, the Admiralty Court’s in- 
terpretation has become a stand- 
ard for marine insurance trans- 
actions throughout the world. 
Except for occasions when slight 
change by endorsement or special 
clauses to fit peculiar needs are 
called for, ships of today are in- 
sured under exactly the same con- 
tract that protected the shipping 
vessel of 3 centuries ago! 
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make practically every acquaintance 
a prospect. Our fieldmen are experts 
on this subject and are available upon 
request. You’ll be surprised how easi- 
ly your income can be increased! 
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in trying to obtain the small amount of 


business that the countries between 
Mexico and Panama have to offer and 
yet have left the largest of them aj 
severely alone. That situation cannot 
of course, continue indefinitely and with 
sound conditions in Mexico, someone ix 
going to step in.” 





Vermont Governor Wills |; 
Candidate for Re-election 


Vermont’s Governor William H, Wil] 
who has been as successful in the jn: 
surance field as in public life, hag gp. 
nounced his candidacy for Republican 
renomination this Fall. He is expected 
to be unopposed in the primary election 

3orn in Chicago, October 26, 1882, of 
native Vermont parents, Governor Wills 
has been a resident of Vermont since 
his family returned to the state when 
he was 10 years old. After attending 
Vergennes grade school, he went to 
work in a horeshoe nail factory and 
soon afterwards transferred to a job 
as clerk in a general store at $3 4 
week. At the age of 18 he left Ver. 
gennes for Bennington, where he worked 
a short time as a grocery deliveryman 
and then became associated with a dry- 
goods store, where he remained foyr- 
teen years. Meanwhile he began selling 
insurance as a sideline and in 1928 jn- 
corporated his rapidly growing business, 
taking the name of William H. Wills 
Insurance Agency, Inc. 

Governor Wills has participated in 
Vermont political affairs since 1920, 
when he was elected town representa- 
tive, with only one delay on his road 
to the governorship. That was in 1932 
when he lost a campaign for lieutenant 
governor. He served in the lower branch 
of the State Legislature in 1929 and the 
State Senate in 1931 and 1935, when he 
was president pro tem. From 1937 
through 1940 he was lieutenant governor 
under Governor George D. Aiken, and 
was nominated without opposition in 
1940 for his first term as_ governor, 
which began January, 1941. He has 
served on town, country and state 
Republican committees. 


F.I.A. Now Insuring 
Rubber Stocks in U. S. 


Shore risk liability on the raw rubber 
stocks of the Rubber Reserve Corpora- 
tion has been transferred from ocean 
marine insurers to the fire companies 
through a reinsurance agreement with 
the Factory Insurance Association. The 
rate for shore risks is %% per month 
as against the marine rate of 1/3%. 
Following the Fall River fire last year 
stocks of rubber are now well decen- 
tralized. 


North America Service 
Flag Has 137 Stars 


A service flag containing 137 stars, 
one for each employe of the North 
America companies now in the armed 
service of the United States, Great 
Britain and Canada, was unveiled April 
4 in the main office of the Insurance 
Company of North America Building, 
Philadelphia. Since the flag was origin- 
ally designed, eleven additional North 
America employes have gone into the 
service. All told, 148 employes from all 
parts of the country have gone from the 
North America, Indemnity Insurance Co. 
of North America, Alliance of Phila- 
delphia, National Security, Philadelphia 
Fire & Marine, and the Central of Balti- 
more, all affiliates of the North America. 

Present at the unveiling were Benja- 
min Rush, chairman of the board 0 
the North America companies; John 
A. Diemand, president; T. Leaming 
Smith and John Kremer, vice-presidents, 
and a group of other executives anc 
employes. 


MINNEAPOLIS WOMEN REELECT 

The Minneapolis Insurance Womens 
Association has reelected Alfhild Sterner 
president and Frances Turek treasurer. 
Maida Pitblado was elected vice-presi- 
dent and Rose Cutts secretary. 
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Business men and women, 
working men, housewives, 
boys and girls —all of us 
who have not been called 
upon to fight, can still 
do our share in winning 
victory for our Nation, by 
buying U.S. Defense Bonds. 
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War Problems to Feature Agents’ 
Convention in New York Next Week 


War risk problems will undoubtedly 
feature discussions during the mid-year 
convention of the National Association 
of Insurance Agents at the Hotel Penn- 
sylvania in New York City next Mon- 
day, Tuesday and Wednesday. Reserva- 
tions for the meeting are reported to 
be heavy, and at least fifteen of the 
nineteen living past presidents are ex- 
pected to be present. 


The executive committee of the Na- 
tional Association will meet on Satur- 
day morning, April 11, at the Hotel 


Pennsylvania and will continue its ses- 
sions on Sunday and throughout Mon- 
day morning. Although the first formal 
convention session is called for Tues- 
day morning, April 14, a full attendance 
is expected throughout Monday for the 
meetings of the national councillors and 
state officers and the dinner meeting of 
the executive secretaries and managers 
of state associations and local boards. 

Also on Monday delegates will be 
brought up to date on the Insurance 
Coordination Board which has been im- 
plementing the program of the V-Plan 
for Insurance. 

Guests will be entertained at a prize 


New Jersey Agents Give 
To Education Institute 


The executive committee of the New 
Jersey Association of Insurance Agents 
has voted to contribute to the fund for 
the American Institute of Property and 
Liability Insurance on the basis of 50 
cents per member. The association has 
around 900 members. 

When plans of the educational insti- 
tution were announced early this year, 
it was understood that companies would 
contribute to its establishment and up- 
keep through a percentage of premium 
income, while agency and_ brokerage 
organizations would-contribute on a vol- 
untary basis. Contributions from mem- 
bers of the National Association of In- 
surance Agents of which the New Jersey 
Association is a member, are in charge 
of Sidney O. Smith, Gainesville, Ga., 
former president of the N.A.ILA. 





BEACH AGENCY ANNIVERSARY 


The J. Watson Beach agency of Hart- 
ford marked its twenty-fifth anniversary 
on March 17. It was founded in 1917 
by J. Watson Beach and G. L. Forman 
as Beach, Forman & Co. Mr. Forman 
left the agency in 1926. Mr. Beach 
served as mayor of Hartford in 1933-35. 
The agency wrote total premiums of 
over $900,000 last year and has written 
over $7,250,000 in premiums since it was 


TO MEET IN TULSA IN MAY 

Fred Daniels, president, Oklahoma As- 
sociation of Insurance Agents, an- 
nounces that the 1942 annual conven- 
tion will be held at Tulsa, May 25 and 
26. A program qualified to fortify the 
insurance agent and enable him to meet 
the rapidly changing problems of the 
day, is being arranged by the Tulsa In- 
surors Exchange of which Paul Sisk is 
president. 


fight party in the ballroom of the Penn- 
sylvania, scheduled for 9 p. m. Monday. 

The customary convention banquet will 
be held on Tuesday night and arrange- 
ments are being effected for the ap- 
pearance of nationally known figures 
who will speak on the nation’s war ef- 
fort and its relation to the insurance 
industry. 


Joint Inland Marine Meeting 


Hunter Brown, Pensacola, Fla., chair- 
man of the inland marine committee of 
the National Association, has announced 
that the committee will meet with a 
committee representing the Inland Ma- 
rine Underwriters Association on Wed- 
nesday morning. 

Three breakfast conferences have been 
scheduled, all of which will be held on 
Tuesday morning, April 14. They in- 
clude a session on wartime conservation 
efforts as they relate to both fire and 
accident prevention, Archie B. Millard 
of Grand Rapids, Mich., presiding; a 
conference on rural agents’ problems, 
with Howard Bradshaw of Delphi, Ind., 
presiding, and an educational conference 
with George W. Scott, N.A.I.A. educa- 
tional director, presiding. 


C. M. Epes Installed As 
Buffalo Board President 


Charles M. Epes, vice-president of 
Armstrong-Roth-Cady Co., was elected 
and installed president of the Buffalo 
Association of Fire Underwriters at a 
luncheon meeting in the Buffalo Athletic 
Club April 1. He succeeds August C. 
Glasser, vice-president of Deuel, Lapey 
& Co., Inc. 

Other officers elected are vice-presi- 
dent, Fred E. Wheeler, vice-president 
and secretary of Tiernon & Co., Inc.; 
secretary, G. E. Spitzmiller, vice-president 
and treasurer, Richard L. Wood & Co., 
Inc., and treasurer, Norman K. Butler, 
vice-president and secretary of McPher- 
& Co., Inc. 

Mr. Glasser presented his annual re- 
port. George B. Hawthorne was elected 
to membership. Participation of the 
association in the civilian defense pro- 
gram was discussed. Members pledged 
assistance in organization of the Fire 
Auxiliary Corps. The association also 
will help in promoting the sale of de- 
fense savings stamps. 





PHOENIX OF LONDON AMERICAN - H 
kL. & Le & G, FIDELITY-PHENIX - NC 


COMPLETE 
FACILITIES 


Service Since 1894 


Queen Fifty Years with 
Corsa Agency in Brooklyn 





STANLEY J. CORSA 


Executives of the Queen, member of 
the Royal-Liverpool Groups, last week 
tendered a luncheon to heads of the 
Brooklyn agency of A. J. Corsa & Son, 
to mark completion of a half century 
of representation of the company by 
that agency. Those present from the 
agency included Stanley J. Corsa, R. D. 
Walker and Percy Dittrich. The Queen 
was represented by President Harold 
Warner, Vice-President C. A. Notting- 
ham and Metropolitan Manager J. N. 
Thompson. 

Presenting the agency with a hand- 
some plaque Mr. Nottingham paid trib- 
ute to the Corsa agency and expressed 
the appreciation of the company for the 
loyal support given it over so long a 
period of years. 





BROKER’S LICENSE REVOKED 

Superintendent of Insurance Louis H. 
Pink has revoked the license of David 
Williams, 80 John Street, New York 
City. Mr. Williams, who was licensed 
as an insurance broker, was found to 
be untrustworthy and incompetent with- 
in the contemplation of the insurance 
law to engage in the insurance business 
in this state. 





VA. AGENTS MEET MAY 28-30 

The annual meeting of the Virginia 
Associations of Insurance Agents will 
be held at the John Marshall Hotel in 
Richmond, May 28-30. Definite decision 
to hold the meeting was reached last 
week after it had been debated for a 
time whether it would be advisable to 
hold a convention this year on account 
of war conditions. 





WILLIAM S. JONES DIES 
William Samuel Jones, 50, insurance 
agent of Gaffney, S. C., died of a heart 
ailment, April 1. He had been in the 
insurance business in Gaffney for many 
years. 


FIREMAN'S FUND 
FIRE FRANKLIN 


NATIONAL - 
U. S. 


ARTFORD 
IRTH AMERICA 


EXPERIENCE 
CO-OPERATION 


O'GORMAN & YOUNG, Inc, 


744 BROAD STREET - - 


New York Brokerage Office 


110 William Street 


W. E. Craig, Mgr. 


HARTFORD ACCIDENT and INDEMNITY CO. 
N. J. Countersigning and General Agency 


AGRICULTURAL HAN 


SPRINGFIELD F x Sl 





IVER N Y UNDERWRITERS 
JIN INSURANCE OFFICE 


BOSTON 
NORWICH UNION 


OPPOSES N.A.1.A. PLAN 





Mutual Agents’ Association Asks Stock 
Agents to Withdraw Plan fo, 
Writing War Risk Covers 

Executive Secretary Philip L. Baldwin 
of the National Association of Mutual 
Insurance Agents at Washington, D, ¢ 
has called upon the National Association 
of Insurance Agents, for the sake of 
unity, to withdraw the plan it submitted 
for handling war risk insurance unde 
the new War Damage Corporation ac 
The mutual agents favor a plan already 
submitted to the RFC which has the 
joint support of stock, mutual and rec. 
procal carries. In his letter to Presiden, 
R. W. Forshay of the National Associa. 
tion of Insurance Agents Mr. Baldwin 
says in part: 

“It is disturbing to learn that your 
association finds it necessary to submit 
a separate proposal to the newly created 
War Damage Corporation which differs 
from that presented unselfishly in the 
interests of the entire insurance indys- 
try by representatives of the stock, mu- 
tual and reciprocal company interests, 

“It is true that your association, the 
brokerage association, and this organi- 
zation were not invited to participate 
in the discussions that took place prior 
to the submission of the joint proposal, © 
It is also true that there are phases of © 
the joint proposal to which our associa. ~ 
tion might take exception. However, you | 
must be aware of the fact that other 
proposals have been submitted to the 
War Damage Corporation; one in par- 
ticular that contemplates the use of 
automobile financing companies as the 
medium of distribution. 

“The War Damage Corporation is 
faced with the gigantic task of deter- 
mining equitable rates and the planning 
of the innumerable details involved in 
the writing, handling, distribution and 
servicing of the insurance that is to 
be provided. The least the insurance in- F 
dustry can do in the present emergency 
is to put selfishness aside and unitedly [ 
offer to the government the best services } 
of which it is. capable.” é 





Ins. Tennis Tourney in N. Y. 
To Run From April 19 to 26 | 


The sixth annual New York State In- | 
surance Tennis Championship matches, 
open to all men connected with insur- | 
ance, will start April 19 and conclude 
on April 26. Because of the war this 
event will probably be the last to be 
held for “the duration” as many of the | 
players will be entering war service 
around May 1 

Fred Guild, a mortgagee loan officer 
of the New York Life and singles cham- [ 
pion of Vermont, will defend his title 7 
He holds two legs on the Julian Myrick 7 
trophy. If he should be successful 7 
winning for 1942 he will be the perma ~ 
nent possessor of this handsome trophy. | 

Ben Gold, New York insurance broker, 7 
runner up to the Vermont ace, will be | 
seeded in the lower bracket of the draw. } 
It has been requested by the chairman 
of the tennis committee that all those | 
who are interested in participating 
this great event should kindly get ™ 
touch with Ben Gold, 76 William Street, 
New York City. 











Thompson Renominated = [| 

By Suburban Agents) 

The Suburban New York Association e 

of Local Agents has named the following E 

slate for election at its annual meeting: © 

president, R. E. Thompson, Nassat § 
County; first vice-president, Clarence 


Nickman, Queens; second vice-president, F 
John Kilby, Rockland County ; treasuret, 


William J. Behrendt, Nassau County) 
secretary, Howard A. James, — 


County. The annual meeting will 
held at the Meurot, St. George, State 
Island, April 22 at 11 a. m. Luncheot 
will follow the meeting. 
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Building America! Harve 


On March 10, 1876, the first intelligible sentence was heard over a telephone. Significantly, 
perhaps, it was an emergency call for assistance: “Come here, Mr. Watson; I want you.” The 
speaker was Alexander Graham Bell, calling to his assistant in an adjoining room during the 
course of an experiment. 

After fourteen months of public apathy toward an invention destined to exert a tremendous 
force in building America, the first telephones were put into use on a commercial basis. Today 
nearly 450,000 individuals service some 23,500,000 telephones in the United States (over half 
the telephones in use throughout the world) which require over 100,000,000 miles of wire 
and carry a daily average of 105,000,000 calls. 

Great indeed has been the part played by telephone communication—and by its ally, 
radio—in the building of America. And even greater is the task upon which it now enters as 
America joins with those who are building for liberty and justice. 



























































T. A. Watson with the first 
working model of the tele- 
phone and Alexander Graham 
Bell, the inventor. Both pho- 
tographs taken late in life. 
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In protecting America the telephone and radio span the distance between 
the United Nations. And in protecting America insurance spans the gap between 
possible loss and positive security—provides a bridge from present plans to 
future accomplishment—creates a defense program to safeguard invested capital 
and earning capacity. In the application of that program the Royal-Liverpool 
Groups make freely available to their representatives a wealth of educational, 
7 underwriting and production facilities. May we tell you about them? 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY ® BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD. ¢ CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA ¢ THE LIVERPOOL 
& LONDON & GLOBE INSURANCE CO. LTD. ® THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. ® QUEEN INSURANCE COMPANY OF AMERICA * THE NEWARK FIRE INSURANCE 
COMPANY ¢* FEDERAL UNION INSURANCE COMPANY * ROYAL INSURANCE COMPANY,LTD. * THE SEABOARD INSURANCE COMPANY * STAR INSURANCE COMPANY OF AMERICA 
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Mutual Reinsurance 
Company in Campaign 


HAS FIRST ANNUAL MEETING 


Seeks to Write Large Percentage of 
Mutual Fire Catastrophe Rein- 
surance Contracts 





Plans for an aggressive sales campa‘gn 
aimed at writing a heavy percentage of 
mutual fire insurance company catas- 
trophe reinsurance contracts which ex- 
pire during the ap- 


proved by the board of directors at the 


coming year were 
\merican Mutual Reinsurance Co.’s first 
annual last week in Chicago. 
The signalized completion of 


the organizational phase of the reinsur- 


meeting 


meeting 


ance carrier’s operations, which began 


last October. 
One new director, President Harold 
Knapp of the Norfolk & Dedham Mu- 


tual Fire Insurance Co., Dedham, Mass., 
and four sitting directors were elected 
to three-year terms, one-third of the 
fifteen-man board being elected an- 
nually. Mr. Knapp replaces Burton S. 
Flagg, president, Merrimack Mutual Fire 
Insurance Co., Andover, Mass., who did 
not seek reelection. The four other di- 
rectors chosen were Karl E. Greene, 
president, Berkshire Mutual Fire Insur- 
ance Co., Pittsfield, Mass; Charles Keat- 
ing, president, Lumbermen’s Mutual In- 
surance Co., Mansfield, Ohio; George 
\. McKinney, executive vice-president, 
Millers Mutual Fire Insurance Associa- 
tion of Illinois, Alton, Ill.; and C. A. 
Moses, vice-president, Union Mutual 
Fire Insurance Co., Providence, R. I. 


Officers Are Reelected 


Officers reelected to one-year terms 
were: president, O. E. Ringquist, vice- 
president, United Mutual Fire Insurance 
Co., Boston: vice-president, L. G. Pur- 
mort, president, Central Manufacturers 
Mutual Insurance Co., Van Wert, Ohio; 
secretary, Ambrose B. Kelley, American 
Mutual Reinsurance Co., Chicago, and 
treasurer, John A. Arnold, vice-presi- 
dent, National Retailers Mutual Insur- 
ance Co., Chicago. 

Assets as of December 31, 1941, were 
reported as $1,065,241, with policyholders’ 
surplus of $1,045,847. 

The American Mutual Reinsurance 
was set up by a number of mutual fire 
companies for the purpose of writing 
catastrophe reinsurance for American 
mutual fire insurance carriers, a func- 
tion previously nerformed largely by the 
European reinsurance market. 

The bulk of the liability under these 
contracts is retroceded to other mutual 
fire insurance companies upon a regional 
with thirty-seven carriers now 
particinating. 


basis, 


Insurable Interest in Church Building 
Defined by Massachusetts Court 


A Massachusetts standard fire policy 
was issued by the Dubuque Fire & 
Marine in September 24, 1935, covering 
for five years a church building. A fire 
occurred January 3, 1938, and the Dubu- 
que paid its share of the loss to the 
trustees. On January 4, 1939, a second 
fire took place and action was brought 


on the p< licy. 


The circumstances as to the title to 
the premises on which the church was 
erected were peculiar. The plaintiff 


was an unincorporated religious associa- 
tion which the jury could believe had 
used and occupied the church building 
continuously for about sixteen years 
before the policy was issued to it. Dur- 
ing all that time, so far as appeared, 
the title had stood in the name of an 
aoe : Spyau er 
incorporated “Church Extension Society 
of the same denomination which ulti- 
mately on April 14, 1938, after the first 
fire and before the second fire, conveyed 
the premises to the trustees of the un- 
incorporated society. 


Had Insurable Interest 


The Massachusetts Supreme Judicial 
Court, Womble v. Dubuque Fire & 
Marine, 37 N. E. 2d 263, held that it 
would be “a reasonable inference that 
there was some forum of affiliation be- 
tween title holder and occupants, if not 
a legal interest in the property, at least 
a prospect which was more than a hope 
and approached an assurance that their 
possession would be allowed to continue ; 
that this prospect of being able to keep 
on in the established location without 
the expense and loss incident to removal 
had a value capable, through the medium 
of appropriate evidence, of being meas- 
ured in money with no more difficulty 
than is experienced in assessing damages 
for various other intangible losses for 
which the law habitually assesses dam- 
ages; and therefore that the. insureds 
had an insurable interest in the building 
when the policy was issued,” within the 
broad definition of such an_ interest 
illustrated by various cases cited by the 
court. 

The requirement of an insurable in- 
terest when the risk is assumed arises, 
the court holds, merely to prevent the 
use of insurance for illegitimate pur- 
poses, and should not be extended be- 
yond the reasons for it by excessively 
technical construction. 

The insurance company contended that 
if by occupancy the plaintiffs had an 
insurable interest when the policy was 


issued they lost it when after the first 
fire the building became unsuitable for 
religious services and was no longer used 
for that purpose. The court pointed 
out that before the second fire the 
plaintiffs had received a deed under 
which they acquired title and therefore 
could be found to have had an insurable 
interest at the time of the loss. 

The insurable interest which renders 
a policy valid at the outset need not 
continue. A new _ insurable interest 
existing at the time of loss will support 
recovery, the policy remaining in a state 
of suspension during the interval in 
which there is no insurable interest. And 
under the terms of the standard policy 
and in the absence of any other preju- 
dice to the insurer, the court considered 
that the policy revives even though the 
new interest is greater than the original 
interest, if it is within the coverage set 
forth in the policy upon which, pre- 
sumably, the premiums was based. 

The evidence was held to be not 
necessarily inconsistent with there hav- 
ing been no increase of risk, as con- 
tended by the defendant. 

It was held error, however, to charge 
the jury that they could find an insur- 
able interest arising out of a title in 
the plaintiffs by adverse possession. 
“The jury may have based the finding 
of an insurable interest implied in their 
verdict on a supposed title in the plain- 
tiffs in 1935 by adverse possession, al- 
thought the evidence would not war- 
rant a finding that the plaintiffs ac- 
auired title before the deed to them in 
1938, after the policy was issued. If 
it had not been for this part of the 
charge the jury might not have found 
that the association had an insurable in- 
terest in 1935.” Defendant’s exceptions 
to the verdict were therefore sustained. 





Buffalo Awaits Lower War 


Rates of Federal Govt. 


Erie County, N. Y., on March 31 
abruptly slowed its steps in writing a 
policy for war and bombardment insur- 
ance with a private company. The in- 
surance committee of the Board of 
Supervisors had recommended that such 
a policy be placed. It would have com- 
manded a $7,500 premium to insure 
county buildings up to $2,000,000, with a 
limit of $500,000 on any one structure. 
The report was sent back to committee 
when it was pointed: out the Federal 
Government plans to underwrite such 
risks at rates lower than those offered 
by private firms. 


— 


STATE OF PA. PROMOTIONS 


Leland E. Roaf Made Assistant Secre 
tary; M. N. Thompson State Agent 4 
in New England 
Leland E. Roaf has been appointe 
assistant secretary of the Insurance 
Co. of the State of Pennsylvania at 
the home office in Philadelphia. He has 
been serving as state agent in Magy. 
chusetts, Maine and Rhode Island. 
Mr. Roaf becomes an officer of th 
State of Pa. following twenty-two year 
in insurance. Born in Newburyport 
Mass., he was an engineer with the 
International Shoe Co. prior to going 
with the New England Insurance fy. 
change in 1920. Following some years 
as an engineer with the exchange he 
was appointed manager of that rating 
organization’s New Haven office, 
was appointed special agent of the State 
of Pa. in 1934, later becoming: state 
agent. During the World War MM; 
Roaf served with the United States 
Navy in South America. 
Succeeding Mr. Roaf the Insurance 
Co. of the State of Pa. has appointed 
Merrill N. Thompson as state agent, He 
will make his headquarters at 148 State 
Street, Boston. Mr. Thompson was for- 
merly in the New England field for ap- 
other company and prior to that was 
associated with the New England Ey. 
change. 





FLORIDA PREMIUMS, LOSSES 





Commissioner Larson Issues Figures on 
Florida Business for 


Year 1941 


Insurance Commissioner J. Edwin 
Larson of Florida has issued the fol- 
lowing premium and loss figures for the 
several types of insurance companies on 
Florida business for 1941: 


Premiums Losses 
U. S. Stock Fire Cos....$16,137,473 $4,888,264 
Foreign Fire Cos, ...... 1,619,913 413,982 
Mutual Fire Cos. ...... 1,265,180 165,890 
Life TisArvance occ s:cs0 40,928,456 17,644,270 
Casualty-Surety 0 6:....6-0: 13,280,393 4,961,366 
PYMCENANS “50h sak awae.e 860,816 399,523 
Sick and ‘Funeral.......... 182,491 52,055 
Mutual Benefit Assmt. .. 320,496 213,688 
RECIDERUAIG: 6 ais-655 6 okies 9108 344,943 132,387 


Life premiums were an_ increase of 
$763,000 over 1940. Domestic fire 14 
figures were $15,172,481 and $4,442.84. 
Casualty-surety companies for 1940 were 


premiums $11,002,454, losses $4,346,374. 





WEST GOES TO FLORIDA 


Herbert J. West, special agent of the 
Great American and American Alliance 
in North Carolina, has been transferred 
to Florida to take the place of Special 
Agent Drew P. Lawrence, who has en- 
tered military service as an Army aif 
cadet. Mr. West has been with the 
Great American group for a number of 
years in the home office and in the field. 








rapidly approaching outdoor 





Rain insurance. 





RAIN ... farmers hope far: it—sponsors of 
sports events hope against it! Because of the 
| sports, season, 
NOW is your opportunity to intraduce to sports 
authorities the financial protection afforded by 


The Eagle Star was the first stock company 
in the United States to write Rain insurance. 
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Its fieldmen, highly trained in this class, will 
be glad to. assist you. Our Rain Manual, con- 
taining forms, rules, rates and other general 
information, is yours for the asking. Write for 
__ Relieve your assuteds of the strain of worry 
by arranging for them to INSURE rather than 
HOPE AGAINST rain! 
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LIBERTY BELL BOARD NAMED 





Includes Representatives of Philadelphia 
, City and Insurance Co. of North 
America 

Mayor Samuel of Philadelphia recent- 
ly announced the board to represent 
the city in supervising construction of 
the underground bomb-proof vault for 
the Liberty Bell, given to the nation by 
the Insurance Co. of North America. 
The company also named a special board 
to work in cooperation with the city. 

Representing the City of Philadelphia 
are Mayor Samuel, chairman; Director 
Neeson, Department of Public Works; 
Walter Antrim, Director of Department 
of City Architecture; City Solicitor 
Francis F. Burch; Chief Howard W. 
Murphey, Bureau of City Property, and 
Chief Thomas Buckley, Department of 
Engineering, Surveys and Zoning. 
Representing the North America on 
the joint board are Benjamin Rush, 
chairman; Edward Hopkinson, Jr., Drex- 
el & Co.; P. C. Staples, president, Bell 
Telephone Co. of Pennsylvania; Horace 
P. Liversidge, president, Philadelphia 
Electric Co., and John A. Diemand, 
president, Insurance Co. of North Amer- 


ica. 

Architects chosen for the work are 
George Wharton Pepper, Jr., and Thom- 
as Pym Cope, chairman of the commit- 
tee for the preservation of historic rel- 
ics of the American Institute of Archi- 
tects. They have already conferred with 
the city architect and Chief Murphey 
and borings are being made in prepara- 
tion for the necessary excavation work. 
The new vault will be built directly 
under the Liberty Bell in Independence 
Hall. A platform elevator will lower 
it quickly into an underground cham- 
ber, where it will be sealed by walls 
of concrete and steel. After any emer- 
gency the bell will be brought back to 
its original position, facing Independ- 
ence Square. 





REPORT ON FARM MUTUALS 


University of Maryland Committee Finds 
75% of Farm Properties Insured 
in Mutuals 


About 75% of the value of farm prop- 
erty in Maryland is insured in mutual 
companies, assuming that insurance is 
written on the basis of the “three-fourths 
insurance clause,” according to a bulletin 
sent out by the Experiment Station of 


the University of Maryland, College 
Park. There are sixteen farmers’ mu- 
tual fire insurance companies in the 


state, the bulletin reports, one of them 
almost 100 years old. 

_ The objectives of the study reported 
in the bulletin, it states, were to deter- 
mine the present status of farmer’s mu- 
tual fire companies of Maryland, vol- 
ume of business transacted, method of 
organization of mutuals, practices ad- 
hered to in writing fire insurance, their 
financial status and to obtain informa- 
tion on which to base conclusions and 
make recommendations for more effi- 
cient operation. 

Among the recommendations are “that 
all farmers’ mutuals periodically inspect 
their risks and make a special effort to 
adjust values during a period of declin- 
ing prices; that an effort be made to 
build up an adequate reserve during 
years of light losses; that many farm- 
ers who are paying high premium rates 
for protection investigate a farmers’ mu- 
tual fire insurance company in order to 
take advantage of any savings resulting 
Irom lower rates.” It recommends that 
all members recognize their mutual ob- 
ligation and keep fire losses as low as 
umanly possible. The bulletin suggests 
that “several companies could probably 
more adequately serve their clientele if 
Proper reinsurance arrangements were 
executed and practiced.” 
nf R. Poffenberger, S. H. DeVault and 
G. H. Goldsborough of the Department 
of Agricultural Economics are the au- 
thors of the bulletin. 





Benjamin Becomes Head 


Of South Carolina Dept. 


Administration of South Carol'na’s In- 
surance Department in a “business-like 
and efficient” manner was pledged by 
L. George Benjamin, Jr., as he took over 
his duties as Insurance Commissioner 
April 2 in Columbia, succeeding Sam B. 
King, who had served as Commissioner 
since 1927. Mr. Benjamin was a mem- 
ber of the lower branch of the South 
Carolina Legislature, but resigned that 
post shortly before the legislature 
elected him Insurance Commissioner. He 
is a resident of Darlington, where he is 
a member of the insurance firm of Ben- 
jamin and Kilgo. : 

A native of Greenwood County, Mr. 
Benjamin was graduated from the Uni- 
versity of South Carolina in 1932 and 


STRENGTH 


later attended the George Washington 
He is a mem- 
the District of Columbia bar. 
In assuming his duties in his new $4,000- 
a-year post as Commissioner, Mr. Ben- 


University Law School. 
ber of 


jamin said: 


“It is my hope to give South Carolina 
a business-like and efficient Insurance 
Department and to administer the in- 
surance laws fairly and impartially for 
the protection of the insurance-buying 
public of South Carolina as well as the 


agents and companies.” 





ROOT WITH WILLIAMS FIRM 
| ap SF 


Co., general agents at Los Angeles. 


PERMANENCE 


i Root, who began his insurance 
career about thirty years ago with the 
American of Newark and lately has been 
in the San Francisco office of the group, 
now is associated with E. D. Williams & 





Kentucky Association Gets 
Calls for Fire Bomb Film 


The Kentucky Association of Insur- 
ance Agents, according to Fred W. 
Keisker, assistant secretary, is getting 
a heavy call for its film “Fighting the 
Fire Bomb,” which has been shown 
twice at Covington, also at Lexington, 
Winchester, Louisville and elsewhere, 
and is to be shown at Leitchfield, Rus- 
sell Springs, Columbia, and other points. 

Mr. Keisker also reports that the 
speakers are lined up and program about 
completed for the annual meeting of 
association at the Kentucky Hotel, 
Louisville, May 21 and 22. 





William E. Taylor, 74, insurance 
broker of Burlington, N. J., died at his 
home April 3. He was treasurer of the 
insurance firm of Joshua Taylor Co. 


STABFigTY 


SAN FRANCISCO—a monument to sound stock company 
insurance. With gross assets of $7,200,000, FirEMAN’s FUND 
settled 8,603 claims totalling $11,300,000—to the complete 


satisfaction of all policyholders. This settlement, following 
the San Francisco fire of 1906, isan unprecedented episode 


in the history of insurance. 
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William B. Wiegand of 
New Jersey Dept. Dies 


WAS THE CHIEF EXAMINER 





Widely Known in the Insurance Field 


He Had Served with N. J. 
Dept. Since 1926 

William Barrett Wiegand, chief ex- 
aminer of insurance comoanies in the 
New Jersey Department of Banking and 
Insurance since 1926, died April 6 in 
the Presbyterian Hospital in Newark. 
He had suffered a cerebral hemorrhage 
at his home the dav before. He was 
54 vears old and res ded in Maplewood, 
N. J. Surviving are his widow, Mrs. 
Anne H. Wiegand; a daughter, Mrs. 


John E. Dowling; two sons, Albert C. 
and William B. Wiegand, Jr., and two 
sisters, the Misses Millie G. and May 
M. Wiegand. 

Bishop B. J. Eustace, a boyhood friend 
of Mr. Wiegand, officiated at a solemn 
high mass of requiem at Our Lady of 
Sorrows Church, South Orange, yester- 
day morning. Burial was in Greenwood 
Cemetery, Brooklyn. 

Mr. Wiegand, who had made many 
friends in the insurance business among 
company men and producers, was born 
in New York City and was a graduate 
of the schools of business administration 
and law at New York University. He 
was a certified public accountant in New 
York and New Jersey. 

His first job was as an auditor with 
the Tiffany Studies of New York. He 
served also as an auditor for the Third 
Avenue Railway Co. and as auditor and 
chief controller of Thomas J. Lipton, 
Inc., tea importers, in New York. Be- 
fore going to New Jersey in 1926 he 
was an insurance examiner for the New 
York State Insurance Department. 

Mr. Wiegand was the author of sev- 
eral books including one on fire insur- 
ance. He was a second lieutenant in 
World War I, serving the finance corps, 
and at the time of his death was a 
captain in the reserve. 

He was a member of Insurance Post, 
American Legion, of New York; the 
South Orange Lodge of Elks, Royal 
Arcanum, American Society of Public 
Accountants and vice-president of the 
N. Y. U. Alumni Association. 

Before moving to Maplewood ten 
vears ago, Mr. Wiegand had been a 
South Orange resident six years. 





Fire Ordinance 
(Continued from Page 1) 


its fire prevention committee, the chair- 
man of which is Harold N. Mann. In 
this dual drive there have been re- 
sponses to date from forty-seven states 


and the District of Columbia, thirty- 
seven state associations and 187 local 
boards, 247 individual agents, 129 fire 


departments and 303 from other sources, 
making a complete total of 903. 
Recognition of Service 

In order to acknowledge publicly and 
permanently the patriotic nature of the 
service which cities render to their com- 
munities in this time of crisis by adopt- 
ing the ordinance, a “Fire Defense Ci- 
tation” has been prepared for presenta- 
tion by the state or local association of 
insurance agents to the public officials 
of cities on the honor roll. Th’s citation 
reads: 

FIRE DEFENSE CITATION 
J Defense Through Fire 

Defense” 

“In recognition of the contribution 
which the City of —-——-——— has made 
to the preservation of this nation’s re- 
sources in this time af crisis and to the 
permanent protection of the lives and 
properties of its citizens, by enactment 
of a modern fire prevention ordinance, 
the —————— Association of Insurance 
Agents and the National Board of Fire 
Underwriters present this scroll as a 


ONT AY na] 
Valle al 


token of commendation for this patriotic 
and public-spirited service.” 

The citation is signed by the presi- 
dent of the association which sponsors 
the presentation and by General Man- 
ager W. E. Mallalieu of the National 
Board of Fire Underwriters. These 
framed c'tations are printed, the name 
of the city and agents’ association being 
hand-lettered in red and black. 

All of the cities which have adopted 
the ordinance have received citations by 
this time. In several cities the mayor 
or another prom‘nent public official ac- 
cepted the scroll at a regular or special 
meeting of the local board, or at one 
arranged by the state association. These 
occasions have served to draw public 
attention to the protective nature of 
much of the work done by the insurance 
agents and companies alike, and they 
have received valuable space in local 
newspapers, including pictorial treat- 
ment in some instances. 





Texas Conferences Held 


On Commission Problem 


A committee of fire insurance com- 


pany executives was in Texas this week 
to discuss with the state’s Insurance 
Commissioners the long standing com- 
mission problem. The executives includ- 
ed Vice-President Alexander R. Phil- 
lips of the Great American, President 
George C. Long, Jr., of the Phoenix of 
Hartford and President Otho E. Lane of 
the Fire Association. 

Fire Insurance Commissioner Marvin 
Hall has said that unless an equitable 
arrangement can be effected he will 
drastically reduce fire insurance rates, 
which will compel a severe cut in com- 
missions. The conference committee of 
the Texas Association of Insurance 
Agents, the Texas companies and the 
Texas general agents are reported as 
not particularly hopeful as to the out- 
come of the discussions. 


Cincinnati Winner In 
Fire Waste Contest 


WAS ALSO AT THE TOP IN 1939 





Milwaukee, Wichita, Lakewood, O., 
Parkersburg, W. Va., and Valley 
City, N. D., Group Winners 





Cincinnati, Ohio, was declared winner 
last Friday of the grand award for the 
best work accomplished in fire preven- 
tion and protection in the 1941 Inter- 
Chamber Fire Waste Contest, sponsored 
jointly by the Chamber of Commerce of 
the United States and the National Fire 
Waste Council. Once before, in the 1939 
contest, Cincinnati won the grand 
award; in 1932 it won first place in its 
population class, and in other years it 
has attained either second or third place 
in its class. 

Winning cities were announced in 
Washington at the nineteenth annual 
meeting of the National Fire Waste 
Council. More than 500 cities through- 
out the United States participate in the 
Inter-Chamber Fire Waste Program. 
Credit is given for fire loss records, in- 
tensive educational activities in fire pre- 
vention, organization for fire defense, 
and permanent improvements to elimin- 
ate fire hazards. 

The average per capita fire loss of the 
cities reporting in the 1941 contest was 
$1.61, as compared with an average per 
capita of approximately $2.40 for the 
country as a whole. 

Winning Cities 

Winning cities, in six population 
groups, which will receive engraved 
bronze plaques at the annual meeting of 
the Chamber in Chicago, April 27-30, 
are as follows: 

Class I—-Cities of more than 500,000 
population—Milwaukee. 

Class I1I—Cities of 250,000 to 500,000 
population—Cincinnati. 

Class I1I—Cities of 100,000 to 250,000 
population—Wichita, Kans. 
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Class IV—Cities of 50,000 to 100,09 
population—Lakewood, Ohio, ‘ 

Class V—Cities from 20,000 to 50,000 
population—Parkersburg, W. Va, ' 
Class VI—Cities under 20,000 popy 

tion—Valley City, N. D. r 


In announcing the results, the officer 
of the chamber and the National Fir 
Waste Council called attention to the 
particularly thorough and effective work 
that many cities, with the support of 
their chamber of commerce fire preven. 
tion and defense committees, are now 
carrving to see that the full utilization 
of the nation’s manpower and resources 
for vital war production is not inter. | 
runted or obstructed by fire. } 

With the nation’s fire losses Teaching 
more than $320,000,000 in tangible values 
alone in 1941, and still increasing, it was 
emphasized that never before in the his. 
torv of the United States have organized 
and coordinated fire prevention and pro. 
tect‘on efforts been of greater import. 
ance than now at this critical period 
when time and materials are such de. 
cisive factors in winning the war, 





Organized Community Efforts 


The need of organized community ef- 
fort for the protection of industrial 
plants and other property against fire 
during the period of the war was stressed 
at the meeting of the council. The coun. | 
cil issued a statement declaring as fol- 
lows: 

“The United States can win this war 
only with continuous and uninterrupted 
production of vital materials to supply 
our armed forces. One sure way to stop 
this production and bring comfort to 
our enemies is destruction by fire. This 
fact has been tragically demonstrated 
by many recent fires, the loss from 
which has had a serious aggregate effect 
upon the war production program. 

“Small business and mercantile enter- 
prises—businesses not directly engaged 
in war production—are likewise easily 
destroyed by fire. Under existing condi- 
tions these businesses and_ properties 
cannot be replaced. The need of essen- 
tial material in the war program makes 
rebuilding impossible in most cases. 

“Conserving existing business and all 
our resources, including the products of 
our farms and forests, makes necessary 
an all-out civilian safety program. 

“This conservation can be accom- 
plished only through increased emphasis 
on existing programs, and the creation 
of new programs, for that purpose 
throughout the country.” 





Incendiary Bombs 


Attention was directed especially to 
the danger from incendiary bombs. Fire 
Marshal L. G. Schraffenberger, of Cin- 
cinnati, said: “All fire prevention men 
must bear in mind that the incendiary 
bomb is one of the greatest, if not the } 
greatest, fire hazard of all time and 
the public must know about it and the 
methods of extinguishment. Neither 
must we overlook the fact that the |) 
women, as well as the men, must be ff 
given all the facts. The men may be q 
part of the civilian defense organization 
and may be away during a bombing 
period. Consequently, our program can- 
not be of maximum value unless the 
women can proceed properly.” 

In addition to the regular fire pro- 
tection services, A. C. Hudson, Fire Co- 
ordinator for New Hampshire, advocated 
the organization of supplemental forces 
of fire watchers trained to extinguish 
incendiary bombs and protect property 
involved in bombing raids. 

Work of the War Department of regu- 
larly inspecting about 8,000 industria 
plants was reviewed by Lt. Carl G. Rich: 
mond, of the Office of Provost Marshal 
General. 


3 
; 
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JOHN F. COLBY DIES 

John F. Colby, local agent of Spring 
field, Mass. died April 5 after a short 
iliness. He moved to Springfield nearly 
thirty years ago from Grand Rapids, 
Mich., and for some years was a paft 
ner in the agency of Goldthwaite, Sum 
mers & Colby. Later he opened his 
own agency. 
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Ried and Berridge Discuss War 
Problems of British Underwriters 


embodied 
therein. A solution would be the intro- 


Important facts and views on marine 


insurance were expressed at two recent 


meetings in England. One was that of 


the Liverpool Underwriters Association 


and the other the meeting of the In- 
stitute of London Underwriters. G. R. 
Ried, underwriter for the Maritime, was 
re-elected chairman of the Liverpool 
Association, with J. A. Nelson of the 
British & Foreign continuing as deputy- 
chairman. The London’ underwriters 
elected H. Llovd Owen of the Alliance 
as chairman, succeeding T. R. Berridge 
of the Norwich Union Fire. C. E. P. 
Taylor of the Londo & Provincial was 
elected deputy chairman. 

In his annual report at 
Ried said in part: 

Hull Insurance 

“There is not much to be 
nection with hull business during 1941. 
The Joint Hull Understandings which 
came into being again in 1937 are still 


Liverpool Mr. 


said in con- 


in force together with amendments 
which have been made since that date. 
These ‘understandings’ or ‘agreements 


for increases in premium which 
to be sub- 
grounds for 


provide 
may appear in the aggregate 
stantial, but there are good 
doubting whether the current rates of 
premium for hull insurances are ade- 
quate to meet the greatly increased haz- 
ards of navigation and increased cost of 
repairs. 

“The one question which 
in every underwriter’s mind 
that of outstanding claims. 
a serious problem, more particularly 
cause they are so indefinite. Only es- 
sential repairs are now being effected. 
What the cost of complete and perma- 
nent repairs will be is the unknown fac- 
tor which will govern the ultimate re- 
sults of present-day underwriting. It 
will be years before the success or 
otherwise of 1941 underwriting accounts 
can be correctly judged. 

3esides the major Joint Hull Under- 
standings, there is another very satis- 
factory agreement which came into be- 
ing during the year. It deals with re- 
turns of premium. The institute clause 
has been remodelled on the lines of the 
agreement of July last setting forth 
adequate retentions of premium by un- 
derwriters in respect of vessels laid up 
in this country, and similarly for vessels 
laid up under repair both here and 
abroad. This supplements the agree- 
ment of the latter part of 1940 by which 
the normal retention of premium for 
port risk was increased to ls. 6d.% per 
month from 1s.% which had been cur- 
rent for so many years. It is likewise 
satisfactory to observe that the official 
institute scales of additional premia for 
breaches of warranty have now been 
put upon a sounder bas‘s, showing in- 
creases of 3714% above the normal. 

“Observance generally of the Joint 
Hull Agreements has been good and 
collaboration between London and Liv- 
erpool markets closely maintained. Un- 
as regards steamers of small 
value ne or two misunderstandings 

1 wing to the fact that ves- 
sels valued at £10,000 and under are ex- 
cluded trom the agreements. 

Building Risks 

“T suggest that clauses and rates for 
all building risks should be standardized. 
At present there is no agreement at all 
for values under £350,000. For vessels 
valued £350,000 and upwards there is a 
Joint Construction Risks Agreement 
particularly as 


is uppermost 
today is 
They are 


lye - 


fortunately 


which is well observed, 


regards the 


duction of a supplementary 
only to underwrite construction risks on 
the conditions of Institute Builders 


thus 


Clauses and 
builders’ 


“Turning 


in the 
berth 


premium. 


“Here again adverse experience called 
increase 
surcharge, 


for an 
basic 


surances on 
include 
theft, 

age by 


ferage have 


it is 
culprits are 


as a remedy 


“The report of the Committee of Pub- 
lic Accounts issued last autumn restated 
the realization by the 


own 
many undesirable 
to 
secret that losses due to marine 
have been serious, 
number of 
underwriters 
se ‘Ives with exceedingly large gross lines 
by fewer vessels, 
duction in their aggregate 


cargo where 
extraneous 
non-delivery, 
hooks, oil, ete. 
these the losses due to theft and pil- 
been the 
to observe that more 
committed 
terms of imprisonment instead of escap- 
ing with fines which proved inadequate 


pilferage, 
fresh water, 


satisfac tory 
now 


of rates 


with 


being 


isan the use 
clauses, which 
features. 
cargo business, it is 


found 


consequent 


last year in 


as from the first 
of last month a Be cee: Milton surcharge 
has been instituted applying to all in- 
the conditions 
hazards such as 
and dam- 


most serious, 


for this evil. 
Insurance of Commodities 


importance of 


ket. The 


all commodities 
The contract was 
writing basis, and it is no secret that the 
first year’s experience proved expensive 
and thus the marine 


3oard 
towards this 


to the market, 


derwriting community 
tial contribution 
essential commodities 
surance at considerably less than cost. 
mention a 
particular interest to brokers and ship- 
mind the necessity 
of economizing in labor and stationery 
into operation a scheme 
which has been in practice in the Lon- 
don market for some 
a combined policy form. 


“IT would 


owners. 


we are putting 


brokers and 


of having to check 


now 
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on 


government of the 
maintaining the delicate 
machinery of the marine insurance mar- 
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by insuring in 
marine market during the past two years 
brought from overseas. 
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a strictly 
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steamship owners instead 
and handle, 


agreement 
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hazards 
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made a substan- 
towards the cost 
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matter 


say, 


dozen or more policies on the same risk, 
will have only one policy signed by all 
companies and underwriters for their 
respective proportions of the risk. This 
will effect a considerable saving in both 
labor and stationery.” 

Berridge on Hull Risks 

Mr. Berridge, retiring chairman of the 
London underwriters, supports the em- 
ployment of standard clauses in policies 
by endorsement, and agreement on a 
limit of underwriters’ liabilities under 
Institute location clauses, also the adop- 
tion of a standard F.P.A. clause. His 
remarks follow in part: 

“| think I may say that as regards 
hull business there was never more co- 
hesion in the market than there is to- 
day. On the other hand, I am afraid 
that that alone will not bring satisfac- 
tory results, and it will be necessary, if 
we are not to trade at a loss, for rates 
to be adjusted from time to time to 
meet the increasing cost of claims set- 
tlements due to war conditions. One 
must always have vividly before one the 
fact that there are many unrepaired 
damages to be attended to at some fu- 
ture date, coupled with the knowledge 
that the already greatly enhanced cost 
of repairs will inevitably continue to 
increase. 

“Moreover, in addition to increased 
cost of repairs there are such items as 
ligher wages and bonuses to crews and 
additional cost of fuel to be taken into 
consideration. Further, it has to be re- 
membered that vessels have frequently 
to be moved to a repairing port over- 
seas, not as in times of peace to a 
cheaper repairing port, but to any one 
where repair facilities are available and 
these removal expenses are an additional 
burden on underwriters. Consequently, 
the amendments in the Hull Understand- 
ings which the Joint Hull Committee 
have recently published may well be 
considered equitable and call for the 
loyal support of the market. 


Surcharge Agreement 

“So far as cargo is concerned there is 
little to be said on this side of the busi- 
ness, as, of course, a very large propor- 
tion of the imports into the United 
Kingdom are insured under the master 
slip taken out on behalf of the Minis- 
tries of Food and Supply. I would, how- 
ever, like to take the opportunity of 
referring to the surcharge agreement, 
and again to remind underwriters that 
there is no good reason for regarding 
that agreement as justification for quot- 
ing inadequate basic rates or foregoing 
additional premiums due for shipments 
by inferior vessels, There is little doubt 
that immediately the war is over under- 
writers will be inundated with requests 
to reduce if not to remove the sur- 
charge, and it is most desirable that, as 
a result of present-day short-sighted- 
ness, they should not then be left with 
inadequate basic rates, or with a system 
of rating of cargo carried in inferior or 
over-age vessels, which is not commen- 
surate with the additional hazards in- 
volved.” 
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S. L. Martin, Cotton Expert, 
Leaves Appleton & Cox 


Samuel L. Martin, who has been with 
Appleton & Cox, Inc., New York marine 
underwriters, since the merger of the 
Merchants & Shippers Insurance Co, 
with U. S. Lloyds in 1924, and for the 
past sixteen years, head of their cotton 
department, has left the firm as of 
March 31. His plans for the future 
have not been announced, but it js 
understood that he will have a vacation 
before entering business again. 

Mr. Martin takes with him the best 
wishes of his friends in Appleton & 
Cox. He has long been one of the best 
known figures in the United States cot: 
ton insurance market and is widely 
known as an able cotton underwriter, 





Congress Approves Bill for 


Foreign Ship Insurance 


United States Congress this week 
passed the Bland war risk insurance bill 
authorizing the War Shipping Adminis- 
tration to provide war risk insurance on 
foreign hulls, cargoes and_ ship per- 
sonnel. At ee oe the coverage is 
limited to U. S. flag ships only. 





Atlantic Mutual Trustee 


Basil Harris, president of the United 
States Lines, has been elected a trustee 
of the Atlantic Mutual. Mr. Harris is 
a member of the board of managers 
of the American Bureau of Shipping, 
trustee of the Emigrant Industrial Sav- 
ings Bank and served as Assistant Sec- 
retary under Secretary Morgenthau. In 
1935 Pope Pius XI conferred on him 
Knighthood in the Order of Malta, one 
of the highest Catholic lay decorations. 





INLAND MARINE MANAGERS 

Fowler & Kavanagh, Inc., of New 
York City, has appointed Kenneth R. 

Sailey as manager of the inland marine 
department of the St. Paul F. & M, 
with Edward Feldman as his assistant. 
Mr. Bailey has been with the organiza- 
tion for the last year and prior to that 
was in the inland marine department of 
the Royal for eight years. Mr. Feld- 
man left the Home, after five years’ 
service, to join Fowler & Kavanagh. 





PERSONAL PROPERTY LICENSE 


The Philadelphia Fire & Marine has 
received from the Department of In- 
surance at Ottawa a certificate of reg- 
istry authorizing it to transact in Can- 
ada the business of personal property 
insurance, in addition to the classes for 
which it is already registered. 





HEAD INLAND MARINE CLUB 
C. H. Preston, marine manager of 
Cravens, Dargan & Co. at San Fran- 
cisco, has been elected president of the 
Inland Marine Insurance Club of the 
Pacific. George Ingram, Hartford Fire, 
is vice-president and Clayton E. Rob- 
erts, Jr. Providence Washington, sec 
retary-treasurer. 
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Wartime Keynote Struck 
At Aetna Sales Meetings 


4 THIS WEEK; TWELVE IN ALL 
from President Brainard Open- 

a Fasne: V.-P. Hallowell Urges 
Put First Things First 





The annual sales meetings of the 
Aetna Casualty & Surety—twelve in all 
—got off to a fine start this week with 
one-day shows held in Boston, Newark, 
N. J., Philadelphia and Pittsburgh. At- 
tendance was good, and keen was the 
interest of the agents in the helpful ad- 
vice offered by home office experts on 
how best to cope with wartime problems 
in their relation to production of casu- 
alty insurance business. Keynote was 
Gearing Our Business to Present Con- 
ditions. 

Last year the Aetna Casualty & Sur- 
ety held thirty-seven meetings of this 
type in as many cities with total attend- 
ance of 3,500 agents. This year twelve 
cities will be visited by the home office 
men in all of which the Aetna C. & S. 
is represented by branch offices produc- 
ing $1,000,000 a year or more in pre- 
miums. 

Special Invitations to Women 

Distinguishing mark of this week’s 
gatherings was the presence of women 
by special invitation. Realizing that the 
war will make increasingly serious in- 
roads on man power—both in home of- 
fice and the field, the Aetna C. & S. is 
urging its agents of draft age to equip 
their women office workers and relatives, 
such as wives, sisters, etc., with the 
necessary knowledge to fill their places 
when they are called to the service. 
Hence, the attendance of the ladies at 
these meetings is for a definite purpose. 

A message from President Morgan 
Brainard of the Aetna Life Affiliated 
Companies is the No. 1 event on the 
day’s program. He appears on the screen 
in an Aetna moving picture especially 
prepared for the occasion, and high 
spots of his message are as follows: 


Brainard’s War Message 
“Now at war, our country is united 
in its determination to bring the con- 
flict to a successful conclusion at any 
cost. It is a fight for freedom—of 
speech, religion and thought. Let us 
take care that in this ‘all-out effort’ we 
do not allow our enemies to impose 
their will and plans on the purposes for 
which this country was founded.” 
President Brainard sees overwhelming 
changes ahead in business, finance and 
industry. He urges that agents be on 
the alert to see that their customers are 
protected. He promises that “we at the 
home office must afford the protection 
which will be so vital to business enter- 
prise and effort.” 

Hallowell Lead-off Speaker 
Lead-off speaker was C. G. Hallowell, 
vice-president of the company, who set 
the pace for the program when he spoke 
of the serious, eager-to-learn attitude 
shown by agents attending these af- 
fairs. Particularly is this true this year. 
New sales material has been prepared 
featuring Aetna’s customer classification 
analysis plan, the Aetna survey plan, the 
3 “D” policy, and a new sales talk on 
Personal accident insurance, forerunner 
of some new policy contracts to be an- 
nounced soon. This material was dis- 
tributed at this week’s meetings and 
will no doubt be put to immediate use. 
_At the Newark meeting, held at the 
Essex House, R. B. Coolidge, superin- 
tendent of agents, introduced Mr. Hallo- 
well, who spoke with courage and earn- 
estly on the war situation, In his opin- 
lon “we have reached a time when de- 


cision and action are demanded of us 
if we are to have our house in order— 
if we are to do the best job of which we 
are capable.” He then said: 

“Never before have we had to face 


~ 





C. G. HALLOWELL 


conditions such as those now confront- 
ing us. We are not grumbling about 
these conditions but we must face them 
realistically. We are engaged in a busi- 
ness which is essential to our national 
economy and which demands of each of 


us the best service we can render. We 
can give our country no better service 
as business men than to conduct our 
businesses as efficiently as possible.” 

The speaker warned that war prob- 
lems would get increasingly serious and 
that therefore “we have got to do a bet- 
ter job in doing first things first; in 
eliminating waste and lost motion, and in 
providing the people of our communities 
with adequate insurance protection.” 

Manager John Nolan of the Newark 
branch office made appropriate opening 
remarks and was the closing speaker of 
the day when he discussed Our Job— 
and Yours. 

Featured at the morning session was 
a symposium on the theme of the meet- 
ing: Gearing Our Business to Present 
Conditions. R. C. Larson, field super- 
visor, told about the new importance of 
the customer analysis plan; W. W. Ellis, 
field supervisor, featured Selling Insur- 
ance Control and urged that client cov- 
erage should be reanalyzed in the light 
of war conditions. He stressed: “People 
are so busy today that they do not have 
time to bring their insurance up-to-date; 
that’s where the agent comes into the 
picture.” 

Amos E. Redding, assistant secretary 
who heads Aetna’s newly organized 
research division, spoke on Personal 
Problems of Agents and later on made 
a second talk entitled Get On the Beam. 
Sales strategy was handled by Frank W. 
Potter, field supervisor, who urged that 
“today it is patriotic to keep busy, to 
see fifteen people a day as part of a 
systematic sales program.” 

New Film on Accident Insurance 

R. C. Larson was in charge of the 
accident insurance presentation which 
included a new Aetna film entitled A 
Difficult Problem and a Simple Solution. 
Therein he was shown “in action” con- 
ducting a successful sales interview. It 
clicked. Vice-President Hallowell intro- 
duced all the speakers. 

Following luncheon Manager Nolan 
presided at the afternoon session which 
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AMA Meeting Will Help 
Wise Coverage of Risk 


TO BE HELD AT ASTOR MAY 27-28 

Experts to Give Basic Principles of Buy- 

ing Ins.; Governmental Contractors and 
War Damage Features on Program 





The Insurance Conference of the 
American Management Association will 
be held at the Hotel Astor, New York, 
on May 27-28. Chairman of the opening 
session will be Reginald Fleming, in- 
surance manager, Commonwealth & 
Southern Corporation, New York, and 
vice-president in charge of A. M. A, 
insurance divis‘on. H. J. Howlett, sec- 
retary, American Management Associa- 
tion, will preside at the dinner on the 
night of May 27. 

The insurance conference during the 
first day will be devoted to a discussion 
of the necessary insurance coverages of 
a hypothetical firm in which there will 
be illustrated the basic underlying prin- 
ciples of buying insurance, the deter- 
mination of possible and probable losses, 
what risks should be insured and what 
risks may be safely assumed. An ex- 
planation of the plant layout, personnel, 
equipment and activ ties of this typical 
company will be printed in detail in the 
program. A panel of experts from vari- 
ous insurance fields will “cover” the in- 
surance risks of the firm. The roles to 
be taken in the panel will probably be 
those of the buyer, the broker, the agent, 
fire insurance, marine insurance, casualty 
insurance, marine adjuster and fire and 
casualty adjuster. 

Government Contract Requirements and 
War Damage Insurance 


On the morning of the second day’s 
conference subjects covered will be: 
(a) Insurance requirements of govern- 
mental contractors, and (b) War Dam- 
age insurance. 

There is now no standard to enable 
the contractor doing business with one 
or more Government offices to ascertain 
what he will be required to carry in the 
way of insurance. As a result, there is 
a considerable amount of uncertainty, 
confusion and delay. In the A. y 
discussions it is hoped to develop a rea- 
sonable standard to represent the views 
of those engaged in this type of work. 

War Damage Insurance will be treat- 
ed both from the standpoint of protec- 
tion against damage on land and at sea. 
It is planned to have a factual presenta- 
tion and not a philosophical discussion 
of the relative places of government 
and business. 

At the last session the theme will be 
“Common Sense in Plant Protection.” 
This panel discussion will be informal 
and participated in by the audience with 
suggestions and prescriptions on plant 
protection with the hope that there will 
be developed the practical viewpoint of 
the control of plant hazards that may 
affect production and show how control 
of such hazards can be made to increase 
rather than hamper operations. 

Names of speakers will be announced 
ater. 


Giffin Observes His Thirtieth 
Anniversary with Aetna Cos. 


Clarence Giffin, one of the deans 
among New York City A. & H. under- 
writers, celebrated his thirtieth anni- 
versary with the Aetna Life Affiliated 
Companies on April 1. He is the head 
of the accident and health department at 
the 151 William Street branch of the 
Aetna which post he has occupied since 
April 1, 1912, when he joined the organ- 
ization. He entered the business in 
1900 with the United States Casualty 
from which company he resigned to join 
the Aetna. 

Mr. Giffin was presented with a large 
bouquet of spring flowers on his anni- 
versary day as well as a_ substantial 
amount of complimentary business writ- 
ten by his agent and broker friends as 
a testimonial to him. In addition, many 
congratulatory messages were received 
during the day. 
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Kaler, Carney, Liffler Agency 
Celebrates Fiftieth Anniversary 


Boston General Agency Has Five Firm Members; Careers of 
Carney, Haas, Nelson, Cronin, Connors; Senior Partner 
Was First Federation President; All Active in Civic Life 


By Spencer Welton, Peripatetic Vice-President 


Admitting that the fiftieth birthday 
of a man or of a business is of great- 
est concern to the celebrant, there is an 
occasional half - century. anniversary 
which is of direct interest to our fra- 
ternity at large because of the leading 
parts the principals have played jin the 
great drama of insurance. 

One such is the nationally known gen- 
eral agency of Kaler, Carney, Liffler & 
Co. of Boston, which had its genesis in 
1892 under the firm style—Clark-Kaler 
Co. and began in that year representa- 
tion of the Agricultural of Watertown, 
N. Y., which company being still in the 
agency, becomes in a sense co-celebrant. 

Successive changes in the firm name 
were made in October, 1905, to Kaler, 
Carney; in June, 1907, to Kaler, Carney 
& Liffler, and in January, 1941, to Kaler, 
Carney, Liffer & Co. 

Five Firm Members 

The firm members today are five in 
number: James H. Carney since 1905, 
Charles Haas since 1918, Andrew S. Nel- 
son since 1920. Also Arthur D. Cronin 
and Franklin J. Connors, both admitted 
January 1, 1941, and both men highly 
successful brokers who began their in- 
surance careers as clerks in the agency 
to which they returned as partners. 

Kaler, Carney, Liffler & Co., as in- 
surance agents, are outstanding in New 
England and the firm members, as indi- 
viduals, have stamped their impress in 
bold type on the pages of insurance his- 


tory through all the years they have 
been identified with their chosen pro- 
fession. 


Perhaps one explanation of continued 
growth through the years lies in the 
fact that, to the firm members, insur- 
ance is an avocation as well as a business 
and the material rewards concrete evi- 
dence of service above and beyond the 
conventional operations necessary to get 
premium volume and keep it on the 
books. 

Infusion of New Blood 

And there has always been a period‘c 
infusion of new blood to the end that 
the “elders” may devote more time to 
consideration of matters of policy and 
less to routine daily grind and on occa- 
sion enjoy a well-earned vacation with 
complete assurance that the younger 
partners will carry on puissantly. 

It is typical of the agency that right 
now when many insurance firms, uncer- 
tain of what the future holds, are re- 
ducing expenses where possible, Kaler, 
Carney, Liffer & Co. have leased an 
entire large floor in the building where 
they already occupy two floors and are 
fitting it up for a business development 
department. 

lames H. Carney, whose name heads 
he t of firm members, occupies an 

sition in the business and 
life of Boston, in which city he 





\fter graduating from Boston College 
with a degree of A.B. he entered the 
insurance firm of Burge & Hayes, re- 
maining there from 1885 to 1890, when 
he established himself as an insurance 
broker. 

His distinguished appearance, engag- 
ing personality and thorough knowledge 


of his profession brought him rapid and 
substantial success and in 1905 he 
merged his business with that of his 
friend John Kaler. 


Carney’s Prominence 

Notwithstanding that Mr. Carney has 
been continuously active in the develop- 
ment of the agency he has contrived to 
find time to work with and for innumer- 
able civic, charitable and religious organ- 
izations and few men have contributed so 
steadily and so effectively to the better- 
ment of insurance as an institution. 

He was the first president of the In- 
surance Federation of America and so 
deep was his sense of responsibility in 
holding that office that for two years he 


gave most of his time to federation 
work, traveling throughout the United 
States in so doing. 

He is past-president of the Boston 


Board of Fire Underwriters and has 
been an officer or director of such 
organizations as the Insurance Society 
ot Massachusetts, Insurance’ Library 
Association, Massachusetts Association 
of Insurance Agents, National Associa- 
tion of Casualty & Surety Agents and 
many others of similar character. 

Mr. Carney is past-president of the 
Charitable Irish Society, an organiza- 
tion which has been in continuous 
existence for over two hundred years, 
and as one of the most prominent 
Catholic laymen of New England, has 
had many distinguished honors conferred 
upon him, among them being the title, 
Knight of the Holy Sepulchre. 

As indicating the esteem in which he 
is held by those who know him best, 
reference is made to the dinner tendered 
to him at the Algonquin Club of Boston, 
January 5, 1939, that being the occasion 
of his seventy-fifth birthday, when 150 
leading business and professional men 
gathered to do him honor. 

Cronin Native Bostonian 

Arthur D. Cronin is a native Boston- 
ian, who, at 17, found himself a job in 
the Boston branch office of the Travelers 
where he remained for six years. In 
1913 he went to the Kaler, Carney & 
Liffler agency and spent most of the 
next four years covering Eastern Massa- 
chusetts for the Zurich, which company 
the agency represented. 

When this country entered World War 
No. 1, Mr. Cronin promptly enlisted in 
the Navy, being succeeded in the agency 
by John H. Grady, now United States 
Manager of the General Accident. 

Mr. Cronin enlisted as a “gob,” speed- 
ily progressed to a commission and re- 
mained in the Navy until the armistice. 
Then, and in 1919, he returned briefly 
to Kaler, Carney & Liffler, after which 
he took a partnership in the insurance 
brokerage office of Jerome Scheuer, 
which continued until 1925 when he 
withdrew and for a time associated him- 
self with John C. Paige & Co. 

In January, 1927, he went into business 
for himself as a general insurance broker 
and established himself as one of the 
outstanding producers and underwriters 
on the Atlantic Seaboard. 


On January 1, 1941, Mr. Cronin re- 


turned to the Kaler, Carney & Liffler 
agency, this time as a partner. 

_ He is widely known as a_ specialist 
in fire, marine, casualty and surety lines 





and also as a staunch champion of stock ASSOCIATION DRAFTS MURPHy 


insurance, having made many platform 
appearances as its proponent. 

He believes firmly in the value of in- 
surance associations and has given them 
his active support as long as he has 
been in business. 


Headed Insurance Society 

He is a past president of the Insur- 
ance Society of Massachusetts, member 
of the executive council of the Boston 
Insurance Brokerage Association, a di- 
rector of the Associated Agents and 
Brokers, Inc., is active in insurance edu- 
cational work and is a member of 
various civic and social organizations. 

A vigorous, forthright and authorita- 
tive public speaker, he is in continuous 
demand, not only in his nat've state but 
countrywide, but has found it necessary 
to limit his appearances in order to find 
time to carry on his individual business. 

His return to the organization in wh'ch 
he got his first agency experience is 
generally accepted in Boston insurance 
circles as an extraordinary happy ar- 
rangement which will redound to the 
immediate and increasing advantage of 
those concerned. 

Haas a New Yorker 

Charles Haas was born in Brooklyn, 
N. Y., and educated in private schools. 
He entered the importing and exporting 
business in 1883—going to work at the 
age of 14. In 1895 entered the insur- 
ance business in the Germania for the 
State of Connecticut, becoming special 
agent for the entire New England 
States in 1896. 

In 1900 he became a partner of Martin 
L. Cate Co., in Boston, which firm be- 
came Boston agent for the Germania— 
Mr. Haas retaining his direction over 
the field activities of the company for 
New England. 

In 1908 he retired from the firm of 
Martin L. Cate Co. and formed:the firm 
of Charles Haas & Co., which firm be- 
came the agent of the Germania. Asso- 
ciated with him were Loring L. Marshall, 
Frank G. Noyes of Charlestown, Frank 
G. and Harry K. Newhall of Brighton, 
and George H. Brown of Charlestown. 

In 1918 this firm was consolidated with 
Kaler, Carney, Liffler & Co. 

Mr. Haas is an intense student and 
lover of music and is a pianist of pro- 
nounced ability. 

Andrew S. Nelson Career 

Andrew S. Nelson was born in Revere, 
Mass., was educated in the grammar and 
high schools of that city and went to 
work for Clark-Kaler & Co., of Boston, 
in 1898. He continued thereafter with 
the agency and became a partner and 
firm member in 1920. 

He is vice-president and has long been 
a member of the executive committee 
of the Boston Board and is vice-presi- 
dent and director of the Insurance 
Society of Massachusetts. 

Mr. Nelson is acknowledged to be one 
of the outstanding underwriters of the 
Atlantic Seaboard and during the years 
of his supervision over fire underwriting 
matters in the office of Kaler, Carney, 
Liffler & Co., the companies represented 
there have enjoyed a_ splendid loss 
record, one of the best, it is said, in the 
insurance history of Boston. 

Mr. Nelson is interested in both golf- 
ing and yachting and is a member of 
the Wollaston Golf Club and the Wol- 
laston Yacht Club. 


Franklin J. Connors 

Franklin J. Connors is a native of 
Scituate, Mass., where he attended gram- 
mar and high schools. 

He went to work at the age of 17 for 
surke & Yeaton, Boston insurance 
brokers. : 

In 1917 that firm became Burns, Mor- 
rison & Yeaton, with which firm Mr. 
Connors remained until 1921, when he 
entered the employ of Kaler, Carney, 
Liffer & Co. 

In 1928 he left Kaler, Carney, Liffler 
and formed his own agency, operating 
as Franklin J. Connors, Inc., which busi- 
ness was consolidated with that of Kaler, 
Carney, Liffler & Co. in January of 1941, 

He was attached to the mine sweeping 
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National Manufacturers Group Name 
Executives’ Official to Its Speakers "y 
Committee Fe 

Ray Murphy, assistant general man. j 
ager, Association of Casualty & Surety | 
Executives, has been appointed a mem. | 
ber of the speakers committee Of the 
National Association of Manufacturers 

W. P. Witherow, president of the as- 
sociation, personally requested Mr. Mur. 
phy to accept the place on the commit- 
tee, of which C. E. Wilson, president oj 
the General Electric Co., is chairman, | 
Since its formation in 1941, the com: 
mittee has filled more than 1,300 speak. 
ing engagements before a_ total audi- 
ence of nearly 250,000 persons, 

“I realize that your acceptance of this 
offer,” Mr. Witherow wrote Mr, Myr. 
phy, “will be in the nature of a req 
personal sacrifice on your part, ag jj 
will undoubtedly add to your already 
crowded schedule. But that js only 4 
test of the importance of the work. |j 
industry is to deal effectively with the | 
over-all problems of defense which are | 
incapable of solution by individual efor 
alone, it will require sacrifice on th 
part of those who can lend cohesion and 
organization ability to this great under. 
taking.” 

Mr. Murphy is a speaker of national 
nrominence, having served as National | 
Commander of The American Legion | 
and Insurance Commissioner of Iowa, | 
before joining the Executives’ Associa- 
tion. 


+4 
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on, 


INCREASES CAPITAL STOCK 


Insurance Commissioner A, Caminetti, 
Jr. of California, has granted the ap- 
plication of the Beneficial Casualty of 
Los Angeles for permission to increase 
its capital stock by $100,000. The new 
capital has been subscribed by the of- 
ficials of the company and will be paid 
in immediately. This will bring the can- 
ital of the company to $305,000. While 
the company is authorized to write dif- 
ferent casualty lines, it is now writing 
only A, & H. business. 





division of the United. States Navy dur- 
ing the last World War; is a member 
of the Boston Board, and of the execu- 
tive committee of that organization; a 
member of the Wollaston Post American 
Legion, of the Insurance Society of 
Massachusetts and of the Charitable 
Irish Society. 

A natural athlete of  outstand'ng 
ability, Mr. Connors is highly regarded 
as a yachtsman, a golfer and, in the 
past, as a baseball player. 

He has been a_ successful semi-pro 
baseball manager, coach, pitcher and 
catcher and was admittedly big league 
timber had he chosen to enter that field. 

His current ambition is to beat Arthur 
Cronin at cribbage, which project the 
said Cronin declares much too ambitious 
an undertaking for even so adept a 
player as he concedes his partner to be. 

Companies in Agency 

Some of the companies represented in 
the agency, and many of them for a 
long stretch of years, are: 

Agricultural, National Union, Old 


Colony, Continental, National Liberty, 
Potomac, Merchants & Manufacturers, 
Fidelity & Guaranty Fire, Milwaukee 
Mechanics, Millers National, Orient, 
Globe & Rutgers, General Accident, 
Massachusetts Sonding, Commercial 
Casualty, Massachusetts Plate Glass, 


Standard Fire, United States Fidelity & 
Guaranty, American Surety. a 

Fifty years is a long time and it 3s 
a milestone at which there is justifica- 
tion for pausing to examine the past, 
evaluate the present and estimate the 
future. 

Kaler, Carney, Liffler & Co. may be 
rightfully proud of the first, find satts- 
faction in the second and face the third 
with confidence, for with them the hall- 
century mark merely points the way 
new and greater achievements. 

As witness that new business develop- 
ment department. 
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Refers Referendum Case 
To Ballot Commission 


WILL HOLD PUBLIC HEARING 





Battle Lines Drawn in Massachusetts 
Over State Compensation 
Fund Referendum 





The charge of invalidity of the work- 
men’s compensation state fund referen- 
dum petition in Massachusetts, en- 
tered by four insurance company offi- 
has been placed in the hands of 
the ballot law commission by Secretary 
of State Frederic W. Cook with whom 
the protest was originally. filed. It is 
expected that the commission will hold 
a public hearing in Boston within the 


next few days. 

The Secretary of State held an ex 
parte hearing last week before referring 
the matter to the ballot law commission, 
following which he said “Tt appears that 
there is substantial evidence supporting 
such objection to the petition.” Mean- 
while, Attorney General Robert T. Bush- 
nell has instructed his staff to investigate 
the allegation made by the secretary 
of the federation of labor that insur- 
ance representatives had undertaken to 
“ntimidate and coerce” signers of the 
petition. 

Insurance interests are checking the 
24.190 signatures to the petition and they 
will have to prove that 4,191 are invalid 
if the referendum is to be kept off the 
ballot in November, as 20,000 signatures 
are required by law for a referendum 
petition. 


cials, 


Signed as Individuals 

As announced in The Eastern Under- 
writer last week, the four individuals 
who signed the protest, all vice-presi- 
dents of Massachusetts companies, are 
the following: 

(;, Lester Marston, American Mutual 
Liability; Harold J. Aldrich, Massachu- 
setts Bonding; Bennett L. Moore, Lib- 
erty Mutual, and Franklin P. Horton, 
American Employers. 

The state fund, long pushed by the 
Massachusetts Federation of Labor, 
would wipe out the annual premium 
volume of $15,000,000 on workmen’s com- 
pensation in the state. If the insurance 
people are unable to keep the petition 
off the ballot, to win adoption it would 
have to obtain a majority of the votes 
cast on that particular question and the 
number of votes cast in its favor would 
have to be at least 30% of the total 
number of votes cast in the election. 


Gompers and Green 


The Federation of Labor has suffered 
twenty-four defeats in the past twenty- 
five years in its efforts to secure adop- 
tion of a state fund in the Massachusetts 
legislature. The late William Gompers 
and William Green, American Federa- 
tion of Labor leaders, led the former 
campaigns but in recent years Kenneth 
I. Taylor, legislative agent and secre- 
tary of the Massachusetts Federation of 
Labor has conducted them. Last year 
the labor interests filed their state fund 
bill in the form of an initiative petition 
lor a referendum. After being defeated 
in the legislature last year, labor leaders 
secured another 5,000 signatures to place 
the issue before the people in 1942. 
Last year the Massachusetts Supreme 
Court held the proposal to be consti- 
tutional, thus clearing the way for the 
Petition to go on the ballot if it met the 
Constitutional requirement as to sig- 
natures, 


i the petition is held to be valid, the 
issue will be drawn between the insur- 
ance men and the labor interests. State 
aws prevent insurance companies as 
Corporations, from taking part in a poli- 
tical campaign so those opposing the 
state fund must act individually, as did 
the four company vice-presidents who 
signed the charge of invalidity. The 
labor federation, however, is under no 
such prohibition, and may assess its 
members to raise campaign funds. 

If the Proposal survives the charges, 
the reports of the legislative committee, 


Johnston and Alexander Are 
Shifted by the Travelers 


Raymond Johnston and David C. 
Alexander, Jr., both field ass‘stants in 
the casualty department of the Travelers, 
have recently been transferred to new 
locations. Mr. Johnston, a native of 
Grand Rapids, joined the Travelers 
organization in 1940. He has been moved 
from the Detroit branch to the com- 
pany’s Chicago office. 

Mr. Alexander, who was born in At- 
linta, came to the Travelers in January, 


1940, has been shifted from the New 
Orleans branch to the Atlanta office. 
soth men are graduates of the home 


office training school for casualty field 
assistants. 





Ray B. Wandel Passes; Was 
With Travelers at Scranton 


Ray B. Wandel, casualty manager of 


the Travelers at Scranton, Pa., died 
March 27. He had been a member of 
the Travelers organization since 1920, 


starting as a special agent in casualty 
lines, working out of Read‘ng. 

Mr. Wandel, was born in Hunlock 
Creek, Pa., and educated at Wyoming 
Seminary. In 1923 he was placed in 
charge of the Travelers’ casualty busi- 
ness in Reading. When the company’s 
Scranton office was established in 1926, 
he was made casualty manager. During 
the first World War, Mr. Wandel served 
overseas as an aviator, connected with 
the independent bombing forces of Eng- 
land, 


which cons‘dered it in 1941, will be in- 
cluded in the instructions to voters is- 
sued by the Secretary of State. The 
majority report, rejecting the state fund 
proposal was signed by eleven members 
of the committee, while four members 
issued a minority report in favor of it. 


MARYLAND QUASHES REPORT 


ernment Without Terms for 
Comparable Quarters 


Last week Baltimore newspapers car- 
ried a story of negotiations carried on 
by the Federal Government looking 
toward the purchase of the home office 
buildings of the Maryland Casualty for 
use by the Social Security Board. 

In this connection, Edward G. Lowry, 
Jr., senior vice-president of the Mary- 


land, has issued the following state- 
ment: 
“You have undoubtedly seen the 


stories in today’s Baltimore papers about 
the possible sale of the company’s home 
office buildings to the Federal Govern- 
ment for the use of the Social Security 

Soard. 

“This company would not consider the 
sale of these buildings except on terms 
and conditions which would first allow 
the company to establish itself in other 
comparable quarters in the City of Bal- 
timore under conditions which would 
not in any manner interfere with its 
continued full, efficient operation. 

“No proposals have as yet been made 
to the company which meet these con- 
ditions. Nor are there any present in- 
dications that such a proposal will be 
made in the future.” 





North American L. & C. 
Issues Supplemental Form 


A new supplemental form of insurance 
providing indemnity for loss of time by 
accident or by sickness is announced bv 
North American Life & Casualty of 
Minneapolis. 

The new form will be offered in com- 
bination with the company’s present 
hospitalization insurance. North Amer- 
ican now offers in one contract benefits 
against four different types of personal 
loss—hospital expense, surgical expense, 


accidental death and loss of time. 








“PROMPT PAYING PRE- 
FERRED,” a phrase coined 
long ago, is a slogan by which 
this Company is known 
widely among Agents, Brokers 
and Policyholders alike. 


Now rounding out 56 years 
of service, the continuing suc- 
cess of the Preferred is built 
upon a steady, natural growth. 
Emphasis on intelligent in- 
surance underwriting, both in 
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|| “Prompt Paying Preferred”’ | 


30 + YEARS of SERVICE 


THE 


Home Office: 80 Maiden Lane, New York City 


Epwin B. ACKERMAN, President 


ACCIDENT 





the field and home office, and 
prompt settlement of claims 
has assured this growth. 


That the course the Preferred 
has followed met the approval 
of Producers of the highest 
type throughout the nation, is 
evidenced by the fact that the 
mutually profitable relation- 
ships between the Company, 
its Agents and Brokers are 
usually of many years’ 
standing. 
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MINNESOTA COLLECTIONS GOOD 





Huhnke and McGee Report Few Com- 
plaints in Field; Find Agents 
Well Satisfied 
Contrary to expectations, fire and cas- 
collections coming 


Minnesota. 


ualty offices 
through satisfactorily in 
Little complaint is now heard on 


report 


this 
score although a few months ago pre- 
dictions were made that slow pay was 
likely to follow on the heels of income 
tax payments in March. That, however, 
has not been the case. 

*. C. Huhnke, Minneapolis manager, 
Maryland Casualty, who recently visited 
the north central part of the state, made 
a point of inquiring about collections 
and found local agents generally well 
satished. L. C. McGee, Aetna Casualty 
& Surety, made a similar report as far 
as his company was concerned. 

For several months past agents gen- 
erally have had impressed upon them 
the importance of stressing collections 
and this may have something to do with 
the better than expected results. 





UPHOLDS BANK INSURANCE 


Minnesota Attorney-General Holds Bank 
With Director Councilman May 
Write City Bond 

The that 
a member of the city council does not 


fact one of its directors is 
bar a bank by law from writing, through 
its own insurance agency, a surety bond 
on the city treasurer. This is the opin- 
ion of the Attorney-General of Minne- 
sota given to the city attorney of Alex- 
andria. 

“It strikes us that under the circum- 
stances the interest of this bank officer- 
alderman in the profits derived from 
the operations of the insurance agent 
are too remote to be within the pro- 
hibition of the statute cited,” the attor- 
ney general held. 
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Dr. Kulp Analyzes A. & H. Reform 
On Tenth Anniversary of Program 


This Spring marks the tenth year of 
auguration of the standardization pro- 


ram of the Bureau of Personal Acci- 
dent & Health Underwriters. — Dr. C, A. 
Kulp, in the rev'sed edition of his “Cas- 


ualty Insurance,” makes a critical eval- 
uation of the results of the undertaking 
to standardize the language of the acci- 
dent insuring clause, health insuring 
clause, accident total disability clause, 
health total disability clause and acci- 
dent partial disability clauses. 

The significance of the anniversary, 
specifically March 1, and the strides now 
being made by accident and health in- 
surance led The Eastern Underwriter 
to select the portion of Dr. Kulp’s books 
dealing with this subject for review from 
the wealth of material on all the cas- 
ualty lines contained in the book. 

According to Dr. Kulp, it was Edson 
S. Lott, former president and now board 
chairman of the United States Casualty 
Co., who first, in 1898, suggested the 
desirability of wider and more sincere 
cooperation by accident underwriters, 
but the question of reform and simpli- 
fication of the accident manual has be- 
come important practically only within 
the last ten years. 

Program Is Binding 

Dr. Kulp says that while the Health 
& Accident Underwriters Conference has 
taken the lead in manual standardiza- 
tion and simplification, members of the 
Bureau of Personal Accident & Health 
Underwriters agree to regard their joint 
action in the 1932 revision program as 
binding and not merely advisory or sug- 
gestive. In addition, there is a set of 
six typical advisory policies including the 
standard phraseology, but companies are 
not required to adopt these. 

The principal advantages to the com- 
panies, agents and public expected from 
this program are summarized by Dr. 
Kuip as follows (quoted by permission 
of the publishers) : 

Complexities Are Reduced 


“1. A marked reduction in the num- 
ber and complexity of policy forms. Of 
this there is no question. One large 
commercial underwriter announced re- 
duction of its list in May, 1932, to eight 
accident policies and two health. There 
has been a drastic reduction each year 
in the number of special policies offered 
for bureau approval. This has been ac- 
complished partly by direct action, part- 
ly by requirement that policies depart- 
ing from the advisory forms must be 
approved and rated by the bureau’s sta- 
tistical committee. Through the very 
general adoption of the language of the 
advisory forms, policies also have been 
standardized considerably beyond the 
scope of the principal clauses. This ad- 
vantage is one principally to the com- 
pany but its general influence in the 
long run cannot be mistaken. 

“2. It is maintained, moreover, that 
this gain in simplicity has not been at 
the expense of adequate, comprehensive 
and flexible disability protection. No 
provision was rejected in making up the 
advisory policies, for example, that ap- 
peared in the contracts of more than 
four bureau members before 1932. A 
considerable number of frills and un- 
variations among policies have 


necessary 


been eliminated. Here the insurance 
pub is the principal immediate gain- 
er. . . . Still, provision for additional 


special policies is intended to assure 
that the standardization program will not 
cancel the potentially constructive drive 
of competition toward new policies to 
meet new needs. 

; It is claimed also that, instead of 
reducing accident and health insurance 
salability, the revised program has had 





the opposite effect. Agents gain because 
they no longer have (or pretend) to keep 
at their fingers’ ends all the multifarious 
provisions of a score or more competi 
tors perpetually vieing to produce new 
selling wrinkles. They can concentrate 








Kulp’s “Casualty Insurance” 
Issued in Revised Edition 


The revised edition of “Casualty In- 
surance” by C. A. Kulp, Ph.D., has just 
been issued by the Ronald Press Co., 
New York ($5.00). First published in 
1928, th’s is the first revision of the 
work which is a recognized authority 
on casualty insurance. 

Dr. Kulp, professor of 
Wharton School of Finance and Com- 
merce, University of Pennsylvania, in 
bringing the work up to date, undertook 
an ambitious enterprise in the 680 page 
volume, which covers every phase of cas- 
ualty insurance, including reinsurance. 
The book is dedicated to Dr. S. S. 
Huebner, the author’s colleague at the 
Wharton School. Professor Ralph H. 
Blanchard and Associate Professor Clyde 
M. Kahler of Columbia University as- 
sisted on several of the chapters. How- 
ard G. Crane, treasurer, General Insur- 
ance Corp., wrote the chapter on rein- 
surance, 

As the subtitle of the volume ex- 
plains, the work is “an analysis of haz- 
ards, policies, companies and rates.” In 
the foreword Dr. Kulp says the purpose 
of the completely rewritten edition is 
essentially that of the first: to present 
within the covers of a single volume 
an analytic treatment of casualty haz- 
ards and policies; that while the subject 
matter remains in general the same, both 
in the organization of the book and in 
the treatment of materials, there is an 
even greater emphasis on principles. 

There are three divisions of the vol- 
ume: hazard, insurance and casualty in- 
surance; casualty hazards and policies; 
companies, rates and regulations. There 
is a complete bibliography as well as an 
index. 


insurance, 








now on discussions of company strength 
and repute for service. Producers for 
companies selling all casualty insurance 
lines need not devote so much time to 
keeping up to date on a single line. 

“Optimists even have expected that the 
whole sales approach of the agent would 
have to be changed, and that now for 
the first time the companies can com- 
bine to advertise the advantages of dis- 
ability insurance cooperatively and give 
up the traditionally individualist harping 
on the peculiar virtues of the ‘newest 
out’ or ‘the best ever policy.’ ... Of the 
three groups of claims for the uniform 
contract this last is the most difficult to 
evaluate but the agent seems not to have 
fared too badly... .” 

Scientific Rating Movement 


Dr. Kulp says that the movement 
toward more scientific rating ultimately 
will be regarded as the most important 
accomplishment of the present era in 
A. & H. insurance. However, he says, 
the most revealing fact about accident 
rate-making is that the cover has been 
arranged to fit the premium unit of five 
dollars instead of on the basis of ade- 
quate protection. 

He says that great expectations were 
entertained for the revised program for 
a more profitable rate structure, and in 
— these expectations have been ful- 
illed. 


“The revised program,” he maintains, 
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R. F. Roberts in 15th Yr. 
With Loyal Protective 


PITTSBURGH A. & H. PRESIDENT 





General Agent For Western Penna.; 
Was Rancher, Oil Man and Ad Sales- 


man Before Entering Insurance 


Ross F. Roberts, 
Pittsburgh of Loyal Protective Life of 
Boston, is in his fifteenth anniversary 
year with that company and he is doing 
an increasingly effective production job 
in A. & H. lines. As pres‘dent this 
year of the Pittsburgh Association of 





general agent in 





ROBERTS 


ROSS F. 


Accident & Health Underwriters Mr. 
Roberts has worked constructively for 
the advancement of A. & H. insurance. 
His objective has been to interest not 
only life insurance but casualty insur- 
ance men in his territory in the pro- 
duction possibilities which exist today 





“is too recent to permit a complete eval- 
uation, but it is probably fair to say 


that it represents an even more impor- - 


tant change than the adoption in 1911 
of the statutory standard provisions 
[first approved by the insurance commis- 
sioners at their meeting in 1912]. There 
is no question that the business has 
improved measurably in stability and 
that there is today a lesser (and a health- 
ier) tendency to regard it as a loss lead- 
er or accommodation line. These are 
gains so substantial that they outweigh 
immediate and often very considerable 
disadvantages, such as the expense of 
new forms and of re-rating policies and 
the inevitable disturbance to the often 
delicate relationships between companies 
and their field forces.” 


Sell Complete Personal Protection 


LIFE, HOSPITAL AND DISABILITY POLICIES FOR MEN 
AND WOMEN : 
and 


JUVENILE LIFE POLICIES FOR CHILDREN 


AUTO-AIR TRAVEL ACCIDENT AND SPECIAL COVERAGE 
FORMS PAYING LIBERAL COMMISSIONS 


FEDERAL LIFE AND CASUALTY COMPANY 


DETROIT, MICH. 








Home Office Section ! 
To Discuss Personnel 


KANSAS CITY MEETING PLAN3| 


Ys Bee 





McCord Announces Session Speakers for 
A. & H. Conference; To Meet 
May 25-28 4 





Personnel problems and conservation | 
of materials used by home offices ani | 
related subjects in relation to the na-{ 
tion’s war production effort will be dis- 
cussed at the home office management 
section of the Health & Accident Un- | 
derwriters Conference at its forty-first [ 
annual meeting at Kansas City May 
25-28. 

E. A. McCord, chairman of home of- 
fice management committee of the con- 
ference, has drafted a program for this 
session consisting of the following topics 
and discussions : 

Home Office Personnel Replacements, 
by L. D. Ramsey, Business Men’s As- 
surance. ; : 

Conservation of Materials and Office 
Equipment, by Kk. H. O’Connor, The 
Maccabees. a> 6 : 

Handling Applications, by E. A. Long 
Mutual Benefit Health & Accident As 
sociation. 

Handling Records, by M. W. Hobart, 
Ministers Life & Casualty Co. 





more than ever before in featuring A 
& H. That was the keynote of the re 
cent sales congress staged by the Pitts 
burgh association March 18 at which 
Mr. Roberts was the presiding officer 
and Charles H. Bokman, New Amster- 
dam Casualty, the general chairman. 
“We tried to put across the idea to the 
casualty men that we could help them 
find a solution of their problem of lost 
income as a-result of expected drop in 
auto writings,” says Mr. Roberts. 

Before entering insurance Mr. Rob- 
erts had a colorful life as a rancher in 
Indian Territory—his father built the 
first school house in their section of the 
Territory—then in the oil fields of Okla 
homa, after which he served an enlist: | 
ment during World War I at Nitto, 
West Virginia. House to house selling 
and night study on salesmanship and 
psychology occupied his time from 19I 
to 1924. He was also manager of a 
advertising crew covering a lot _of the 
country. But from 1924 on, with ex: 
ception of about a year, insurance has 
been his chief interest in life. 

He connected with the Loyal Protec 
tive Life in 1927 when he met. E. 
Fuller, now its vice-president, in Los 
Angeles. Since then he has had a broad 
experience in developing western Pent 
sylvania for the Loyal. A keen studet! 
of insurance, a persistent reader, } “ 
Roberts has also written sales article 
on the business. He is a Thirty-secom 
Degree Mason, a Shriner and member 
of 1.0; ©) °F. 
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STATES RELIEVE OFFICIALS 





Public Officers Are Not Held Respon- 
sible in Most States for 
Banked Funds 
Forty-five states relieve public officials 
of personal liability for funds which 
have been banked, according to a survey 
made by the Municipal Finance Officers 
Association of the United States and 
Canada. Impetus to the movement to 
free public officials from this responsi- 
bility came during early years of the 
depression when many municipalities suf- 
fered losses through bank failures and 
finance officers were held liable under the 
laws of most of the states with their 
bonding companies forced to make good. 
The only states lacking laws pro- 
tecting money-handling officials are 
Maine and Rhode Island where respon- 
sibility is undetermined and New Mexico 
where no provision is found, according 

to the survey. 

In thirty-seven of the forty-five states 
an official, to be relieved of personal 
responsibility, must have the bank 
designated by “proper authorities” and 
in two states he may do it with consent 
of the authorities. 

In all but eleven of the states the 
bank must pledge collateral or file surety 
bonds to guarantee government funds. 
Acceptable collateral in most states in- 
cludes U. S. government, state and sub- 
division bonds, while several states make 
mortgages on real estate acceptable. 

In Florida, Illinois, Kentucky, Mary- 
land, Michigan and Vermont, collateral 
is required from banks on state funds 
only; in New York, on county and city 
funds only. 

Another kind of deposit security is the 
furnishing of a corporate surety bond 
by the bank. Corporate surety bonds 
are acceptable for collateral purposes 
in only five of the forty-five states, 
however. 


Against Mutual Carriers 

G. H. Winfrey, insurance broker and 
agent of Richmond, Va. has filed a com- 
plaint in Federal Court in that city 
for $50,000 compensatory and punitive 
damages from three insurance companies 
alleging that the companies failed to 
account properly to him for commissions 
on certain policies. 

The defendants are Lumbermens Mu- 
tual Casualty of Illinois; James S. 
Kemper & Co., of Delaware and the Na- 
tional Retailers Mutual of New York. 
All these companies are qualified to op- 
erate in Virginia. 

Mr. Winfrey asserts that he was to 
receive 10% commission on business se- 
cured by him. He alleges that the com- 
panies have not accounted to him prop- 
erly for commissions on certain policies, 
having credited them to managers in 
other states. 


CLAIM FORUM CONDUCTS QUIZ 








Answer Brokers’ Questions; Konheim 
and Kirschenbaum Speakers for 
April 15 Meeting 

Members of the Surety Company 
Claim Men’s Forum recently enjoyed a 
quiz program in which thev furnished 
the answers to questions from insur- 
ance brokers dealing largely with claim 
procedure on fidelity and surety bonds. 
As agreed, the identity of the insurance 
brokers submitting questions was not 
revealed. 

Preceding the quiz program a demon- 
stration of a chemical process for re- 
vealing alterations on forged documents 
by Mr. Freund of the Grapho- 


was giver 


Detect Corp. of America. 
At the April 15 meeting, David Kon- 


heim will address the forum on the sub 
ject, Two Interesting New York Court 
of Appeals Decisions, and Leon Kirsch 
enbaum of the New Amsterdam Casualty 
will also talk. 

The forum is one of the successful 
educational programs sponsored by the 
Insurance Society of New York under 
the direction of Arthur C. Goerlich, edu- 
cational director 


DISCUSS GOVERNMENT BAN 





Southern California Surety Men Con- 
cerned Over Contractors Under 
Information Ban 
The Surety Underwriters Association 
of Southern California spent its entire 
session at Los Angeles, April 1, discuss- 
ing the problems presented to contrac- 
tors and building material supply firms 
through the U. S. Government order of 
February 17, banning the furnishing of 
any information on Government con- 
tracts, other than to furnish prospective 
bidders the necessary information to en- 

able them to file their bids. 

The matter was brought to the atten- 
tion of the Association by the Building 
Materials Association’s credit bureau 
which has been experiencing difficulty in 
securing information on which to base 
credit for contractors for materials. 

No action was taken due to the fact 
that the subject soon is to be in con- 
ferences with Federal authorities at 
which time it is hoped the situation may 
be clarified. 





TRAVELERS APPOINTMENTS 

Thomas F. Gilbreth has been ap- 
pointed field assistant in the Life, Acci- 
dent and Group departments, Travelers 
St. Louis branch office. Another ap- 
pointment is that of Graham C. Myrick 
as field assistant, same departments at 
Houston. 


Finlayson’s Annual Report Shows 
Increased Insurance in Canad, 


The annual report of G. D. Finlayson, 
Canadian superintendent of insurance, 
just issued for 1941, shows increases in 
practically all types of insurance in the 
Dominion for the year. Losses for the 
year were reported sharply higher for 
fire and automobile insurance, with large 
reductions reported in losses through 
theft. 

Mr. Finlayson reports loss increases 
for fire insurance with the net amount 
of 1941 losses at $17,752,232 as compared 
with $15,444,927 for the previous year. 
Net premiums written in fire insurance 
were $49,371,742 in 1941, a substantial 
gain over the $41,922,312 for the pre- 
ceding year. The gross amount of fire 
insurance policies, both new and_ re- 
newed, was $13,391,099,242 in 1941 in 
comparison with $12,072,174,014 in 1940. 

Automobile insurance losses for 1941 
at $11,497,750 were $1,078,148 above the 
1940 figure. Net premiums written for 
automobile insurance were $22,465,771 in 
the year, compared with $20,905,888 for 
the previous year. 

Liability Losses Increase 
Public liability losses also showed an 
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YOU NEVER KNOW 
WHO’S LISTENING 


T is the duty of every insurance man and woman, as it 

is the duty of every American, to be particularly care- 
ful what he says and where he says it. The insurance 
business is so closely interwoven with manufacturers of 
essential army and navy supplies, that it is natural those 
in the insurance business frequently know in advance of 
new plants, additional employees, vital machinery about 
to be installed, and similar information. Engineers, in- 
spectors and claim men have intimate knowledge of men 
and machinery in many a plant which is a cog in the 
wheel of the machinery which is making America the 
Arsenal of Democracy. Don’t tell all you know. Don’t 
repeat any information about any risk in any public place. 
Don’t give the enemy the tip-off. You never know who’s 
listening. Your best friend may be the sort of a person 
who likes to show off his knowledge, acquired from you, 
by saying, “Why an insurance man told me just the other 


a 


Get the proper information to the proper au- 


thorities as promptly as possible. But make absolutely sure 
it gets nowhere else. Such warnings have appeared before 
and will appear again. They should be repeated again 


and again and again. 


You Never Know Who's Listening 





THE EMPLOYERS’ 


GROUP 


110 Milk St., Boston, Mass. 
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increase at $804,444 compared with $771 
869 for the previous year. Net premiums 
written were $2,590,261 for the year me 

2,334,405 in 1940. For combined agg. 
dent and sickness insurance net pre- 
miums written increased from $3,542,573 
in 1940 to $4,464,546 in 1941. Losses ‘for 
last. year at $2,597,913 compared with | 
2,056,308 in 1940, 

Personal accident insurance losses for 
1941 totalled $1,224,114 compared ‘with 
$1,188,694 in 1940. Net premiums writ: 
ten were $3,305,485 in 1941 and $3,119. 
922 the previous year. oe 

For employers’ liability accident jp. 
surance net premiums written increased 
from $858,546 in 1940 to $1,245,712 in 
1941. Losses for the year were $561,199 
compared with $440,156 in 1940,’ 

_ Explosion insurance premiums written 
in the year under review were $294.58) 
compared with $169,708 for the previous 
year. Net losses were $426 compared 
with $149, 

Aircraft Premiums Up 

Aircraft losses showed an increase at 
$333,704 compared with $119,911 for 
1940. Net premiums written in 1941 were 
$488,649 and in 1940 were $295,244, 

A gain was also recorded in sickness 
insurance with net premiums of $1,911. 
282 compared with $1,641,487. Losses for 
1941 were $1,151,397 and for 1940 were 
$1,074,026. 

Comparative ratio figures for various 
insurances were: 

Percentage Loss Ratio 


1941 1940) 
PG itasiom heist perenne see ae 35.96 36.77 
De Te OE ete, 49.00 49.86 
CCMA ORY 2h 5 ctecks hetone 37.03 38.14 
Accident (E. L. and W. C.).... 45.05 51.25 
Accident. (OMery sc cicswcasscac o 31.06 30.84 
Accident and Sickness.......... 58.19 58.00 
PRCIARAONN orn SEs bal eR TINS Lee Baa 68.29 40.14 
ORIG ie ees OV we ekanat oso. are 36.95 
RIOU Sisianaak Bcedeee arenes 6.87 5.39 
MN PAOMIG EY 55a 55.945 6 See bse cee 14 09 
Guarantee (Fidelity) .......... 15.74 29,67 
Guarantee (Surety) 6.506. 005%% 4.80 1.91 
RAMEY osetia a-ehaiste 3.8 eve 8 ais tae. 43,27 
Inland Transportation ......... 30.82 39.67 
VEU ees ereee Fale Renee + ae 61.31 43.52 
PAB CNINOES coe Se ptisenecuines eee 20.92 
Personal Property: ic... v3 s.55.05 ee 32.15 
ig a S| a Oe 5 50.95 48.06 
ENGORIER cages .ateds cares aoe aiwwns 41.57 44,88 
DEUREER crap cree cacao cia ses 60.24 65,12 
co Be) | 1 a 7.24 6.58 
OMNI hae gcS-aseg eke are TA 79.04 89,06 
WORRIED scien TAN ea eee eas 48.89 41.03 





HOLDS AGAINST ASSESSMENT 





Kentucky Supreme Court Denies Bus 
Line Is Liable in Auto Mutual 
Indemnity Case 

Notice on an insurance policy that the 
holder is liable for assessment is not 
part of the contract, said the Kentucky 
Court of Appeals in relieving the Fuqua 
Bus Line from an assessment of $56l 
by the New York State Insurance De- 
partment in winding up the affairs of 
the Auto Mutual Indemnity Co. The bus 
company had a $50,000 policy on its nine 
buses. 

The court held that while the notice 
“might not have been so placed as to 
hide it from the policyholder, its posi- 
tion is not such as to be calculated to 
attract attention and it could easily have 
been overlooked.” It also declared that 
designation of an insurance company 4s 
mutual does not necessarily imply assess- 
ment liability. 

The opinion which reversed the lower 
court, added that the Georgia Supreme 
Court had made a similar ruling regard- 
ing one of the same company’s policy- 
holders there, but that the Maine Sw- 
preme Court had held the policyholder 
liable in a similar case, also involving 
the same company. } 











Pee eee 


as 








Apr 


Cc. 
Red 


Th 
tion 
cates 
in F 
Base 
new 

In 
Prov 
time 
thes 
bilit 
who: 
Apri 

W 
anno 
nece 
for § 

Th 


tion 


“A 
ance 
by i 
by tl 
son ¢ 
in ¢ 
prof 


thos 
grou 


polic 
two 
insur 
ators 
“Th 
an e€ 
will 
an ir 
total 
ceed 
autor 
“Fe 
biles 
classi 
mino 
conti 
“hy 
of dr 
a 20° 
effec 


REJ 
Oklal 


Efi 
dent, 
surar 
write 
home 
Insut 
prove 
SO as 
ment 
comp 
Read 

Th 
that 
for a 
icy t 
servi 
retur 


» the i 


Co 


endo: 


or a 
| a pa 


It 
amer 
with 
trans 
the ¢ 
Statin 
Police: 
whic! 
home 






10, 1949 


Lada 


ith $72). 
remiums 
year and 
ed acc. 
net pre. 
B3,542 578 
$ses for 
ed with 


$S€S for 
ed with 
NS writ- 


| $3,119. 


lent in. 
creased 
5,712 in 


$561,189 


written 
$294.58 
Previous 
ympared 


rease at 
1 for 
41 were 
4 


sickness 

$1,911,- 
Sses for 
10 were 


Various 


Oss Ratio 
1940) 
36.77 
49,86 
38.14 
51.25 
30.84 
58.00 
40.14 
36.95 
5.39 
09 
29.67 
1.91 
43,27 
39.67 
43,52 
20.92 
32.15 
48.06 
44,88 
65,12 
6.58 
89.06 
41.03 


ENT 


s Bus 
al 


at the 
is not 
ntucky 
Fuqua 
f $561 
e De- 
irs of 


he bus 
s nine 


notice 
as to 
posi- 
ted to 
r have 
1 that 
ny as 
ssess- 


lower 
preme 
-gard- 
olicy- 
e Su- 
iolder 
slving 


en Ree 





k 
i 
t 


| 








April 10, 1942 



















Car a 
SH VERE 





Page 35 








pa een 
Canada Auto Rates Are 
Cut for Individuals 


ev & ISSUES STATEMENT 





i Cover Those Whose Mileage 
Reda Be Reduced by Ration- 


ing of Gasoline 


The Canadian Underwriters’ Associa- 
announces a reduction in certain 
categories in automobile insurance rates 
in Eastern Canada and Newfoundland. 
Based on the occupational rating plan, 
new rates are already in effect. 
Involved in the new rate area are the 
Provinces of Ontario, Quebec, the Mari- 
times as well as Newfoundland, and 
these now offer reductions in public lia- 
pility and P. D. insurance to motorists 


tion 


whose mileage is to be reduced after 
April 1, due to gasoline rationing, 
“While the rate reduction has been 


announced it 1s hardly likely that the 
necessary forms can become available 
for several weeks as yet. — 

The Canadian Underwriters’ Associa- 
tion statement reads: 

Reduce Rates 10% 

“A 10% reduction in the cost of insur- 
ance will be made on automobiles owned 
by individuals and which are not used 
by the named insured or any other per- 
son customarily operating the automobile 
in the carrying on of an occupation, 
profession or business. Owners who use 
their cars simply for driving to and 
from their places of business as well as 
farmers and clergymen will come within 
this classification. 

“\ 20% reduction will be made on 
those automobiles falling in the above 
eroups which are not driven more than 
7.500 miles during the previous year and 
whose estimated mileage will not exceed 
7500 miles for the twelve months of the 
policy providing there are not more than 
two operators of the automobile in the 
insured’s household and that such oner- 
ators are at least twenty-five years old. 

“In this classification a chauffeur or 
an employe of the insured’s household 
will be counted as an operator. Where 
an insured owns more than one car, the 
total number of operators shall not ex- 
ceed an average of two operators per 
automobile. 

“Present rates will apply to automo- 
biles which do not fall within the two 
classifications already described and 
minors and commercial travelers will 
continue to pay present rates. 

“In one category, where the hazards 
of driving have proven far above normal, 
a 20% increase in existing rates will be 
effected.” 


READ ORDERS ENDORSEMENTS 


Oklahoma Official Orders A. & H. Policy 
Amendments Relating to Men 

i in Service 

Effective May 1, all policies of acci- 
dent, health or accident and health in- 
surance issued by companies licensed to 
Write this type of insurance in Okla- 
homa and now on file with the State 
Insurance Department, will be disap- 
proved unless such policies are amended 
so as to include a specified war endorse- 
ment, according to advice sent to such 
Companies by Commissioner Jess G. 
Read. : 

The required endorsement designates 
that “any premium paid to the company 
lor any period not covered by this pol- 
icy by reason of military, naval or air 
service for a country at war, will be 
returned pro rata, upon the request of 
the insured,” 

Commissioner Read explained that the 
endorsement does not apply to disability 
or accidental death benefits which are 
4 part of life insurance policies. 

It is not necessary for companies to 
amend each policy which is on file 
with the Department providing they 
transmit to the Department a copy of 
the endorsement together with a letter 
‘tating its intention to attach it to all 
Policies which have been issued and 
which might hereafter be issued in Okla- 
homa, 





Court Holds One Who Borrows Car 


May Have an Insurable Interest 


The sales manager of an automobile 
company obtained from the company on 


loan an automobile belonging to the 
company to take a trip to the East, on 
condition that he would have it fully 


insured, and be personally liable for any 
injury or damage it might sustain while 
in his possession, The manager tele- 
phoned an insurance company’s agent, 
who inspected the car, and issued a pol- 
icy covering collision and upset. 

While returning from the Fast the 
car over‘urned and was partially de- 
molished. Notice was given to the com- 
pany’s agent, an adjuster was sent to 
make an adjustment, but the company 
subsequently refused to pay the damage 
on the ground that the insured was not 
the owner of the car at the time it was 
insured. Insured then paid the automo- 
bile company the amount of the damage 
and brought suit on policy. 

No wri‘ten application for the policy 


was made nor any declaration or state- 
ment as to the ownership of the car. 
The statement of sole ownership con- 
tained in the policy was inserted by 
inadvertence and mistake of the com- 
pany’s agent. 

The Oregon Supreme Court held, Bird 
v. Cen‘ral Manufacturing Mutual Insur- 
ance Co., 120 P. 2d 753, that the trans- 
action between the plaintiff and his em- 
ployer constituted a bailment and cre- 
ated in plaintiff, as bailee, a special own- 
ership in the automobile, although the 
au‘omobile company was the general 
owner thereof under plaintiff's contract 
with it, and had, contrary to the insur- 
ance company’s contention, an insurable 
interest in the automobile at the time 
the policy was written, on the theory 
that any one has an insurable interest 
in property who derives a benefit from 
its existence or would suffer loss from 
its destruction. 

The nolicy was not issued to plaintiff 
until after the accident. It was held un- 
necessary to seek reformation of the 


Lumbermens Mutual Group 
Pays Bonus to Employes 


An employes’ bonus in excess of $300,- 
000 has been authorized by the directors 
of the (American) Lumbermens Mutual 
Casualty Co. of Illinois and associated 
insurance companies. The bonus will be 
payable quarterly during 1942 to mem- 
bers of the staff employed not less than 
six months during 1941. 

Employes receiving $1500 a year or 
less will receive payments amounting to 
8-1/3% of their annual salary. Those 
paid more than $1500 will receive 8-1/3% 
on the first $1500 and 5% on any por- 
tion of the second $1500 of annual salary. 





policy before bringing action thereon, 

there being no mutual mistake requiring 

reformation. The court said: 
“Where, as here, the policy was not 


delivered until after the damage had 
been sustained and new terms not 
agreed upon have been inserted into 


the policy by the agent of the insurer, 
the plaintiff has a plain, speedy and ade- 
quate remedy at law to enforce, under 
the policy, the oral contract entered into 
by him with such agent.” Judgment for 
plaintiff was affirmed. 
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View Man Power Shortage 
In Handling of Claims 


Shortage of man power in claim de- 
tments of various insurance company 
increasing number 
f men hel ng called into military service 
s creating a demand for outside facili- 
ties for handling claim investigations. 
This situation is particularly noticeable 
n metropolitan New York and northern 
New Jersey, and servicing a number of 
‘ompanies in this territory is the New 
Jersey Claim Service Bureau. Com- 
menting on the present man _ power 
shortage its president, E. L. R. Stewart, 





me offices due to 


Friends of Beekman Groups 
At Work in Campaign 


Many local insurance organizations 
and clubs in New York City have vol- 
unteered their services in the campaign 
of “Friends of Beekman, Inc.” to raise 
funds to purchase needed first aid equip- 
ment for downtown New York. T. Mor- 
gan Williams, secretary, Home of New 
York, is chairman of the Insurance Com- 
mittee. 

Insurance Post No. 1081 of the Ameri- 
can Legion has announced that its com- 
mittee will be headed by William R. 
Bonner, Past Commander with Charles 
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said this week : W. Ryan, Jr., and Burtis F. Thompson 
“It has always been our policy to use as yice-chairmen. Other members of 
as adjusters men over forty years Of ag€ the committee are as follows: 
because we felt that they possessed Arthur Kistner, Frank G. Kroupa, Emery G. 
experience and judgment not enjoyed by  Gauch, Chauncey B. Manee, Fred J. Hacey, 
unger men. As a result we are in James S. Russell, Edward A. Quinlan, William 
position to meet the increased demand R. Ehrmanntraut, Charles A. Lohmuller, Her- 
for claim service with an unimpaired man G. Treiss, William F. Brill, Lawrence M. 
personnel, composed of men who know _ Kane, Harry A. Roman, Eugene C. Richards, 
heir work thoroughly and have the ex- Joseph E. Stearns, Josiah R. Loomis, Walter 















Branch Offices—Asbury Park, N. 


J.—Newton, N. J. 





Serving Insurance Companies since 1925 





COMPLETE DEPARTMENTS :—Automobile (all lines) 


Fire, Casualty, Workmen’s Compensation. 


Make This Your N. J. Claim Office 








perience and judgment to handle claims Stover, Edward T. Glatzmayer, Rev. Carl Podin, 

the best interests of the insurance James W. Irving, Bruce D. Brighton, Wallace 
carrier and at the same time maintain  L. Clapp, Donald K. Pollock, August A. Klinko, 
good will toward the carrier by the as- Charles Ziegler, Joseph Margolin, Charles P. 

















sured. Jensen, Benjamin Brown, Charles S. Johnson, 
“One of our principal sources of new John F. Short, Arthur C. Goerlich, Michael 


business at the present time is from  H. Muller, Charles J. Lotten. 

companies who do not want to add to The Casualty Underwriters Forum of 
heir force until they can gauge the New York has appointed the following 

effect of automobile tire rationing upon committee: G. V. MacGregor, presi- 
e insurance business. dent; A. G. Smith, B. J. Benda, D. A 

, ; Ashmun, H. C. Neavitt, L. T. Newell, 

Tibbetts Promoted in N. Y. W. C. Westcott. 


5 The Insurance Anchor Club has named 
Office of Globe Indemnity 


Francis A. Doyle of 123 William Street 

lames H. 7; bbetts has been named S$. chairman of its committee and Cor- 
burglarv underwriter in the New York nelius J. Ryan as vice-chairman. 

office of the 





Others the 
Gishe 1 demnity Co. suc- ©” the committee are as follows: 1935. 


BEN W. SMITH PASSES 


Was Manager of Maryland Casualty’s 
Bankers Bond Dept. at Home Of- 
fice; Had Heart Attack 

3en W. Smith, for the last seven years 
manager, 
partment of the Maryland Casualty, died 
of a heart attack on April 5. 

Mr. Smith joined the Maryland in 1919 
as a traveling auditor and inspector of age, 
judicial risks; 
and returned in 1922 to become a fidel- 
ity underwriter. He remained there con- 
tinuously until he was made manager of 
bankers bond section i 





home office bankers bond de- 


left the company in 1921 


pated: 
January, 












For several vears Mr. Tibbetts has T. Shannon, Thomas F, Harrigan, Thomas J. 
been first assistant in the burglary de- Calogero, Robert J. Kennedy, James J. Mce- 
partment. 3efore he joined the Globe, Laren, James E. Walsh, James J. McCourt, Jr., 
he was with the Hartford A. & I. Joseph F. Lawler, Gustave Davidoff, Peter Mc- 


ceeding Robert H. Hubley, who died re- Joseph A. Cronin, John B, Mullin, Joseph 
cently. William J. Thompson is man-  F. Farrell, Joseph F. Murray, Jr., John E. — Gloin, 
ager of the office. Foley, H. J. Robinson, James J. Gately, George Frank Bolz, 


Daniel Palmer heads the committee of 
the Insurance Square Club. Additional 
organizations to help in this important 
work will be announced shortly. 


Edmund C., 


Keating, John F. Mahoney, 
Harry Carlin, 


Deposit. 


Etna Meeting 


(Continued from Page 29) 


included a talk by W. W. Ellis on Pros- 
pects are People; A. E. Redding’s talk: 
a panel discussion on Automobile Prob. 
lems in 1942 and F. W. Potter’s sales 
analysis of the Big Six Lines. 
are combination residence, water dam- 
sprinkler leakage, 
glass and liability insurance. 

In the panel discussion, 
Redding, the following agents partici- 
Jack A. Couch, 
Ward of Newark, and Ray Sutphen of 
Somerville. 

Final meeting in the series will be on 
May 1 at San Francisco. 





APPOINTS CLINE IN IOWA 
Robert D. Cline has been named a 
special agent in Iowa by the Fidelity & 


burglary, plate 
led by Mr. 


Jr. and James 
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Casualty and WMonding Pius 


GENERAL | 


REINSURANCE 
CORPORATION 


Items from Financial Statement of 


December 31, 1941: 








i Capital $1,000,000.00 
Surplus . ) 6,000,000.00 | 
Voluntary Reserve . 405,757.71 | 
Catastrophe Reserve 350,000.00 


} Loss Reserve . 7,170,219.07 
Premium Reserve 2,518,631.34 


All Other Liabilities 667,096.64 | 


Total Admitted Assets, $18,111,704.76 | 


Cash and securities carried at $1,289,860.95 | 
are deposited in accordance with law. 


NORTH STAR 


\ 
Pa 


ce and Allied . 


REINSURANCE 
CORPORATION 


Items from Financial Statement of 
December 31, 1941: 
Capital $ 600,000.00 
Surplus . 1,504,934.12 
Pe 392,870.12 
Premium Reserve . . . . . 2,949,220.17 
All Other Liabilities 47,586.03 


Total Admitted Assets, $5,494,610.44 


Securities carried at $424,036.80 are 
deposited in accordance with law. 


90 JOHN STREET, NEW YORK 
200 BUSH STREET, SAN FRANCISCO 
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E, C. Stone on Insurance 
In a Changing World 


MAKES ADDRESS IN MONTREAL 





Predicts Agency System’s Survival; 
Complete Coverage in One 
Policy Analysis Plan 





Edward C. Stone, United States gen- 
eral manager and attorney, Employers’ 
Liability Assurance Corp., in a compre- 
hensive address before the Insurance 
Institute of Montreal, Canada, April 8, 
took for his subject, Insurance in a 
Changing World. 

After advocating research in insurance, 
stating that companies must go beyond 
settling claims into the preven- 


merely 





EDWARD C. STONE 


tion of accidents, their “biggest oppor- 
tunity as well as obligation,” advising the 
people of procedure during air raids and 
programs par- 


conducting educational 


ticularly for the new men and women 
who must take the places of those in the 
services, he turned to the price element, 
saying : 

“In my own country, there are those 
who seem to take delight in calling 
forms of insurance charging lower prices 
socialistic or communistic. In these days, 
however, when people more and more 
examine things carefully and get down 
to stern realities, they never will be 
frightened away, certainly for any great 
length of time, from doing business with 
those who charge less merely because 
someone sees fit to call those other peo- 
ple with their lower prices socialists or 
communists. If the public finds services 
given by those who charge less indeed 
worth the money paid, we get nowhere 
merely by calling names. We get much 
farther and do better by making sure 
that the service we give and the secur- 
ity we afford are, indeed, worth the extra 
price charged. 

Must Give Security 
_ “Necessary as it is for the company 
itself, once its policy has been delivered, 
to give real security and genuine serv- 
ice, and thus be of indispensable aid 
and boon to its policyholders, likewise 
must the agent and the broker, if they 
are to keep on doing business, prove 
likewise that they can and do give a 
service which is of genuine assistance 
to their customers. It is equally their 
duty to see that their service is worth 
the price paid—in other words, that 
their clients get their money’s worth.” 
_Mr. Stone brought up the Army and 
Navy Department’s system of handling 
Imsurance on cost-plus-a-fixed fee con- 
tracts, on which no commission allow- 
ance 1s made and the Government pays 


the agent or broker a separate fee, 
saying : 

“Tt is an interesting thing to wonder 
whether the time has now come to put 
this principle into practice upon other 
than Government projects. Whether that 
practice will be kept up in the days to 
come is a problem right in the laps of 
the agents themselves to decide.” 

Agent Must Decide 

He said the time may well come when 
the agent will decide he can better serve 
his customer by being purely an ad- 
viser for him as is the attorney-at-law 


* 


for his clients, in which case he would 


be paid a reasonable amount for his 
services. 

“There surelv will be a place in the 
future, based entirely on the value of 
the services rendered, for what I have 
seen fit to call the ‘counselor-at-insur- 
ance, on the one hand, and for the 
modern salesman on the other,” he 
said. “So long as there is a place for 
either, as well as so long as there is a 
place for the stock insurance company, 
the latter should and must work with 
both, thus continuing, in effect, in every 





proper way what we in our country call 
the American Agency System.” 
System Will Survive 

Mr. Stone said there is every reason 
why in the future, when the war is over, 
the existing agency system should sur- 
vive, and continued: 

“There is bound to be a greater op- 
portunity to insure against more and 
greater risks. There will be the chance 
for the agent or broker to suggest more 
comprehensive, as well as simpler, kinds 
of courage. Undoubtedly there will be 

(Continued on Page 38) 








WORK WINS WARS! 
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Work Wins Wars! Your work, our work, every American’s 


work! An embattled nation demands all-out effort not only 


from arms manufacturers, but also from the industries that 


supply them, the farmers that feed them, the businesses that 


serve them .. . and the insurance men who insure them. 


You in the insurance field must spare no effort in seeing that 


industry is fully protected. You must be familiar with today’s 


complex problems of production and the coverage required 


to meet them. You are in the battle lines of the Home Front. 


Win . .. with work! 
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AGENTS CLASSED TRAVELERS 
Canadian Oil Comptroller Suggests New 
Methods to Meet Further Gas 
Restrictions 

Ottawa.—Although Canadian fire and 
casualty agents have been given a rating 
of travelers under the gasoline rationing 
effective April 1, the Oil Comptroller has 
suggested that they evolve a new way of 
dcing business “in order to meet the pos- 
sibility of further and more severe re- 
strictions in the use of motor cars due 
to the shortage of gasoline.” 

The Comptroller said he would not en- 
ter into any commitment as to how long 
it will be possible to give any preference 
to those whose work is not vitally neces- 
sary, and pointed out that the Rubber 
Comptroller has not listed insurance men 
as falling into an essential group, and 
that while the gasoline situation is not yet 
as serious as the rubber situation, it may 
well become so in the future. 

Under their rating as travelers, insur- 
ance men will be entitled to the same con- 
sideration as commercial travelers and in 
cases where cars are necessary adjuncts 
to their business can secure gasoline up 
to their proved requirements, The Oil 
Comptroller also has made the following 
ruling: 

“In the case of boiler inspectors and 
other engineers who find it necessary to 
use a car in connection with their business, 
they can be classed under the same head- 
ing as travelers.” 

The ruling does not exclude the neces- 
sity for the agent to prove the need of 
lis automobile and extra gasoline to carry 
or his business, Each application will be 
considered on its own merits, and group 
applications will not be considered as such. 








LOYALTY COMPANIES REPORT 





Metropolitan and Commercial Casualty 
Companies Gain in Admitted 
Assets in 1941 


The Metropolitan Casualty and the 
Commercial Casualty of the Loyalty 
Group, both gained in admitted assets 
in 1941. 

The Metropolitan Casualty closed the 
year with admitted assets of $11,413,- 
209, as compared with $11,344,660 at the 
end of 1940. Its surplus was $827,555 
at the end of last year, compared with 
$1,650,023 for the preceding year. Sur- 
plus to policyholders at the end of 1941 
was $2,327,511, compared with $2,527,357 
for 1940, ; 

The Commercial Casualty had admit- 
ted assets of $11,541,669 at the end:of 
1941, practically the same as at close of 
1940. The 1941 surplus was $1,660,671 
as against $1,793,295 the previous year. 
Surplus to policyholders was $11,541,669. 

The Royal Plate Glass & General of 
Canada, also of the group, closed the 
year with admitted assets of $301,696, 
net surplus of $201,696, and surplus to 
policyholders of $301,696. It is capital- 
ized at $100,000. 





Sullivan Says Workers May 


Share Private Automobiles 


Insurance Commissioner William A. 
Sullivan of Washington has pointed out 
that workers in defense industries who 
desire to do so may carry fellow em- 
ployes in their private automobiles on 
a share-the-expense basis without jeop- 
ardizing their insurance protection. 

This is in keeping with authorization 
made some time ago by the National 
Bureau of Casualty & Surety Under- 
writers permitting a limited use of pri- 
vaie cars in carrying defense workers to 


and from work. Mr. Sullivan advised 
that all companies, bureau, mutual and 
reciprocal, have made amended filings 
with his office covering the situation. 





789, GAIN IN A. & H. SALES 


New paid for business produced by 
agents of the National Travelers Cas- 
ualty of Des Moines in March exceeded 
that of the same month a year ago by 
78%. During A. & H. Week the com- 
pany produced the largest volume for 
any week in its history. 





HOLDS COMPANY IS LIABLE 





New Jersey Court Says Employe Should 
Have Benefit of Compensa- 
tion Insurance 

Employes remain covered by New 
Jersey’s compensation insurance law even 
when directed by their employers to 
work at tasks not usual to their busi- 
ness, it was ruled by the State Supreme 
Court in a recent decision. 

The court’s opinion, written by Justice 

Joseph L. Bodine, held the United States 
Casualty Co. liable for injuries suffered 
by Michael Romano while working for 
Di Donato Bros., wholesale fruit and 
produce dealers of Newark, N. J., in 
building one of three houses in Bloom- 
field, N. J. _The houses were built out 
of partnership funds by three Di Donato 
brothers. Essex Common Pleas held the 
insurance policy did not cover work on 
the buildings, but was reversed by 
Supreme Court which ruled: 
_ “The employe has the benefit of such 
insurance, even though directed by his 
employer to work at a task not usual to 
the business.” 

Elaborating on this phase of the con- 
troversy, Justice Bodine declared: 

“It seems the Legislature intended the 
employe in the course of his employment 
should have the benefit of insurance. 

“The insurance was not restricted to 
any plant or location and unless an ex- 
cluded business was separately insured 
or exempted under the terms of the act, 
the carrier would be liable for the work 
done in such business. The Legislature 
intended that the employe was to be 
protected at all times by reason of the 
compulsory insurance law. The employe’s 
right arises under the statute and not 
under the policy which must be given 
the required statutory meaning.” 





Classification Ruling on 
Federal Project Employes 


General Manager Henry D. Sayer, 
Compensation Insurance Rating Board, 
New York, has addressed the following 
letter to member companies: “There 
seems to be some doubt as to the proper 
classification to apply to the payroll of 
employes engaged in the maintenance 
and repair of equipment on Federal Gov- 
ernment construction projects. Informa- 
tion has reached the board that some un- 
derwriters have been classifying such 
employes under Code 8227 ‘Contractors’ 
Permanent Yards—for maintenance of 
equipment or storage of material’ or 
Code 8391 ‘Automobile Repair Shops: 
All Other Employes, etc.,’ depending 
upon the circumstances. 

“Please be advised that the classifica- 
tion and rating committee has ruled that 
such employes should be assigned to the 
governing classification, in accordance 
with the rules relating to General In- 
clusions and Miscellaneous Employes 
found on pages R7 and R8 of the New 
York Manual.” 


TO STUDY MICHIGAN COMP. LAW 





Furniture Mutual, Manufacturers, State 
Labor Federation and C. I. O. 
Represented in Group 

Following a recent labor and compen- 
sation conference in Michigan, spon- 
sored by the Department of Labor and 
Industry, Chairman John W. Gibson has 
announced the naming of a four-member 
study committee to undertake a proposed 
comprehensive revision of the present 
workmen’s compensation law for pre- 
sentation to the 1943 legislature. 

The study group which, it was in- 
dicated, will be expected to seek cor- 
rections of the weaknesses cited by the 
conference, consists of Steven Dunn, 
Grand Rapids, Furniture Mutual Insur- 
ance Co.; Albert E. Mender, Detroit, 
Michigan Manufacturers’ Association; 
John Reid, Lansing, Michigan Federa- 
tion of Labor, and August Schoile, De- 
trot, C; 110), 

The chairman said the main purpose 
of the revision will be to do away with 
litigation as far as possible and to pro- 
vide the employe with his compensation 
and medical care as soon as _ possible 
after the accident. 





CAR OPERATOR DEFINED 





Court Holds Person in Driver’s Seat in 
Charge of Mechanical Devices Is 
the Operator 

In an action by an insured to recover 
for damage to his automobile in a col- 
lision and upset under a collision policy 
excluding liability if the car is “being 
operated by any person under the age 
limit fixed by law, or, in any event, under 
the age of 14 years; or while being op- 
erated or manipulated by any person 
prohibited from driving, or unauthor- 
ized by law to drive an automobile,” the 
proof showed that the insured owner 
permitted a 16-year-old girl who had no 
license or permit to drive. 

During this operation the girl had 
asked the insured twice if he ought 
not to do the driving. Insured assured. 
her that everything was all right. The 
car stalled on a bridge and the owner 
took hold of the wheel and told the 
girl to start the car and proceed. The 
automobile crashed through the bridge 
and fell into a ditch. Reversing judg- 
ment for plaintiff on a directed verdict, 
the Iowa Supreme Court, Twogood v. 
American Farmers Mutual Automobile 
Insurance Association, 296 N.W. 239, di- 
rected judgment for the defendant, on 
the ground that the girl “operated” or 
“manipulated” the car within the exclu- 
sionary clause of the policy. 

The word “operate” within the mean- 
ing of the clause, means to have charge 
of the car as the driver. The clause 
was not avoided on the ground that the 
insured was the “dominating mind di- 
recting its operation.” The fact that in- 
sured placed his hand on the wheel or 
steadied or turned it did not make him 
the “driver” or “operator” of the car. 
The exclusion clause was held unam- 
biguous. 
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the chance for companies to issue com- 
prehensive policies of all kinds and pos- 
sibly eventually to arrive at the point 
where an insured will have but one 
policy and one company to take care of 
all his wants. 

“In those days there must be the 
greater need for the up-to-date, pro- 
gressive, well-informed salesman, on the 
one hand, or the ‘counselor-at-insur- 
ance,’ on the other. 

Needs of Cammunity 


“Let us all remember that the future 
of insurance in the days to come may 
well depend on the extent to which we 
see to it that we fit insurance to the 
needs of the community and of the busi- 
ness man. We must get away from the 
idea that his needs must be fitted to our 
ways of doing business. In ho way so 
much as in this can insurance be of real 
service to the business man. We must 
make use of the analysis plan of selling 
insurance. 

“In those days to come, in this chang- 
ing world, there will be the greater 
need for companies to work with those 
agents and brokers who realize their 
obligations to give service so that, to- 
gether, the most comprehensive and 
complete service can be given to cus- 
tomers. 

“We must all appreciate this lesson of 
service and ever see to it that no matter 
how changing the conditions, we must 
so carry on as to give that complete and 
comprehensive service which can be af- 
forded only by insurance.” 





Lehman Approves Bill for 


Assessment for Auto Law 


Governor Herbert H. Lehman of New 
York has approved the Anderson bill 
amending the vehicle and traffic law to 
provide that expenses of administration 
of the financial responsibility law shall 
be assessed pro rata on all insurance 
carriers in proportion to gross direct 
premiums less return premiums for pol- 
icies or contracts of bodily injury 11 
surance covering resident risks. 

The amendment becomes chapter 32 
of the laws of 1942, amending section 
94-11 vehicle and traffic law. 





DAVEY ON AUTO FORMS 
Stewart H. Davey, assistant managet 
of the National Automobile Underwrit- 
ers Association, spoke on policy forms 
at the annual meeting of the Souther? 
Division of the association at Atlanta 
Ga., this week. 
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